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SEE PAGES 
758—766 


MID-YEAR 


SEE PAGES 
758—766 


DIVIDEND FORECAST 


STEEL 


Bethlehem Steel 
Colorado Fuel 
Crucible Steel 
Gulf States Steel 
Penn-Seaboard 
Sloss-Sheffield 

U. S. Steel 
Youngstown 


MANUFACTURING 


Advance Rumely (Pfd.) 
Allis-Chalmers 
American Can 

Case Threshing 

Chicago Pneumatic 
Continental Can 
General Electric 

Int. Business Machines 
International Combustion 
International Harvester 
Oil Well Supply 
Remington Typewriter 
Underwood Typewriter 
Westinghouse Electric 
Worthington Pump 


CHEMICAL 


Allied Chemical 

American Agricultural 

Davison Chemical 

duPont, E. I. 

yi Tenn. Copper & Chemical 
Union Carbide & Carbon 
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Thitix 


U. S. Industrial Alcohol 
Va.-Carolina Chemical 


BUILDING 


Alliance Realty 

American Radiator 
Certain-Teed Products 
Devoe & Raynolds (Cl. A) 
Foundation Co. 
International Cement 

Otis Elevator 

U. S. Realty 


TIRES 


Ajax Rubber 

Fisk Rubber 

B. F. Goodrich 

Goodyear Tire & Rubber 
Kelly-Springfield 

Lee Tire & Rubber 
Miller Rubber 

U. S. Rubber 


MOTOR ACCESSORIES 


American Bosch Magneto 
Briggs Mfg. Co. 
Continental Motors 
Electric Storage Battery 
Hayes Wheel 

Kelsey Wheel 

Motor Wheel 

Murray Body 

Reynolds Spring 

Spicer Mfg. Co. 
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Stewart-Warner 
Stromberg Carburetor 


- Timken Roller Bearing 


MERCHANDISING 


Associated Dry Goods 
Gimbel Brothers 

S. S. Kresge Co. 

Kresge Department Stores 
R. H. Macy & Co. 

May Department Stores 
Montgomery-Ward 
National Cloak & Suit 
National Dept. Stores 
Schulte Retail Stores 
Sears-Roebuck 

United Cigar Stores 
United Drug 

F. W. Woolworth 


MOTORS 


Chandler-Cleveland Motor 
Chrysler Corporation 
Dodge Bros. (Cl. A) 
General Motors 
Hudson Motor Car 
Hupp Motors 

Jordan Motor 

Mack Trucks 

Nash Motor 

Packard Motor Car 
Pierce-Arrow 
Studebaker Corp. 
White Motor 
Willys-Overland 
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Average Up Your 
Net Yield 


ORE and more, experienced investors are turning 

to Straus Bonds as a means of averaging up both 
the safety and the net yield of their investment holdings. 
“Every really diversified investment should include a 
good proportion of Straus Bonds,” said one of our cus- 
tomers, a large bond buyer, recently. 


True. Straus first mortgage bonds combine 
to an unusual degree safety and attractive 
interest rate—5.75 to 6.25%. They merit— 
and withstand—thorough investigation. 


As a first step, we suggest a letter of inquiry or a tele- 
gram at our expense —which will bring you literature 
explaining these sound securities and explaining the 
reasons for the record of this House. Ask for 


BOOKLET D-407 





The Straus Hallmark ona bond stamps it at once as the premier 
real estate security. 


~S.W.STRAUS & CO. 


ESTABLISHED 1882 INVESTMENT BONDS INCORPORATED 


















Straus BuILDING Straus BuILDING StrAus BuILDING 
565 Fifth Ave. ct 46th St. 79 Post Street | Michigan Ave. at Jackson Blvd. 
New Yorr San FRANCISCO CHICAGO 





44 YEARS WITHOUT LOSS TO ANY INVESTOR 












































































































Odd 


Lots 








B* purchasing 10 shares of stock of the leading companies in 10 
diversified industries, greater margin of safety is obtained 
than by purchasing 100 shares of any one issue. 


Adverse conditions may arise in which any industry might be 
affected, but it is unlikely that the ten industries would be affected 


simultaneously. 


Many advantages of trading in Odd Lots are explained in an 


interesting booklet. 


Ask for M.W. 261 


100 Share Lots 


Curb Securities Bought or Sold for Cash 








John Muir& (6 


61 Broadway 


Memb New York Stock Exchange 
eae { New York Cotton Exchange 


Associate Members: New York Curb Market 











Securities Carried on Gonservative “Margin 








Weekly 
Stock Letter 


—pointing out economic con- 
ditions that may have a vital 
bearing upon the course of 
security prices. 


Sent gratis on request for M.W. 4 


Out-o f-Town 
Accounts 


A special department of our 
organization is completely 
equipped to give a prompt 
and effective service to out-of- 
town clients. 


We invite correspondence 


Josephthal & Co. 


Members New York Stock Exchange 


120 Broadway 


New York 


Telephone Rector 5000 
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Central Power 


& Light Company 


Ist Mortgage 
5% Gold Bonds 


Due August 1, 1956 


Company is controlled, through 
Central and South West Utili- 
ties Company, by the Middle 
West Utilities Company. It 
supplies public utility service 
to 92 communities. 

Net earnings are equivalent to 
more than 3 times annual in- 
terest requirement on total 
funded debt. Total funded 
debt approximately 54.6% of 
the value of the property less 
depreciation. 


Price 96 and interest 


To Yield over 5.25% 


A. B. Leach & Co., Inc. 
57 William St., New York 
39 So. La Salle St., Chicago 
Boston Philadelphia Cleveland 
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New 
24th Edition 


STANDARD OIL 


BOOKLET 


This Booklet contains 
description of proper- 
ties, annual reports for 
1925, dividend rates, 
price ranges and other 
important information 
relative to this group 
of companies. 


Copy on request 
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What Investors Can Learn from the Methods Used by Insurance 
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IHE other day, a 
well-to-do man 
died. When his 
safety deposit 
box was opened, 
it was found that 
he ek $80,000 in coupons 





not cashed. Some of these - 


coupons were payable a 
dozen years ago. One of 
the trustees of this man’s 
estate figured that by not 
cashing the coupons, the 
estate had lost an aver- 
age income of $4,000 per 
annum over a period of 
ten years. 

Strange as it may seem, 
there are a great many 
people who never cash 
their coupons. What ob- 
ject they can have, 
passes all comprehension 
since by keeping their 
funds idle over’ long 
periods, they lose the ad- 
vantage of compounding 
their interest. This is a 
form of investment in- 
ertia, of which there are 
many phases. 

An investor with whom 
we are acquainted has 


A Munister’s Fortunate Purchase 


- $4,000. 








Editor, The Magazine of 
Wall Street 


Dear Sir: 


Several years ago there ap- 
peared in your pages an ex- 
cellent article (March 31, 
1923) upon the Texas and 
Pacific Land Trust. After 
careful investigation, I 


‘bought a few shares at 255 


which I still hold. The mar- 
ket is now around 1000. As I 
have become physically dis- 
abled, this substantial 
addition to my moderate capi- 
tal is most welcome. I thank 
you. 

Sincerely, 


3. 2? 


* A New York Minister. 








eight years ago and cost 
It has never 
yielded an income return. 
Suppose the $4,000 were 
invested at 6% and the 
income reinvested at 6%. 
Any ordinary investor 
should have been able to 
receive an average of 6% 
interest on his funds dur- 
ing the past eight years 
without any special risk. 
Let us see what would 
have been the result had 
the funds been invested 
in income-producing se- 
curities. At 6% com- 
pounded the total in- 
terest to-date would be 
$2,372 and his capital 
would now be equal to 
about $6,372. But he re- 
ceived, when he sold the 
stock, only $5,000. Hence, 
the net cost to him was 
$1,372, a genuine loss, not 
counting the loss of op- 
portunity by being tied 
up for a long time in an 
unproductive investment. 

We bring out these two 
illustrations to show that 
time waits for no man 


had 100 shares of a non-dividend paying stock in 
his box for eight years: He paid $40 a share for 
the stock. It has never paid a dividend in all the 
years that it was carried. Most of the time, it has 
sold between $15 and $25 a share. Recently, how- 
ever, the stock finally advanced to above 50 and 
the investor eagerly sold out. His idea is that he 
has made a $1,000 profit. 


Let us examine the facts. The stock was bought 


and that with loss of time goes loss of money and 
opportunity. There is a moral not difficult to. un- 
derstand: You must put your money to work 
continuously, if you expect it to increase. 
Imagine a banker leaving his funds around idle. 
No banker will willingly lose even a day’s interest. 
His funds are always at work, at whatever is the 
prevailing rate of interest. You won’t follow a 
bad example, if you follow that of the banker. 





In the Next Issue 


Italy’s Future 


As seen by His Excellency, Alberto de Stefani, former Finance 
Minister of Italy 


A frank discussion of Italy’s major economic problems by the 
man who is considered responsible more than any other for 
the marked improvement in Italian Finances. As Mussolini’s 
right hand man, de Stefani’s views are worth the attention 
of all American business men and investors interested in the 
Italian situation. ‘This article is a first hand authoritative state- 
ment, exclusive in THE MAGAZINE OF WALL STREET. 


Switching from Weak to Strong Stocks 


A security feature of great value in this puzzling market. 
Direct recommendations on over sixty important securities. No 
investor should do without this service feature. 


Where to Obtain 6% from Bonds with Safety 


A thorough digest of the opportunities presented ‘n the bond 
market. Half a dozen bonds are recommended which not only 


offer a yield of over 6%, but which contain excellent profit 
possibilities. A feature conservative investors will welcome. 
The Outlook for Wheat, Cotton and Corn 
This article gives the exact crop situation in wheat, corn and 
cotton. It presents all the essential facts and is featured hy 
a clear cut expression of opinion as to the future of the price 
movements in these three leading staples. 


. Three Attractive “Monopoly” Stocks 
An unusual article describing the future possibilities in three 
unique stocks, two of which are practically unknown to the 


average investor. 
The “Loree” Merger 


An analysis of this famous railroad merger, describing the 
possibilities still open to investors. 


This issue is out of the ordinary both for the volume ne 
quality of its investment and security suggestions. In th 
difficult market, you need the guidance of THE MAGAZINE OF 
WALL STREET more than ever. 


Watch for the August 28 Number 
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. \) “T have never lost any money 
/ on my investments with you—” 


Thousands of investors in Smith Bonds, 
all over the world, have enjoyed this same 
gratifying experience — of loss-proof, 
worty-proof, and profitable investment. 


of no loss to any investor in 53 years. 


EW experiences afford greater satis- 
oe than the ownership of in- 

vestments that turn out right—that 
keep every dollar of principal safely intact, 
and that pay a good income with unfailing 
regularity. 
Consider, then, this typical letter, received 
by The F. H. Smith Company from one of 
its investors : 


“For more than thirty years I have 
been doing business with your com- 
pany and my transactions have al- 
ways been handled satisfactorily. I 
have never lost any money on my in- 
vestments with you, which is a very 
gratifying experience.” 


Then consider this: Since 1873, every 
man and woman who has purchased a 
first mortgage investment from this House 
has had the same gratifying experience— 
of prompt and unfailing payment of every 


This record has created world-wide con- 
fidence in Smith Bonds. They are owned 
now by investors in 48 states and in 33 
countries and territories abroad. 


It will pay you, too, to give your funds 
the protection of the time-tested safeguards 
that have resulted in our 53-year record of 
proven safety. Our current offerings of 
First Mortgage Bonds, strongly secured by 
modern, income-producing city property, 
pay 612%, 634% and 7%. You may in- 
vest $1,000, $500 and $100 denomina- 
tions, with a choice of maturities from 2 
years to 10 years. 


If you wish to invest as you save, you may 
buy $500 or $1,000 bonds by ten equal 
monthly payments. Regular monthly pay- 
ments earn the full rate of bond interest. 
Send your name and address today, on the 
form below, for our booklets, ‘‘Fifty- 
three Years of Proven Safety” 


dollar of interest and ma- 
turing principal. Behind 16:7, _ Til nil “Shae en Build an fu- 
Smith Bonds is our record 2 /0 0 dependent Income. 


THE F. H. SMITH Co. 


FOUNDED 1873 


Smith Bldg., Washington, D.C. 


PHILADELPHIA PITTSBURGH BOSTON 


582 Fifth Avenue, New York 


BUFFALO ALBANY MINNEAPOLIS 
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EDIToR, 


RICHARD D. WYCKOFF 


MANAGING EDITORS 


E.D. KING 


INVESIMENT & BUSINESS TREND 


Investment Conditions Today—Florida Reaction— 


Present Day Economic Situation in Europe—Rail- 


road Earnings on Up-Grade—The Market Prospect 


JECURITY markets are rapidly be- 
coming so broad and so diversified in 
respect to the types of issues avail- 
able that it is becoming more and 
more difficult for investors to attack 

‘J their problems singlehanded. When 
the todke listed on the New York Stock Ex- 
change amounted to only several hundred, 
the problem of selection was simple in com- 
parison with today’s market which repre- 
sents over one thousand separate stocks and 
the list growing almost daily. To the in- 
vestor, especially the inexperienced or new 
investor, the problem of making a satisfac- 
tory selection from such an imposing list of 
securities is a formidable one, indeed. When 
added to the New York Stock Exchange 
stock listings, one considers the several 
thousand bonds listed there, not to speak of 
the growing Curb market, the stupendous 
over-the-counter market and the scores of 
local exchanges, it would seem well nigh im- 
possible for any but the most expert to in- 
vest with any degree of assurance that the 
securities selected would be the “right” ones. 

Investors are coming to realize the sig- 
nificance of this situation and, hence, are 
more prone than ever to seek counsel from 
men who are professional judges of security 
conditions. As the technique of security and 
market analysis becomes more perfect—it 
must be recognized that the science is a rela- 
tively new one—investors will gain more con- 
fidence in available trustworthy counsel. It 
seems not a far-fetched conclusion that in 
time the average investor will no more take 
it upon himself to invest without securing 
expert opinion than he would undertake to 
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try his own law case or cure his physical 


ailments. 
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FLORIDA’S HE crest of the Flor- 
REACTION ida boom _é was 

reached a year ago, 
and since that period results of the readjust- 
ment have become visible. A number of 
small banks have failed, though partly due to 
conditions not applicable to Florida. Real 
estate values, of course, have suffered con- 
siderably and the aftermath has been a fair 
drop in building activities. It seems reason- 
able to conclude that this process will con- 
tinue for some time before the readjust- 
ment is completed. On the other hand, there 
is no reason to doubt Florida’s future pos- 
sibilities for growth. Not only as a winter 
resort but, more important, as a source of 
fruits, vegetable and lumber, this State has 
been under development for years and it is 
not at all likely to be affected by the real 
estate situation. Those who have looked 
upon Florida from a purely economic view- 
point and not as a haven for speculative real 
estate profits hold the belief that the State 
will become more and more a real producer 


of wealth. 
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EUROPEAN HE first haif of 
BUSINESS 1926 has witnessed 
CONDITIONS a very considerable 

slump in business 
in Europe. Strangely enough, the countries 
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least affected have been those where curren- 
cies have been depreciated especially France 
and Belgium. Central Europe, on the other 
hand, is in the throes of a depression and, 
owing to the general strike and continued 
coal strike, the United Kingdom is in a bad 
way. This will explain the considerable 
drop in European imports from the United 
States, especially in agricultural commodi- 
ties, which in turn, of course, explains at 
least in part the unfavorable domestic sit- 
uation in regard to our crop prices. It is 
inevitable that if conditions continue poor in 
Europe, their purchases from us and other 
parts of the world be curtailed. This un- 
fortunate situation is simply only another 
reminder of the inherent risk in the purchase 
of European securities, an opinion which we 
have not hesitated to express for a number 


of years. 
stesfeste 


RAIL UNE reports at hand 
EARNINGS J show that the major- 

ity of carriers are in 
receipt of splendid earnings. Total earnings 
for Class I roads come quite. close to the 
534.% return allowed by the Transportation 
Act of 1920. As pointed out in another place 
in this issue (see page 748) the roads rather 
than place themselves in a position to show 
earnings in excess of the theoretical 534% 
return and thus subject themselves to the 
operation of the recapture clause, are rein- 
vesting their profits in maintenance or im- 
provements. Undoubtedly, this is having a 
considerable effect on increasing railroad 
buying of steel and other commodities and 
hence, is in part at least responsible for the 
current upward move in general business. 
On the security side, it seems logical to ex- 
pect a number of roads to increase their 
dividends to stockholders who, unlike share- 
holders in industrial enterprises, have not 
participated much in recent years in the 
earnings of their companies. Furthermore, 
the excellent conditions of the carriers will 
facilitate stock financing and, hence, open 
up the way for “rights” and other rewards 
to patient holders. Of all the great stock 
. groups, the rails are still in the most attrac- 
tive investment position both as regards 
present and potential dividend return and as 
regards prospects for market appreciation. 


oheeloelo 
DISINTEGRATION NDER cov- 
er of the 
enthusiasm 


aroused by the spectacle of the advance in 
General Motors and U. S. Steel, quiet liqui- 


dation has been developing in a number of 
different issues, due to specific conditions. 
A curious anomaly of the present situation 
is that business is very good with the strong 
companies and rather poor with those of les- 
ser denomination. The announcement re- 
cently of several dividend cuts has gone by 
almost unnoticed but the list is growing, 
though confined mainly to those companies 
which have not profited much from the gen- 
eral increase of business in the past few 
years. Securities are in a weeding-out 
process, not likely to be disturbed even in the 
event of continued higher prices for the lead- 
ing stocks. The market has become dis- 
criminating to a degree and the investor who 
counts on general market strength to save 
his weaker stocks is likely to meet with dis- 


appointment. 
sfesfeste 


HE large earnings of our 
leading corporations are 
giving ammunition to 

agitation for a revision of wages upward. 

Probably we shall hear more of wage de- 

mands before the year is out. Yet, it seems 

difficult to believe that the economic con- 
dition of the country will permit higher 
wages. The trend of prices is downward, 
broadly speaking, and the margin of profit 
is correspondingly reduced. Those fortunate 
companies in a position to expand mass pro- 
duction at a small profit per unit are making 
large profits but this does not hold good 
for the rank and file. Even in the case of 
companies making a very satisfactory earn- 
ings showing, there is a question of how long 
demand will continue and permit full-time 
employnient of their plants. Many econo- 
mists believe that for the present at least we 
have reached a saturation point in wages 
and that any general increase would be at 
the expense of profits. No one, however, ex- 
pects a downward revision. The country has 
become accustomed to high wages and, while 
conditions will not permit an increase from 
these levels, there are few to advocate a re- 


duction. grange 


DETAILED _ review 
of the stock market 
will be found on 
page 738. This includes, in addition to a re- 
view of the market position, an analysis of 
business prospects, immediate and _ long- 
term. There is also a detailed statement on 
the money situation, and its possible in- 
fluence on securities. We also desire to call 
attention to our Mid-Year Dividend Forecast 
starting with page 758. 
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65% of Europe's War Debt Cancelled: 
Should We Cancel Balance? 


What Some _ of 


the 


Country’ s 


Most Influential Men Recommend 


WENTY-TWO billions of dollars 
T within 62 years. It is so nomi- 

nated in the bonds that thirteen 
sovereign nations have given or have 
agreed to give to the United States 
in adjustment of their war loans. 

The progress of the funding of the 
war debts of our allies to us as a 
nation has been marked by a growing 
yolume of discussion concerning their 
cancellation. 

All the debtors hope for cancella- 
tin, most of them regard them as 
technical debts rather than moral 
obligations, and reflection concerning 
them has blossomed into bitter emo- 
tional outbursts against the United 
States. We hold at once the world’s 
bonds and the world’s dislike. 

Some of our people agree with the 
allies that the debts are no true debts 
at all, that they are really a just part 
of our own war bill, and that our own 
self-respect and conscience urge their 
cancellation. Others hold that though 
the debts are legally and morally bind- 
ing, practical considerations of domes- 
tic business and foreign trade require 
their cancellation. Others are not 
moved by ethical considerations, but 
hold that since it will be mechanically 
impossible to collect the debts, no 
matter how solemn the funding agree- 
ments, the sooner they are disposed of 
by cancellation the better. 

On the other hand, it is generally 
taken for granted that the great mass 
of public opinion firmly demands the 
settlement of the debts as stipulated 
in the bonds and holds 
that the debts are just, 
generously adjusted and 
must be collected in equity 
to the American taxpayer 
who will have to pay them 
if the borrowers do not. 

Some of the latter class 
admit that the eco- 
nomic mechanisms 
of settlement do not 
how exist, but that 
8 not a source of 
displeasure to them, 
for they hope that 
the pressure of col- 
lection will lead to 
tariff revision, and 
the issue therefrom 
of the machinery of 
transfer of vast 
sims from Europe 
to America and a 
new and unprece- 
dentedly extensive 
fra of beneficent 
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and prosperous foreign commerce. 

One of the most inexorable opponents 
of cancellation, at least of that part 
of the loans actually advanced after 
the armistice, is Senator Borah. Yet 
there is no more liberal and humiane 
member of Congress. Borah, it is sup- 
posed, opposes cancellation because he 
does not think that Europe is in a 
mood worthy of it. It does not appear 
to him that we should bestow upon 
Europe an international gift beyond 
all precedent when Europe is still so 
nationalistically minded. To deserve 
such benevolence from us, he thinks, 
Europe should give some signs of good 
will among nations. It would be a 
waste of wealth and worse to relieve 
Europe of eleven billion dollars of 
obligations when it is still supporting 
enormous armaments, thinking in the 
terms of the old selfish nationalism and 
building up the diplomatic rigging for 
another war. While Senator Borah 
has never publicly said so, those who 
are close to him assert that eleven 
billions would not mean any more to 
him than a copper cent if their sacrifice 
could give the world a new and regen- 
erate Europe. These are the views 
of the powerful chairman of the 
Senate Foreign Relations Committee, 
who aspires to be President. 

One of the most striking views on 
the subject of debt cancellation is held 
by A. Piatt Andrews, Representative 


French Debt—Total Credits to Date 


from Massachusetts. His view is that: 

“No one who follows closely the trend 
of American opinion in the press and 
elsewhere can fail to note the growing 
unsettlement of American thought upon 
the war debt question. This is not 
only shown by the multiplying expres- 
sions of doubt as to the wisdom and 
justice of our government’s policy, but 
it is even more strikingly shown by 
the rapid shifting of ground on the 
part of that policy’s defenders. 

“We have been told for years by 
officials of both the executive and legis- 
lative branches of the government that 
the allied war debts were not only 
legally but ethically like any other 
debts. It has been iterated and re- 
iterated that ‘there would and could be 
no cancellation.’ It has been repeatedly 
asserted that cancellation would mean 
higher taxes for the American people, 
and it has been as often implied that 
the liquidation of our own Victory and 
Liberty Bonds seriously depended upon 
the recovery of principal and interest 
from the Allies. Such pronouncements 
from men in high authority have until 
recently been accepted without much 
examination or question. But of late 
it is coming to be recognized that not 
one of these assertions holds water. 

“The claim that our taxes would have 
to be increased if the war debts were 
scaled down has been nullified by the 
rapid succession of tremendous tax 

reductions before allied 
payments were forthcom- 
ing. The claim that the 
repayment of our Liberty 
and Victory Bonds was 
contingent upon the set- 
tlement of the allied war 
loans has likewise been 
answered by a reduction 
of almost a billion dollars 
in our internal debt each 
year since the ar- 
mistice, and _ the 
likelihood, if the 
same conditions con- 
tinue, that all of 
our bonds will have 
been paid off and we 
shall have no na- 
tional debt what- 
ever at the end of 
another twenty 
years. 

“It has been re- 
called to public at- 
tention, too, what 
many had appar- 
ently forgotten, that 
the advances made 
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to the Allies in 1917 or 1918 
were not regarded at that 
time as ordinary borrowings, 
but according to the opinions 
expressed by the leading 
spokesmen of both parties in 
both houses when the loans 
were authorized, they were 
recognized to be the only 
means available to us ‘to fight 
our battles until we were pre- 
pared to fight those battles 
ourselves. We have been 
troubled to learn, too, that 
during the fourteen months 
after we declared war, and 
before we were able seriously 
to take part in it, France alone 
lost, in holding the common 
enemy back, nearly 1,385,000 
killed (or nearly four times 
our total casualties during our 
entire participation) and over 
two and a_ half million 
wounded. More and more of 
our people have thus begun to 
question whether in view of 
such indisputable facts, we as 
a generous and fair minded 
people have a moral right 
(admitting the technical legal 
right) to demand or even ac- 
cept what amounts to repay- 
ment for the uniforms which 


Country 


**Totals 


French Parliament. 
purchase of surplus war material from U. S&S. 
amounts of different debts were variously determined. Note 
how much easier France and Italy (especially) get off than 
a A ogg voor 

**The 


This column shows 


We Have Already “Forgiven” 27 
Billions in Europe’s War Debt 


Comparative War Debt Statistics 
— In Millions — 


Funded with 
Original Interest and Total to 
Loans Adjustments Be Paid 


$417 $727 


Total at 5% 
62-Year 
Amor- 

tization*** 


Czecho-Slovakia .. 115 


13 

9 
4,025 
4,600 
1 
2,042 
5 

6 

178 
44 

62 





$11,924 


$10,316 
*Funding agreement not yet ratified by Congress or 


loans to Armenia, Austria, Greece, 





Funded amount includes 400 million 
Funded 


Liberia, 
Nicaragua and Russia, aggregating $244,000,000, have not 
been funded and bring the full total of the original loans 
up to $10,600,000,000. 

***All the debts were contracted at five per cent interest. 
what they would have amounted to 
without interest concessions if amortized over sixty-two 
years—the pericd of the actual settlements, 





not money (which everybody 
knows that we will never get) 
but the stigma of a bad name, 
totally at variance with our 
traditions, and not at all in 
keeping with our real inten. 
tions.” 

Among the foremost leaders 
of the  cancellationists jg 
Richard H. Edmonds, of Bal- 
timore, editor of the Manv- 
facturers’ Record. Curiously 
enough, however, Mr. K4- 
monds does not rest his con- 
tention mainly on_ business 
grounds. It is a question of 
moral right with him. Mr. 
Edmonds states his position, 
for THE MAGAZINE OF Wat, 
STREET, as follows: 

“Viewed from every stand- 
point, economic and _ ethical 
alike, one of the greatest 
questions which this country 
and the world face is that of 
the alleged debts of the Allies 
to the United States. 

“IT have long urged with all 
the power at my command 
that these debts should be 
cancelled on the moral ground 
that we owe to the Allies far 
more than they owe to us. If 
every one of our Allies were 













































these men wore, and the guns 
and ammunition which they 
used when they died or were mutilated 
in battles that were ours as well as 
theirs. 

“The old arguments for a_ stern 
enforcement of these war claims 
against our partners in the war, which 
probably motived our persistent prod- 
ding and gunning of these partners, 
have all been seriously undermined. 
And people in all parts of the country 
have begun to voice grave doubts, not 
merely as to the necessity but as to 
the expediency and indeed the fairness 
of our pressing claims against former 
partners, now stricken with bank- 
ruptcy. 

“It is not strange, therefore, to find 
the defenders of the old policy quickly 
shifting their ground, and resorting to 
new lines of defense. The American 
conscience once aroused can not be 
tranquilized by arguments directed 
merely to the pocketbook. Even the 
debt collectors begin to sense it. So 
having told us for years that there 
would be and could be no cancellation, 
and having assured Congress and the 
country only a few months ago that 
there had been no cancellation in the 
settlements arranged of any of the 
amounts originally borrowed, now in 
the face of changing opinion, and a 
growing inclination toward greater 
leniency, they suddenly inform us that 
the United States has really cancelled 
all of the debts which the Allies in- 
curred for carrying on the war, and 
that we are only asking for the repay- 
ment of the post-war loans. 

“This very belated and confusing 
discovery unfortunately conforms no 
more with the facts than it does with 
the previous declaration of the collec- 
tors. The terms arranged demand 
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from France payments totalling 205 
per cent of all that she borrowed both 
before and after the armistice, from 
Belgium 193 per cent, from Italy 146 
per cent. We are asking from France 
not only the return of the principal, 
but an amount of interest more than 
again as much, and from Belgium only 
a slightly less proportion of interest. 

“People in authority are continually 
reminding us that ‘we occupy a posi- 
tion unsurpassed in former human 
experience.’ And it is obvious to 
everybody that we are the most for- 
tunate, the richest, the strongest nation 
in the world today, or that probably 
ever has existed. Fundamentally, 
however, the American people are quite 
as jealous of their good name as they 
are of their own well being. The re- 
ported generosity of one Jeremiah 
Smith has commanded more applause 
throughout the union than any acquisi- 
tion or achievement of any financial or 
industrial magnate. We are all proud 
that he is an American. We are proud 
of America’s record in Cuba and the 
Philippines. We are proud of the re- 
turn of the Boxer indemnity and many 
other acts of similarly generous char- 
acter on the part of our government. 
We were more proud of the moral 
leadership of the world which was ours 
in 1918 than we are of the financial 
domination which is ours today. 

“Our people in the long run will not 
tolerate any situation which seems to 
justify the world-wide belief that they 
hold money more dear than good will 
and a reputation for fair dealing with 
unfortunate neighbors. Our _ repre- 
sentatives, in my judgment, have made 
a very sad business of this debt ques- 
tion. They have acquired for America, 
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abundantly able to pay the 
alleged indebtedness to the 
United States, I would still hold that 
our own honor demands that we should 
cancel these debts. 


“From the day when the United 
States, forced by the war which was 
being made upon us by Germany, 
entered that contest, to the day of the 
Armistice the Allies were fighting our 
battles just as they were fighting their 
own. If they had been defeated, 
triumphant Germany would have 
turned the whole force of its conquer- 
ing army, its own fleet increased by 
the surrendered fleets of Great Britain 
and France, against the United States, 
and at that time we were wholly u- 
prepared to meet such a situation. Let 
it never be forgotten that Germany 
was making war upon us, making it 
with all the power at its command and 
with a bitterness which would have 
been tremendously intensified if Ger- 
many, having conquered the Allies, was 
able to undertake to conquer us. As 
stated by President Wilson and by 
members of the House and Senate, all 
that we could do when we entered the 
war was to lend our financial assist 
ance to the Allies since we were n0 
prepared to put our own men on the 
battle-front. We advanced money f0! 
the purchase at exorbitant prices o 
munitions and foodstuffs in this cou! 
try. The Allies put into the battle 
front the very flower and cream of th 
life of their people. We ought to hav 
prepared for the emergency and bee! 
ready the moment war was declared 
against Germany or rather the momett 
we accepted Germany’s gage of battle 
to have put a million men on the battle 
field, but it was about fifteen months 
before we were able to do anythin 
toward making a real fight. Hundred! 
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of thousands of our men were thus’ that now exists, and I say advisedly, equity and international morals; can- 


rybody saved from death while hundreds of justly exists. We would in this way  cellation would neither better business 
r get), thousands of the soldiers of the Allies stimulate the economic restoration of at home or extend it abroad. But he 
name, died during the fifteen months when we Europe and in that very fact we would has an idea about using them as “trad- 
th our were not ready to go to war. find enlarged prosperity of the United ing stock” in negotiations for a new 
all in “That we should now undertake to States. We cannot continue to prosper international “deal” that is interesting, ~ 
inten- collect from the Allies the money that unless the world prospers, we cannot’ even if not convincing. 

we advanced in order to enable them continue to influence world affairs for “The subject of the cancellation of 
leaders to make our fight, is in my opinion out- good unless we give an example to the the ‘political’ debts to us of the nations 
ts is Shylocking Shylock. Our honor is at world of honor, integrity and world associated with us in the World War 
f Bal- stake if we do not cancel these debts; friendship, and all of these things are would never have.arisen if we had not 
Manv- from the viewpoint of our own honor, involved in the prompt cancelling of muddled along in our international re- 
riously history will write us down in a way’ the debts of the Allies—the debts so _ lations, and the politicians of Europe 
. Ed- which will make every American hang called but which in my opinion are not had not found desperate need to ex- 
iS. con- his head in shame. debts. Perhaps legally they may be  cuse their failures to their people. 


isiness “My advocacy of cancelling these debts but I doubt that, for I believe “During the war no one ever thought 
ion of debts has always been based upon the’ in view of the way in which the loans of these loans as other than a piece of 
Mr. moral responsibility as a nation we were made, if the whole situation could emergency financing among the Allies. 
sition, owe to ourselves. In addition, how- be properly presented before the [t never occurred to anybody in 
WALL ever, to this, it is well to bear in mind Supreme Court of the United States, France, England or Italy that we were 
that these debts hang like a mighty that body would declare that we had Shylock money-lenders, driving a hard 

stand- pall over Europe; they throttle the life no real legal right to collect these bargain with friends and associates. 
ethical of Europe; they are naturally and debts. Certainly there is not in my On the contrary they all rejoiced that 
reatest inevitably causing a burning hatred opinion the shade of an excuse for col- with the entrance of the United States 
ountry throughout Europe to the United lecting them on moral grounds since jnto the war it became possible to 
hat of States for the people of Europe fully we cannot do that and maintain our finance the further prosecution of the 
Allies understand that on no moral ground own honor.” war by each of the associates. There 
can we possibly demand the payment As a foil to Mr. Edmonds’ stand on had been a general understanding 

ith all of these debts. If, therefore, we should moral grounds let us turn to Represen- among the Allies that each of them 
nmand cancel them without any pharisaical tative Cordell Hull, Democrat, ac- would pay its own way in the common 
ld be commendations of ourselves but on the knowledged to be one of the leading effort. As a practical undertaking, 
yround basis of a duty that we owe to our- economists of Congress. Mr. Hull however, it was found to be impossible 
es far selves, we would at the same time lift finds it rather disconcerting that the for each nation to pay cash for sup- 
us. If a mighty load of poverty from all our Allies should think so poorly of us for plies bought from others. So a system 
} Were Allies, we would give them new hope, doing only what they implored us todo. of credits was established whereby 
y the new enthusiasm and America would To him the debts are valid in law, each ally settled for the purchases of 
o the once more stand four square to all the its associates from its nationals with 
d that winds that blow, having preserved its the understanding that after the war 
should ewn honor and in doing so, having tte age goes was over each net debtor nation would 
rendered a service of incalculable value issue acceptable 

United to civilization. ° obligations in set- 
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The Outlook Up To Year’s End 


How Vital Influences on Business and Securities 
Are Likely to Shape Up During Next Few Months 


Business 
By ROBERT E. STANLAWS 


HE accompanying articles describe the major factors 
involved at present in the business, money and se- 
curity situations and how they are likely to work out 

until the end of the year. Necessarily, these factors can be 
discussed only in their broadest terms. While it is possible 
that special conditions (wars, political upsets and the like) 
may dévelop which would offset the conclusions reached, 
nevertheless, barring such unexpected developments, the ac- 
companying analyses should contain considerable value to 
the student of conditions in the business and security 
worlds. We have not hedged or in other ways dodged the 
issue, but have clearly set forth our opinions and conclu- 
sions as we see them. 


Nearby Business Outlook Good But 


Long-Range Future Uncertain 


MERICAN business has been sailing smooth seas. A 
gentle ground swell has supplanted the former char- 
acteristically pulsing waves of prosperity and de- 

pression. Variations in trade and industry have assumed 
the appearance of a mildly undulating cycle, unmarked by 
the irregular troughs and valleys of earlier times. Busi- 
ness, in other words, has assumed an unfamiliar aspect of 
relative stability. 

True, a rather sharp recession in the closing weeks of the 
first quarter of 1926 caused business men to take a more 
sober view of the future. Schooled in the experiences of 
the past, industry viewed the marked activity of late 1925 
and early 1926 as a forerunner of old-time reaction. But 
while the recession did come, its extent and severity have 
been exceedingly mild. 

More recently, the exceptional showing of the steel in- 
dustry, the sharp recovery in the security markets, and sus- 
tained volume of distributive trade, as expressed in record 
freight car loadings and bank clearings, would seem to have 
stilled the voices which would sound a note less optimistic. 

From the viewpoint of nearby prospects, there are nu- 
merous factors which are not favorable. The leather trades 
occupy an uncertain position and textiles show little prom- 
ise of moving from under their present cloud of gloom. 
The situation in agriculture leaves a good deal to be desired, 
since crop prospects are not altogether encouraging at the 
moment. 

These soft spots, however, are offset in considerable 
measure by items of more favorable immediate portent in 
other parts of the industrial fabric. There is the possibility 
‘that the crop situation will improve before harvest time, of 
course. Then again, despite the disparity between farm and 
industrial purchasing power, mail order and farm imple- 
ment companies are showing good gains. The lull in motor 
car sales and production seems no more than seasonal and 
has started from an exceptionally high level. 

Retail distribution is holding at high levels, inventories 
in the majority of manufacturing and distributing hands 
are not excessive. Credit is sufficiently abundant for all 
reasonable needs. Finally, though employment is slightly 
lower and wages remain at a more or less fixed level, pur- 
chasing power is not likely to lose its potency at an early 
date. 

The immediate prospect, therefore, justifies the feeling of 
greater assurance which now prevails, insofar as this senti- 
ment recognizes the probability that nearby improvement 
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Money 
By WM. J. BLECH 


Securities 
By E. D. KING 


seems bound to proceed irregularly and with a continua- 
tion of the numerous cross-currents now prevalent. 

A view of the longer range possibilities must be tempered 
with decidedly greater qualifications. Despite the apparent 
absence of untoward influences in the present business situa- 
tion, its very stability is symptomatic of developments which 
seem bound to exert a more forceful influence in shaping the 
future. Thus, the fact that stocks of goods have generally 
been held to moderate proportions follows from the fact 
that consumers fear to anticipate their requirements. This 
cautious attitude, in turn, is predicted upon the lack of firm- 
ness in commodity price levels. 


For many months, prices have drifted slowly downward. : 


Producers have vainly sought to stimulate orders by raising 
quotations at odd times. The recent advance in certain steel 
products is an example. But these efforts are not meeting 
the same response as formerly. Hence, while production has 
been well sustained by the aggregate day to day demand of 
consumers, its adjustment to current demand is rather too 
fine to be altogether assuring. 

To elaborate, business indisputably is being conducted 
under highly competitive conditions. The steady lowering 
of price levels while wage costs have remained static has 
driven manufacturers to spend large sums upon improve- 
ments. These have taken the form of labor-displacing de- 
vices, for the most part. While these have tended to protect 
the narrowing profit margin against extinction, industry 
has not been relieved from its incubus of excess productive 
capacity by reason of the greater mass production flowing 
from this steady accretion of improvements and additions. 

The net result, therefore, has been to force the manu- 
facturer to set his operating schedules at the highest possi- 
ble pitch in order to overcome the constant threat of in- 
creasing overhead expense. In other words, industry is in 
a dilemma. Price levels are too close to costs to leave a 
comfortable margin of profit. At the same time, it is diffi- 
cult te increase them without curtailing the volume of new 
business. 

So long as nothing occurs to upset the pace consumption 
or destroy the tempered confidence of buyers, output can 
be held at levels which will maintain earnings by virtue of 
volume turnover. It is obvious, however, that even under 
these conditions, the position of the smaller units is growing 
less favorable. A weeding out process, most pronouncedly 
evident for some time past in the motor industry, is under- 
way in practically all quarters of the industrial world. 
While this struggle of survival is underway, therefore, we 
may anticipate a further tendency toward narrowing of 
corporation profits. 


Temporarily Higher Money 


Rates Forecast— 


T has become a commonplace that the supply of loan- 

able and investment funds in the United States is today 

so plentiful that there is no possibility of an advance 

in money rates. Or, as one leading bank phrases it, the 

great demand for capital investments in the United States 

ts growing at such a pace that prime securities (bonds) 

will have to advance despite minor recessions, to a point 
where permanently lower money rates prevail. 

It is vaguely stated that gains in deposits have exceeded 
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growth in commercial loans in the centers outside of New 
York. At present, most Federal Reserve districts speak 
of an excess of deposits over loan demands. Bond yields 
have been consistently low. It is therefore, felt by many 
that money rates will continue to decline this year. 

No criticism of the foregoing beliefs can afford to over- 
look their basis in fact, and, latterly, their fundamental 
significance. There can be no disputing that until the 
present a plethora of funds greeted every upward move 
of the money market, and brought it down below its previ- 
ous level. And, as a long-term description of money rates, 
the downward tendency can be considered axiomatic. As 
capital is accumulated in greater and greater amounts, 
and as intensity of international competition and merely 
normal domestic profits continue, we are likely to see a long- 
term decline in money rates and an upward trend in the 
price of fixed interest obligations. But none of these funda- 
mentals can throw any light on the question as to whether 
or not money rates for the late summer and autumn of 
1926 will be higher or lower. 

The money rate is influenced by many considerations, 
the chief of which on the supply side are amount of 
deposits and proportion of funds seeking permanent em- 
ployment. On the demand side the amount of capital flota- 
tions, volume of brokers’ loans, both time and call, demand 
for commercial accommodation, real estate temporary and 
mortgage loans, commercial paper, acceptances, etc., are 
the principal factors the operation of which conduce to 
pressure on the supply of money. Agricultural demand re- 
mains large, although diverse methods of financing farm- 
ing have somewhat diminished the importance it once held. 

Member bank deposits are now about 20 billions, or 
one billion less than at the beginning of 1926. But while 
deposits have declined about a billion dollars, loans and 
investments have declined by only 200 millions. Here the 
demand side emerges as stronger than the supply. These 
results are tabulated to April, when money rates were 
rising to their high and broker’s loans had been cut sharply 
by the market decline of March. On the other hand, 
demand for capital investment had undoubtedly grown 
faster than offerings, so that “bond hunger” became a 
familiar term. -But a definite volte face has occurred, 
bringing bonds down a half point from their high in June. 
Our unlisted public utility bond index shows a four week 
average increase in yield from 5.38% to 5.48%. Evidently, 
the withdrawal of the United States Treasury from the 
short-term market had pinched the shoe, but once this gap 
in supply was overcome, the equilibrium of capital supply 
and investment demand seemed restored. Short-term bonds 
(two-year maturities) showed this influence, and bore the 
brunt of the reaction. 

Not only the decline in bond prices, but the aspect of 
money rates showed the autumn influence. Not only would 
the Treasury market securities in September, changing 
one aspect of the situation, but time money has taken prece- 
dence over call money. At first, this was explained by the 
large maturities of time loans made by brokers in April 
and May coming due in July and August. But why are not 
the funds present to renew? Obviously, the banks are 
conserving their funds for the autumn. Hence time loans 
to brokers, maturing when funds will be most needed, in 
October and November, have been in demand at 442% 
and lenders are now asking 454-434%, and undoubtedly 
private transactions are being effected at the lenders’ price. 

Although brokers’ loans made by 61 member banks in 
New York have declined from 3.188 billions on February 
17th to 2.602 billions on July 14th, they are still higher 
than they were a year ago: a period at which money rates 
began a temporary climb. Member banks in the U. S. 
show loans and investments 900 millions greater than at 
this period last year, of which 385 millions represents 
securities loans, 340 millions commercial loans and 175 
millions investments. 

Apparently, the increased pressure since last year is 
greater than the gain of 9% in debits to individual accounts 
in the same period. It is the deliberate opinion of sound 
critics, then, that brokers are bidding for time accommoda- 
tion rather than renewals because they feel that they will 
obtain a lower rate in that way, or, to put it reversely, 
they feel that money rates are going up and they wish to 


protect themselves. On the other hand, the lenders fear | 
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that such a tie-up will not leave enough funds for autumn 
commercial and farming needs, and they are firming the 
rates. The largest bank in the country cannot see lower 
rates for commercial loans than prevail today. 

Despite an upward curve of prices on the Stock Ex- 
change, rediscounts of acceptances have gained in the 
Reserve system, thus indicating that the present rediscount 
rate is a bit too liberal, and that the banks still prefer 
brokers’ loans to acceptances in portfolio. Hence, listless 
rumors have circulated as to an increase in the New York 
rediscount rate from 342% to 4%, which would be in align- 
ment with the other reserve banks. That such rumors 


should have credence is a sign of pressure in the money 
market, and the step would not appear illogical at this time. 
Naturally, present New York rediscount rate makes accept- 
ance rates and call loans against acceptances artificially 
lower than the context of the market would indicate. For 


example, second grade commercial paper is bid at 4%%, 
and choice names at 4% as against 3%% recently. At the 
same time, call loans against acceptances were marked 
down from 4% to 3%%. This is all an excellent com- 
mentary on the efficacy of the rediscount rate. 

With bond yields static or receding, time loans at a 
premium over call loans, demonstrated illogicality of pre- 
vailing rediscount rate, money rates must rise to levels 
higher than May-June low rates, and perhaps show a slight 
advance over late July rates. As our business study indi. 
cates, no sharp upturn in commerce is likely to be en- 
countered that will bring the pressure of commercial 
demand to a point where money rates will advance far 
beyond present levels. A somewhat higher level, say 4% 
on time loans, is about all that can be expected. In other 
words, money rates may advance a bit at this time but 
should slacken in several months. 





The Stock Market: Present Position 
and Outlook 


N the July 3 issue, the writer had occasion to refer to 
the fact that leadership in the market advance was con- 
centrated in stocks with powerful banking connections. 

It was pointed out that stocks like General Motors, U. S. 
Steel, Reading and others generally associated in the public 
mind with leading banking interests were becoming the focal 
points of tremendous speculation. It was also mentioned 
that these banking interests presumably were in favor of 
continued higher prices for stocks. It was assumed that 
manipulation of the leaders was used as a leverage to bring 
the public back in again. 

It is now about six weeks since this analysis of the market 
was made. Even a cursory examination of the market 
record in that period will show that the above assumptions 
were abundantly justified. 

The New York Times averages indicate a recent high, 
for the combined fifty stocks, of 183 comparing with a low 
point of 113. Railroad averages, at 95, are at the highest 
figure since before the war, and have measured a gain of 
a full 15 points since the low point of 1926. Several stocks 
have advanced fifty points and more since the bottom of the 
March break. 

Two million share days are again with us and the front 
pages of newspapers are once more decorated with news items 
of the big advance. Yet, a little study will indicate that the 
market, except for the railroad issues and a handful of 
industrials (mostly high-priced) has not enjoyed a really 
broad advance. If stocks like General Motors, U. S. Steel, 
Reading, Baltimore & Ohio, and others, probably thirty-five 
or forty in number, which have mainly enjoyed an advance, 
were eliminated, we would find that the average run of 
stocks has not proportionately shared in the increase of 
values. In other words, the market thus far has been an 
exclusive affair. 

The public, of course, as usual is stimulated by the impor- 
tant advances which have taken place and is participating 
in increasing numbers but not nearly to the extent of last 
fall or winter. Either the average speculator is too dis- 
illusioned by the losses he had to take in February-April, 
or he is skeptical of the reasons for the market rise. It is 
a rather extraordinary fact that, after over two months of 
practically uninterrupted advance in stocks, brokers’ loans 
are far below the peak of last winter. They now stand at 
- 2.6 billions against 3.1 billions in February. Since early 
June, when the advance started, there has been a gain of 
only 100 millions in brokers’ loans, less than 4%. If the 
public were as heavily engaged in speculation as would be 
assumed to be the case in an advancing market this would 
have been reflected in the figures. 

If the public has abstained relatively from speculation 
how account for the tremendous activity in the market? 
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If an opinion may be ventured, it would seem that the bulk 
of speculative transactions are professional in origin. They 
are either for pool account, floor traders, or that small army 
of outside traders who inhabit board-rooms. Under pool 
account, may be classed the very important speculation 
directly under the auspices of bankers. 

Casting a rather significant light on the situation was 
the recent remark, attributed to Mr. Thomas Cochran, part- 
ner of J. P. Morgan, in which he stated that General Motors, 
then selling slightly under 200, should and would sell 100 
points higher. J. P: Morgan & Co. are bankers for General 
Motors. After this statement, which later had a technical 
denial, it was commonly accepted that the Morgan firm was 
not averse to continued public speculation in the leading 
automobile security. 

The public, however, continues to show what under these 
circumstances amounts to a striking lack of interest in the 
career of the stock market, though current interest is some- 
what greater than that of a few weeks ago. It is possible, 
of course, that they may soon cast off their indifference 
and thus arrive on the scene at a time which would facili- 
tate pool distribution, in which event after due course, it 
may be assumed that the public would “hold the bag” as 
usual. If, on the other hand, contrary to precedent, the 
public does not partake as heavily as the insiders would 
wish them to, it will be they and not the public who will 
be “holding the bag.” In this case, it is more than likely 
with a market which is as honeycombed with “stop” orders 
as the present, a violent reaction could ensue. We are not 
here forecasting such a reaction in the near future but 
the investor must consider this possibility. 

There is a determined effort to paint the business picture 
as favorably as possible and thus stimulate the public im- 
agination in the possibilities offered by the stock market. 
This is quite a familiar detail in stock manipulation. At 
the same time, one now again hears of fabulous. corporation 
profits and the possibility of stock dividends, large cash 
payments and the like. There are, of course, a number of 
corporations in a position to thus reward their shareholders, 
possibly as much as two or three per cent of the entire 
list. The unfortunate shareholder, however, of a company 
not in a position to pay such dividends, obviously cannot 
look forward to very high prices for his stock. As a matter 
of fact, the average corporation today is just content to 
earn a fair amount on its capital, with a considerable 
amount of effort, and the shareholder should not look for- 
ward to unusually liberal disbursements. 

Very recently there has been a tendency for market ac- 
tivity to broaden out in issues previously not influenced by 
the great speculation conducted in the leading issues. This 
is a reflection of increasing public interest to be sure but 
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it is noticed that interest in these issues is not being sus- 
tained and that current speculation continues mainly to be 
entered in the same stocks which have led the advance. 

The market is still, therefore, in its professional stage 
and, hence, the generating force behind the rise in leading 
sues is largely artificial in character. From the profes- 
sional viewpoint, it is fortunate that money is still abundant 
and relatively cheap. Otherwise, it would be entirely im- 
possible to continue the advance. 

One of the truest tests of the position of the market is 
the yield level of typical stocks. If one takes the leading 
jssues in the more important groups, he will notice at once 
that the yields are disproportionately low. Hence, it may 
be argued that they have more or less discounted future 
possibilities by way of dividend increases or stock “melons.” 
U. S. Steel, for example, now yields only 4.6%; General 
Motors, on the basis of its regular dividend, only 3%%; 
American Can 3.2%. On the other hand, a number of 
stocks can be found to yield 7 and 8%, but these are the 
weaker issues and they have responded but little to the 
upward tendency in the strong stocks. 

Hence, the investor is faced with a dilemma. If he buys 
the high-priced issues he must buy them on a speculative 
basis since, as their low yields show, they are no longer 
attractive as investments. If he buys high-yield stocks, he 
takes an equally speculative risk, since, as indicated by 
their large returns, their dividends are not as secure as 
they might be. Still, with careful discrimination, the in- 
vestor still has open to him the opportunity of purchasing 
sound stocks, with a fair yield and with good future pros- 
pects. These, however, today are in the. minority. 
Analyzing the situation more specifically, we find that 






























a number of railroad issues are still attractive, viewed as 
investments, that here and there after careful searching one 
may find an under-valued industrial or public utility stock 
but that there is little reason for a bull market in stocks 
generally except for the desire of important financial in- 
terests to manufacture such a market so that they may 


more conveniently distribute their holdings. This is pre- 
cisely the time when speculators should be on guard against 
excessive commitments. The investor, of course, as always, 
still has his conservative opportunities. 

It must be recognized, however, that the powerful bank- 
ing support behind the market will not feebly give up its 
effort to encourage public speculation. Recent minor reac- 
tions were quickly met with support and this is a clear 
indication that market sponsorship is still of the best. 
Hence, the probabilities continue to favor higher prices for 
the time being in leading speculative stocks, whether war- 
ranted or not. Then, too, it must be remembered that there 
are still issues which are considerably behind the market 
and which will probably join the upswing. Among these 
are metal, petroleum, railroad and sugar securities. On the 
other hand, the extent to which speculation is developing 
in the market would indicate that its technical position is 
not as good as could be, and, hence, that what is known as a 
“healthy” reaction may be in order. From the more funda- 
mental viewpoint, of course, as intimated previously, the 
general situation, while satisfactory, is not sufficiently good 
to warrant a protracted bull market. Therefore, when 


the market: finally has reached the distributive stage, one 
might logically expect the ensuing reaction to be propor- 
tionate to the advance which by that time will have been 
concluded. 
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but watch for end 
of movement 
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S indicated by this 
A chart, which has 

been purposely pic- 
tured in advance of the 
present situation, the 
investor should now commence to pursue a 
more conservative policy in regard to his pur- 
chases. At present, we are in the boom stage 
of the market but this in due course will be 
followed by reaction. Hence, the investor dur- 
ing the next month or two must prepare him- 
self. This he can do by (1) starting to elimi- 
nate the more volatile and speculative issues 
and switching into the sounder dividend-pay- 
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Sell long-term bonds 
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ing stocks, or holding 
his cash in reserve, and 
(2) selling the more 
speculative of his long- 
term bonds, switching 
into short-term issues, since the bond market 
for the present has reached a period of relative 
stagnation. In any case, the investor should 
start going over each of his holdings and as- 
certain whether or not they should be held or 
sold. This does not apply, of course, to inves- 
tors who are holding investment securities 
mainly for income and long-term appre- 
ciation. 





































Investing 


in Brand New Industries 


Losses Inevitable in Great Majority of Cases—A Safe Plan to 


Follow—What About Radio, Rayon and Electric Refrigeration? 


By G. F. MITCHELL 


o 





the amateur speculator in 

stocks is never more 
forcibly brought out than in 
the attitude assumed towards 
the securities of brand new 
industries. His policy of “in- 
vesting without investigation” 
is accentuated to a marked de- 
gree. Why bother with ana- 
lyzing a situation when there 
is an opportunity to “get in on 
the ground floor” in an in- 
dustry which is growing by 
leaps and bounds? . With the 
rapidly accelerating public de- 
mand for its products, how is 
it possible for any concern to 
fail to make huge profits, no 


T's peculiar psychology of 





on secure foundations?” “Mere 





Millions of dollars are lost by investors 
annually in securities representing brand new 
industries. 


safe principle to follow in investing in new 


matter how flimsy its finan- ; . 

] ries. 
cial status may be? All other industries 
factors are subordinated to the 
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Of eleven more or less important 
radio companies which were in operation two 
years ago, not less than five are now in receiver- 
ship. Where their average price was 23, today 
it is only 4. Two other new industries now 
invite attention; what is the position of Rayon 
and Electric Refrigeration? 
vital matters are discussed here as well as a 


These and other 


weed-like growth is no criterion 
of abundant flowering.” “The 
greater danger is in specula- 
tion in stocks of the small in- 
dependent manufacturers 
whose sole dependence is upon 
specialized sets, parts and 
equipment.” “It would seem 
the part of wisdom to let 
radio stocks severely alone at 
this point. When the demand 
for speculations reaches the 
proportions of a craze, it is 
time to turn cautiously con- 
servative and let the other fel- 
low do the venturing.” 
Accompanying the article 
was a table setting forth vari- 
ous data in regard to a dozen 
of the most popular radio 
stocks at that time. Omitting 














one main consideration that a 
heaven-sent opportunity to ob- 
tain something for nothing has arrived, 
if only the inspiration can be put into 
execution without loss of valuable time. 

Needless to state, the promoters of 
such enterprises are not slow to take 
advantage of this eagerness on the part 
of the public. In many prospectuses 
of new offerings there is an almost 
complete absence of data bearing on 
the position of the company with re- 
gard to assets or earnings, so that the 
would-be purchaser has no means of 
enlightening himself on these matters 
even if he were disposed to do so. Far 
from deterring him, however, the urge 
to buy is often so strong that he is will- 
ing to accept statements of the most 
general character in regard to the 
alluring prospects offered, especially in- 
asmuch as they largely coincide with 
his own preconceived views. 

The latest outstanding road to great 
wealth was provided by the radio in- 
dustry. The rapid development of 


broadcasting brought an avalanche of | 


new enterprises of every kind and de- 
scription engaged in the manufacture 
or distribution of radio receiving sets 
and equipment. Coming simultaneously 
with one of the greatest of all bull mar- 
kets, and at a time when new issues, 
with little regard to the intrinsic merits 
of the securities involved, were being 
absorbed with ridiculous ease, these 
offerings, in quick succession, were over- 
subscribed almost before the ink on the 
descriptive circulars was dry. 

Here was a situation which in the 
nature of it coud hardly result in any- 
thing other than disaster, and yet it is 
small wonder that the receptive atti- 
tude on the part of those less experi- 
enced in financial affairs was main- 
tained when it is realized that a num- 
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ber of these issues had the ostensible 
support of prominent interests, who 
were perhaps themselves misled into 
too great enthusiasm over the immedi- 
ate future of radio. It simply goes to 
prove that nobody’s judgment is in- 
fallible, and it should not be taken for 
granted that an enterprise is sound 
merely by virtue of its connections with 
one or more individuals who have 
achieved success in other directions. 

There is just one means whereby the 
speculatively inclined may sometimes 
benefit from a situation of this char- 
acter. The overwhelming demand for 
the securities of a new and expanding 
industry in itself creates an artificial 
strength in the market for an unde- 
terminable but usually brief period. If 
the purchaser were wise enough to ac- 
cept the profits that are likely to be 
available after a few weeks and there- 
after refrain from further commit- 
ments of the same type, well and good. 
Such action, however, is entirely at 
variance with human nature, and the 
only safe course for the conservative 
investor is to carefully avoid such is- 
sues, particularly when public enthusi- 
asm regarding them is at fever heat. 

In an effort to stem the tide and pro- 
tect its subscribers, this publication 
took occasion to point out the inherent 
dangers in the situation during the lat- 
ter part of 1924 when the craze for 
radio stocks was at its height. The fol- 
lowing excerpts will reveal the purport 
of the article: 

“What will the public reap from this 
whirlwind growth? Will it get in at 
the bottom and ride to riches on the 
current wave of radio speculation?” 
“Are the companies which are now 
crowding rapidly into the field building 





Radio Corporation of America 
from consideration because of 
its acknowledged resources and more 
stable character, the aggregate market 
value of eleven stocks was 254, an aver- 
age of 23. At the present time no less 
than five of these companies have passed 
into receivership, and the market value 
of the same issues now totals around 46, 
an average of slightly over 4. Sucha 
wholesale destruction of values in less 
than two years time should but prob- 
ably will not prove to be _ sufficient 
warning against similar occurrences in 
the future. The public is notoriously 
forgetful of its bitter experiences of 
the past in the investment field, and 
history has a way of repeating itself in 
these matters. 

The point that is quite overlooked is 
that a brand new industry, although 
subject to spectacular expansion of out- 
put for a limited period, if only by rea- 
son of the novelty of the product, is at 
the same time especially susceptible to 
revolutionary changes during its early 
years. The lure of quick profits at- 
tracts many into the field who cannot 
hope to successfully survive the trans- 
formations that are bound to occur. 
Investigation and discrimination, in- 
stead of being dismissed as unnecessary 
in the belief that the industry is fool- 
proof, are far more important than in 
the case of a seasoned industry. In the 
latter it may be assumed that processes 
are fairly well established, but in a 
field still in its formative stage, an in- 
vestment running into large amounts 
may become worthless through the de- 
velopment of a superior process. 

Overcrowding not only renders the 
position of individual companies inse- 
cure by reason of the intense competi- 
tion created, but likewise jeopardizes 
the entire industry through the over- 
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production that is bound to ensue. 
Weakly financed concerns are sooner or 
later forced to liquidate their surplus 
stocks regardless of price in order to 
raise funds, which brings about a gen- 
eral demoralization which cannot help 
but make operations extremely difficult 
even for the soundly financed compa- 
nies. This is well exemplified in the in- 
ability of the Radio Corporation of 
America to maintain adequate earning 
power this year and last in spite of its 
efforts to work for stabilization. 

In the last analysis, the problems 
confronting every new industry are 
very much the same. It is always a 
case of the survival of the fittest. It 
has required more than a generation 
for the automobile industry to attain 
even partial stability, and its history 
has been a continual weeding out proc- 
ess. The number of companies now 
operating represents only a small frac- 
tion of the total since the motor car 
was first placed upon a commercial 
basis. Numerous factors have con- 
tributed towards this relentless process 
of elimination, but foremost among 
them are inadequate financing and 
failure to keep abreast of the times. 
It should be necessary only to visualize 
the enormous amounts lost by investors 
and manufacturers in the automobile 
industry, especially in its early years, 
in order that the dangers of attempting 
to get in on the ground floor of a new 
industry may be recognized. 

Radio was peculiarly susceptible to 
overcrowding and overproduction on 
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account of the comparatively small 
capital required to get the average 
business under way. It cannot be said 
that there is any situation existing or 
immediately impending that closely 
parallels radio. Prominent among new 
industries are rayon and electric re- 
frigeration, but it so happens that both 
of these lines call for a greater invest- 
ment of capital and a higher degree 
of manufacturing skill, so that up to 
the present time the fields are compara- 
tively restricted and are controlled by 
a relatively small number of companies. 
These factors serve to defer the 
initial saturation point. It should not 
be inferred that there is not a bright 
future ahead of all these industries, but 
it is these intermediate saturation 
points that raise so much havoc and 
force many companies out of the field. 
Consumption of rayon has grown by 
leaps and bounds, but there are indica- 
tions that production has finally over- 
taken consumption, and that the paths 
of enterprises in this field will be beset 
by more difficulties than heretofore. 
The recent action of the dominant fac- 
tor in the industry, Courtauld’s Ltd., in 
cutting its dividend and the price of its 
product is not without significance. 
The output of electric refrigerators 





Playing the Market by Ear 


has practically doubled every year, al- 
though not until 1925 did it reach suffi- 
cient proportions to permit of mass 
production. It is estimated that ap- 
proximately 75% of the business is 
in the hands of five companies. Pro- 
duction is expanding now at a greater 
rate than formerly, and this will 
inevitably lead to the entrance of 
many smaller units in the field eager 
to obtain their slice of the profits. 
Mass production will make possible 
lower prices for the products. When 
prices begin definitely to approach 
those of ice refrigerators, there will be 
danger of too great expansion; as the 
small percentage which the present out- 
put still bears to the total of electri- 
cally equipped homes is such as to stir 
the imagination. Newly developed ma- 
chines of doubtful merit will appear, 
and a repetition of the radio debacle is 
by no means improbable, although it 
should be less severe, as the absence of 
excessive competition heretofore has 
enabled the five leading companies té 
secure a fairly well entrenched position. 
It behooves the investor to be wary 
how he places his funds in either elec- 
tric refrigeration or rayon from now 
on, particularly in the stocks of the 
newer and smaller enterprises. 

Even though there is no exact paral- 
lel to what transpired in radio in sight 
now, it is well to adopt a cautious atti- 
tude at all times. With the rapid de- 
velopment of scientific research, the 
material for a new industry may be 

(Please turn to page 804) 
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T has become an axiom that 


By MARVYN SCUDDER 











the investor has a much 

greater range of opportuni- 
ties for profitable placement of 
his funds than was the case 
twenty years ago. The num- 
ber of issues has increased, 
not only as to absolute amount, 
but also in scope of industries 
represented. 

The net result has been that 
the market is not only larger, 
but that the variety of indus- 
tries and countries represented 
has reduced to a minimum the 
number of booms and panics 
that can affect whole lists of 
securities. When issues were 
few, an unfavorable item of 
news would be reflected by a 
simultaneous decline of the 
limited number of issues. A great 
deal of obsolete Wall Street thinking 
about bull and bear markets has been 
carried over from that epoch to the 
present day, where it no longer applies. 

This trend towards broadening the 
securities market has been noted, but 
has not before been measured. For- 
tunately, the insurance companies and 
fraternal orders were, in effect, sub- 
jected many years ago to a uniform 
annual valuation of all securities held 
by them either for investment, or which 
were acceptable to them as collateral. 
The writer has undertaken these valu- 
ations for this period, and as such has 
been enabled to survey year by year 


the intimate growth of such security 


holdings by insurance companies. 
Insurance companies have been fre- 
quently advertised as great investment 
trusts. They are that plus, but, of 
course, they differ internally in many 
respects. Thus life insurance compa- 
nies, especially mutuals, are conceived 
to be in something analogous to a trust 
relationship, and they are very much 
more restricted as to the character of 
their investments than fire and casualty 
companies. They invest heavily in real 
estate mortgages, both urban and rural, 
and secondarily in tax-exempt munici- 
pal bonds. It is this quasi-compulsory 
investment in municipals that has a 
measure of responsibility for the ap- 
parent disproportion of municipal 
bonds in the accompanying table. 
Insurance companies’ investment ex- 
perience points a moral for American 
investors in that insurance companies 
have been successful investors. It is 
not amiss to say that income from in- 
vestments alone, when compounded, 
have passed the 8% per annum average, 
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United States. 


various States. 


Mr. Scudder is one of the best known 
experts on insurance companies 
For twenty years he has 
valued all the security holdings of insurance 
companies on behalf of the National Con- 
vention of Insurance Commissioners of the 
The accompanying article, 
therefore, must be considered authoritative. 
It is recommended to the attention of serious 
investors. 








in the 


neglected. While criticism of 
municipal indebtedness has 
centered on the great increase 
in money value of these is- 
sues, it has not been noted 
that such obligations represent 
a larger diffusion of taxable 
capacity, that is, that such 
amounts represent many more 
communities. The principal 
source of this increase though 
has not been the number of 
civil subdivisions so much as 
the number of separate issues 
which each jurisdiction has 
put out. Separate bonds are 
issued against each specific 
improvement, and as such the 
number of issues will be multi- 
plied. 





through bull markets and bear mar- 
kets, through low interest rates and 
high interest rates. This uniformity in 
successful operations makes this only 
specific study of their diverse commit- 
ments one of unusual interest to the 
critical investor. 


Municipal Bonds Have Much Greater 
Scope 


Increase in commitments in munici- 
pals is undoubtedly the most’ striking, 
though far from the most significant 
feature of the experience of insurance 
company investments. For example, 
the increase from 5,310 separate issues 
to 97,500 has been constant, that is 
to say, it has progressed at a fairly 
even pace, and every year has shown 
more issues held than the year before. 
Hence, all interest rates and tax-exemp- 
tion features, as even legal stipulations 
are ruled out as explanations, and such 
commitments are revealed as the in- 
dispensable balance wheel of most in- 
surance company commitments. 

The increase in number of municipal 
issues from about 55% of all holdings 
in 1907 to nearer 90% today, does not 
merely show an increasing proportion 
of funds going into these placements, 
but rather the more obvious fact that 
the smallest civil subdivision can today 
issue and market securities with more 
ease than small, though substantial, 
companies. It is the discovery of the 
bond as a weapon of financing desired 
improvements by smaller civil sub- 
divisions that is responsible for this 
amazing increase. 

Here is a featuré of municipal bonds, 
brought into sharp relief by insurance 
investment figures that has been greatly 


A second factor has been 
the increasing proportion of commit- 
ments in Western and Southern bonds. 
For a long period, memories of pre- 
civil war, reconstruction and boom repu- 
diations had kept the more conservative 
institutions cold to the municipals 
emanating from such areas. In many 
cases, the laws of prosperous northern 
states interdicted these bonds for in- 
vestment. Prejudice and past historic 
conditions have changed, and today 
most of these issues are looked upon 
favorably. Nevertheless, additional 
caution is still employed in such areas 
which show a continuing tenuous sense 
of honor concerning their obligations. 


Trend Towards Industrial and Utility 
Bonds 


In 1907, railroad bonds were at the 


peak of popularity. The 1905-6 rail- 
road epoch was the highest point of 
prosperity attained by the carriers, one 
never since quite equalled. The only 
seasoned corporate issues, in effect, 
were the rails; the utilities and indus- 
trials represe:.ted the speculative fringe 
in bond holdiz:. 

Hence, the ratio of three to one, 
shown by 1820 ‘railroad issues to 600 
industrial and utility securities, held in 
1907, is rather startling for the then 
demonstrated adventurousness of insur- 
ance companies. Railroad bonds have 
not been issued in any sensational num- 
ber since that period, but they retained 
their unique investment position until 
the war. 

In 1918 the insurance companies held 
3,510 issues. But the war-time weak- 
ness of the rails, and the two years 
following resulted in a weeding out of 
weaker bonds, so that in 1924 railroad 
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ponds held represented 3,240 separate 
issues, OF less than double that of two 
decades ago. 

Although holdings of utility and in- 
dustrial issues has not increased sub- 
stantially since 1920, despite the pletho- 
ra of issues in this field, such figures 
indicate a greater amount of bond dis- 
crimination rather than an unwilling- 
ness to enter the market. Railroad 
bonds exceed both industrial, utility and 
foreign government issues in number 
by only a small margin, which about 
reflects their present relative position 
in the New York Stock Exchange. 
legal requirements in several states 
probably have the result of forcing 
more railroad bond investment than 
night be called for on a strict investment 
basis. Since the number of issues held 
representing corporate financing point 
rather to the growth of investment 
values, in the sense of the growth of 
equities, and not mainly to a privileged 
position, as in the case of municipals, 
the gain from 2,420 corporate bonds of 
all descriptions in 1907 to 5,760 in 1924 
is probably as good an index as one 
could wish of the growth of bond op- 
portunities. They have risen by about 
130%, or, taking the increased number 
of investors into account, corporate in- 
vestment bonds afford each investor 
100% more choice than he had in 1907. 

Such new forms of investment as 
Federal Farm Loan Bonds and Joint 
Stock Land Bank Bonds are, of course, 
creations of the last few years. Offer- 
ing a yield not far above government 
issues their investment quality is mak- 
ing them increasing favorites. 


How Rail and Industrial Stocks 
Compare 


Stock investments, naturally, call for 
more detailed scrutiny than _ bonds. 
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Where such investments are permitted 
to insurance companies, they are usual- 
ly not hedged about with the restrictive 
legislation attending bonds. Stock com- 
mitments, therefore, represent more 
adequately the pure investment trend 
of insurance companies. 

Railroad stocks have only slightly 
increased as to number of issues, and 
still less as to par values outstanding. 
Hence, the growth of railroad stocks 
held, from 304 to 456, would appear to 
show a moderate growth. But the new 
issues that appeared until about 1912 
stopped suddenly with the adverse New 
England developments of the time, and 
the 1911 number of railroad stocks 
owned was exactly the same as in 1924. 
The restricted number of issues and the 
indicated small supply per issue, has 
become characteristic of railroad stocks 
as opposed to industrial stocks. The 
insurance figures supply the key. What 
is remarkable, however, was the canny 
policy shown of dumping rails in 1918, 
when Federal control injured their mar- 
ket position, and their heavy repur- 
chase in 1921, when they were at their 
most absurd lows, and when they were 
widely decried. There is a lesson in 
good investment management here for 
the ordinary investor. 

Compare the small growth of rail- 
road stock issues with the number of 
industrial and utility stocks. These 
rose in number of issues from 266 in 
1907 to 1,596 in 1924, a rate of gain 
eight times as rapid as that of the rails. 
Of this group, industrial stocks are in 
a great majority. Since 1919, the in- 
surance companies have accumulated 
annually a greater diversification of in- 
dustrial issues. It is notable, though, 
that since 1920 the rate of gain in such 
stocks has not exceeded that in the 
rails. In other words, most of the popu- 
larity of industrials as against rails 








began with the 1907-1919 eclipse of the 
rails and rise to primacy of industrials 
and utilities, but since that time the 
two have held their proportions quite 
well, so that we can speak with con- 
fidence of a balanced issues structure. 

It is notable that purely financial 
stocks, such as those of banks and 
trust companies have increased at some- 
thing like the rate of railroad stocks 
since 1907, but are no more numerous 
today than in 1915. Hence, it appears 
that insurance companies have not 
been friendly to purchasing the shares 
of newer organizations in the banking 
field, but have held that the most profits 
were to be found in increasing their 
line of holdings in financial institutions 
already well established. 


What the Foreign Bond Account 
Reveals 


Even an expert in security studies 
is likely to receive some surprises from 
the foreign bond list. As United States 
government issues, including short 
terms, rarely exceed a score or so, the 
United States government and foreign 
bond account, refers practically entirely 
to foreign issues. As such, it appears 
that our insurance companies did not 
enter this market with the war, as is 
commonly believed. As many as 200 
issues were noted in 1907 and fully 500 
in 1913, the year before most Ameri- 
cans were drawn to Europe by the 
drama of the great war. The number 
of such issues is in excess of the 
amount now held, which is 450. When 
it is remembered how small were the 
government debts of the world in 1913 
eompared to 1926, this has a double 
significance. The first is that insur- 
ance companies were attracted to for- 
eign bonds, not because of their yields, 

(Please turn to page 798) 
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What Leading Companies Would 
Earn If Copper Prices Advanced 


HE following tabulation indicates the man- deductions for depletion. The wide divergence 
ner in which higher copper prices would of bookkeeping methods in use precludes any- 
influence per share earnings of various thing more than approximations, but the esti- 

copper producers, based on 1925 production. mates will serve as a rough guide to future ex- 

Figures are based on net earnings derived from pectations. With copper now at 14% cents, 

copper alone without regard to other metals or this table acquires current value. 

Ne 
1925 presi 

Earnings per Com. Share Recent What Companies Would Engi 

Before Depletion. Avg. 1925 Market Earn if Copper Advanced to 15 and 16 Cents. ey 

au 


Price of Copper in Copper Produc- Price Based on 1925 Production Before Depletion. : 
1925 was 14 cents tion (mil. lbs.) Dividend of Stock 15 Cents 16 Cents indus 
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The Fourth and Final Installment of a Series of 
Articles of Special Value to the Business Executive 


Problems of the Average Business— 
and the Remedy 


Scientific Application of Human Remedies to the Labor Problem 


By JOHN F. SHERMAN 








Note: Mr. Sherman is 
president of Sherman Corp. 
Engineers and a recognized 
authority on management in 
industries. 


HE problem of the aver- 
T age business today sim- 
mers down to making 
ends meet and lap over. 
A confusing element in the 
situation is that on the surface 
there is encouraging activity. 


“It is no exaggeration to say that the 
whole future success of our industrial 
organization depends upon methods of 
organizing human beings.” 

—SAMUEL A. LEWISOHN 


tion in wages for wages have | 
become the largest single item 
entering into costs. Whereas 
in 1909, the national income 
was divided 68.7% for wages 
and 31.3% for management 
and property, in 1918 the divi- 
sion was respectively 77.3% 
and 22.7% and since employees 
have been registering distinct 
gains since 1918 it is logical 
to assume that their propor- 
tion is even greater in 1926. 








Many lines of commodities re- ees coma 


fect production in large vol- 
ume. Sales show increase and expand the gross income. 

But the profit gauge flickers lower and lower. I have 
before me the statements of several manufacturing con- 
cerns, the sales of which have gone up within the past few 
years while profits have receded. Again and again exec- 
utives say: “Why is it we do not make money? We have 
increased our volume over last year and the year before, 
but our net profit position has fallen off.” 

This fact of surface activity viewed jointly with a narrow- 
ing of profit margins means that the pivotal problem is an 
under-the-surface one, and cannot be solved by means which 
do not analyze into specific, individual causes. I have 
referred in a previous article of this series to the fact that 
the last complete report on profits, including 298,933 cor- 
porations, showed 40% of them operated at a loss and a 
large number of the 60% showing declines in volume of 
profit. Since that report there have been occasional pub- 
lished figures on profits of smaller numbers of concerns 
indicating that a few have been making more while the 
many have been making less. 

In previous articles, I have referred to the dilemma occa- 
sioned by low prices and high wages, a combination that 
has been used to produce profits by some few manufacturers 
but has worked hardships on possibly the greater number. 
Lowering the selling price of a commodity in order to obtain 
enlarged market, in itself, is a futile proceeding, and con- 
stitutes one of the reasons for disappearing profits unless 
costs are correspondingly reduced. 

A company, for example, doing a . siness of $1,000,000 
ayear at a 25% gross profit, in order ~* meet competition, 
reduces prices by 5%. That reducti must come from 
somewhere and too often it comes out< gross profit which 
Means that the volume must be increas ! to $1,250,000 to 
show the same gross profit in-dollars on a 20% gross basis. 
A larger volume also means corresponding credit risk. The 
Same percentage of risk applies to the additional $250,000 
as to the former million dollar volume. And the increase 
in volume means an increase in the size of the organization 
needed to handle the additional business. A price reduction 
of this sort, therefore, means that even more than the 25% 
Volume must be secured if the condition of the business is 
tobe maintained. Instead of taking such a reduction from 
9'088 profits, which many concerns are forced to do, the 
road to profit, with price reductions the rule rather than 
the exception, is to reduce costs. 

Immediately, to many manufacturers, this means reduc- 
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This has been accompanied 
with increased per capita out- 
put due in part to the growth of time-saving and trouble- 
saving devices. 

But this increase in machinery adds rather than lessens 
the importance of the human equation. From a dollars- 
and-cents point of view, each man employed in our indus- 
tries represents a corresponding high investment in ma- 
chines and equipment. The United States Census Bureau 
figures that the average investment of capital per worker 
in industry in this country is nearly five thousand dollars. 
For every hundred men employed, there is, therefore, a half 
million dollars in machinery, material and money. The 
exact figures are given in the accompanying chart. 

On these huge investments, industry’s return in commodi- 
ties produced, in interest charges earned and in profits and 
surpluses, is intimately bound up with the performance of 
individual employees. A stockholder or bondholder judging 
the present stability and future expectations of a company 
may well look to the Jims, Johns, Bills and Tonys, who 
are doing the jobs in the ultimate “trenches” of the com- 
pany, and to the way in which they are geared with the 
rest of the productive machinery. For it is in these thou- 
sands of Bills and Tonys, and in their relationships one 
with the other and with management, that the destiny of 
the company profitwise is bound up. 

The first step in the solution of the problem of the aver- 
age business is the analysis of the specific wastes and losses 
in the particular business and the introduction of sound, 
complete remedial measures for progressive, continuous 
elimination. Waste elimination should not be regarded as 
an expedient. It must become an integral part of our 
industrial and business economy. 

Frequently, the cause of vanishing profits is their conver- 
sion into losses in the handling and administration of manu- 
facturing. It is astounding to find that in many companies 
outwardly well-run, conditions exist which constant famil- 
iarity and contact of management have rendered familiar 
and accepted. An example comes to mind of a large com- 
pany, the first mortgage bonds of which have recently been 
taken over by a bondholders’ committee on a defaulted in- 
terest payment. Among many other conditions revealed by 
thorough analysis of this property was that in one depart- 
ment 98% of production was coming back to be re-worked. 
Analyzing further, the real reason for this fact was that 
the employees would not work with the foreman of this 
particular department. They did not like him: He em- 
ployed driving tactics. He was arbitrary. Every employee 
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in his department was leagued against him, and being 
leagued against him, was leagued against production, of 
high-quality, reasonable-cost goods. The remedy was to 
bring foreman and workers together; shake them down to 
a basis of mutual understanding; put co-operation actively 
and constructively on wheels. Of course, both workers and 
foreman might all have been fired. But discharge is often 
no more constructive treatment for such a situation than 
would be the scrapping of an expensive machine because 
of a correctible defect. 

The remedy for the above conditions—and in a degree 
the same type of remedy offers a real opportunity for relief 
throughout industry today—was first, to get the human- 
element facts; then, and more important to develop con- 
structive treatment. Such treatment does not consist in 
talking about human relations. An attitude of a worker 
toward his job and toward his company, yes toward life, is 
of greater importance in downright cold dollars, both to 
himself and to society, than his vocational skill and his 
muscles, yet it has habitually been last instead of first on 
the list for treatment. 

This intangible factor is partially responsible for the 
unsatisfactory results of many wage reductions. A wage 
cut accepted grudgingly has been proven time and again to 
fail of the very result desired, namely lowering of costs. 
An employee, for example, working at a 70% efficiency and 
drawing 61 cents an hour, actually is costing the business 
86 cents per hour. Reduction of his wage, on the basis of a 
non-cooperative attitude, means that less may be paid him 
but more overhead effort is necessary to get quantity and 
quality of effort in return for the wage paid, i.e., intensified 
supervision and other overhead expenses. — 

Raise the per cent of efficiency to 200, which has been 
proven possible through scientific analysis and treatment; 
and pay in return for that added efficiency 65% more wage, 
and the cost per unit drops to 50 cents an hour, for the 
reason that the heightened efficiency means less power, less 
supervision, less inspection, in other words a reduced over- 
head; and by picking up on overhead, cost comes down 
instead of going up with the increased wages. In bringing 
about more generally such accomplishments in the average 
business, the method of wage payment plays an important 
economic role. A recent survey of over a thousand repre- 
sentative concerns showed that 56% of workers affected 
were paid on a time basis, either an hourly or a daily rate, 
while 37% were under some form of piece rate and only 
7% were paid by an arrangement providing for premium 
or bonus compensation. In other words, the factor of intel- 
ligently designed incentive is utilized only in a minority of 
instances. 

It is to the ultimate advantage of all groups, as has been 


iterated, that industrial problems be solved soundly. To 
“short-change” industry, wittingly or unwittingly, is not to 
labor’s advantage in quality and quantity of effort ex. 


_changed for wages, if for no other reason than one of self. 


interest. The prevalent attitude of giving as little and 
getting as much in the wage bargain as possible has not 
developed in this country by design nearly as much as it has 
through conditions of general industrial development which 
have held management and employee alike in their grip, 

I am going to put down here what have proven to be 
sound, workable, resultful elements in a sound solution of 
the industrial problems, and they are predicated on facing 
facts; of analyzing causes: 

Increase in the quality and quantity of effort exchanged 
for the money which goes into wages, developed through 
rebuilding attitudes as well as methods; 

Continuous development of improvements in production 
through constant analysis and readaptation of method to 
objective; and the co-ordination of such improvements 
thoroughly with motive, spirit, mind and effort of individual 
employees ; 

Closer co-ordination of marketing and producing; bring- 
ing together of new products with over-capacitated plants 
and elimination of non-profitable lines. 

A basic is the attitude factor. A business problem or an 
industrial problem—any problem into which the human 
equation enters—is largely a “way of looking at things.” 
There is no doubt that sound economy under our present 
highly intricate industrial set-up dictates a close kinship 
of interest between employee and employer. 

But do employers see it that way; or do workers see it 
that way? Only occasionally. And the fault is not entirely 
and exclusively the property of either. Blaming and in- 
criminating on the part of the various groups in industry 
are responsible for more damage than earthquakes, floods 
and famines. What good does it serve to say that all the 
fault is Smith’s? If a condition has arisen needing treat- 
ment, the treatment is the main thing. 

Great progress has been made in revaluation of the 
human-element basis of industry, designed to increase the 
proportion of value received from wages. This discussion 
of itself does not solve specific problems, but it does serve to 
leaven the lump; to set going new ideas, and these new 
ideas are helping develop new management view-points. 

The employee’s viewpoint and his attitude, closely inter- 
related, represent a field of potential survey and develop- 
ment with vast possibilities of benefit, in stopping causes 
of waste and loss. 

The process by which such benefits have been secured is 
sometimes classified as educational. Education in its com- 
mon acceptance connotes, however, lecture rooms, courses 
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of formal study, the instruction of those down below by 
those up above, and formal education for this reason meets 
with many resistances, most of them passive and unex- 
pressed. 

You can lead an employee to education but you cannot 
make him partake of it. Back of the processes by which 
human assets have been capitalized there must be the reali- 
zation that “won’t-power” first is to be converted into 
“will power”; that development of the intangibles of em- 
ployee-attitude and motive must take into account the 
force of example and demonstration. Some of the most 
successful results have been consummated by approaching 
the employee on his level, through the medium of those 
who speak his language and live his life. In every worker- 
group, whether of 10 or 1,000 employees are constructively- 
minded workers who in the ordinary course are inarticulate. 
Their example of a full day’s production, in quantity and 
quality, frequently is unutilized, although it constitutes one 
of industry’s greatest assets. 


Another Cause of Waste 


Non-development of the leadership which lies dormant 
in any employee body is a cause of great wastes and losses. 
And frequently an active leadership assumed by a nega- 
tively-motivated employee leads to costly results. Witness 
the controlling character of influence behind an employee- 
employer controversy. The recent Passaic affair is an in- 
stance. A single individual analyzing negatively, moti- 
vated by a conviction that destructive means rather than 
constructive ones should be used, exercised sufficient intelli- 
gent leadership to bring chaos upon a community, affecting 
thousands of men and women and tying up hundreds of 
thousands of dollars. An equal degree of intelligent con- 
structive effort directed toward establishing in employee 
minds the fact of mutual interests as essential between em- 
ployer and employee, could avert such developments, 

The constructive nucleus of employee leadership can be 
capitalized, made articulate; developed into an active influ- 
ence for good. Skill of a high order is necessary to handle 
this sort of an achievement in humanics. A _ specialized 
experience is just as essential for success as in mechanical 
engineering, accounting, advertising or selling. 

Such specialization does not mean necessarily welfare 
work or any of the many means and methods which first 
come to mind when dealings with employees are mentioned, 
but rather an engineering effort which will extend right 
to the employee’s work on his job; to the meshing of that 
job with other jobs; to the handling of materials and tools, 
to the use of time, to co-operation with supervision and to 
the other constituents which make up a worker’s universe. 
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The job is the worker’s universe; where he lives, moves 
and has his being, and it is on the job that habits and 
viewpoints are formed, and in association with workers 
between spells of actual work. As an educative influence 
the job has precedence over any other part of an industrial 
worker’s life. The plant, mill or factory is his preparatory 
school and his university. It is where he passes a large 
share of his conscious waking day. The way in which he 
passes it is a potent influence for his own weal or woe as 
well as for society’s. Industry cannot afford to continue 
to regard the individual job simply as an economic means 
to an end. Much of the waste and loss originates in fric- 
tion between human beings and some one or many of the 
component elements in their jobs. 

The most successful form of lubricant—and that may 
hardly be the right word, since it suggests salve and 
grease—is an understanding of facts. When a worker 
gets facts—real facts, and not colored and distorted state- 
ments—he has the raw materials for the building by him- 
self of a constructive attitude or motive for his work. 

For example, a crew of workers in a freight yard of a 
large mill had been working at such a slow pace that de- 
murrage charges were piling up. The humanics of the 
situation were carefully analyzed, and constructive treat- 
ment was engineered. At noon hour on a certain day just 
after word had come from the foreman that four carloads 
of steel bars were due for unloading the employees were 
brought into casual discussion and told about the demur- 
rage. The facts came out as to how much it cost, and 
why it cost as much as $15 a day. It was pointed out that 
if rain reached the bars they would have to go for “pickling” 
to remove the rust. These expenses were clearly shown 
as a part of many other preventable losses which were in- 
creasing the costs of doing business and affecting earnings 
of labor as well as of management. In other words, the 
fact treatment was used, and these employees came to see 
the reasonableness of bringing that unloading job into as 
short a time span as possible, in their interests, as well as 
in the interest of the business. The net result was that the 
four cars were unloaded in less than half the best time 
ever made by that gang. Waste was stopped at its source. 
No one broke under the strain. A new constructive, co- 
operative attitude developed in that small group, and the 
members of it found that the new attitude and the facts 
from which it grew, gave an interest and a fillip to routine 
work. It proved to be “good stuff.” 

Every hour of every day in industry, employees are tack- 
ling jobs like unloading. They illustrate an endless variety 
of circumstances which make up the costs of doing business. 
Reduction of those costs, not as a spasmodic, hit-and-miss 

(Please turn to page 782) 
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Are the Roads Hiding Their 
Real Earnings? . 


Why the Interstate Commerce Commission Has 
Refused to Increase Rates—Will the North- 
western Roads Be Aided at Expense of Eastern? 


HEN the Interstate Com- 

merce Commission de- 

nied the Western car- 
riers’ application for a 5% 
rate increase, and, particu- 
larly the request of security 
holders of Northwestern roads 
for special relief, the an- 
nouncement was barely regis- 
tered in the market price of 
the most directly concerned 
rail shares. Outside of aca- 
demic circles it scarcely held 
news value. As one man put 
it, he had forgotten whether 
the adverse decision had al- 
ready been, or remained to be 
rendered. 

Robbed of its euphemism 
this sad epitaph is translated, 
“The railroads can’t get a 
square deal,” a belief all too 
prevalent among the investing 
classes. In recent years this 
well nurtured idea has assumed almost 
the standing of a religious creed and 
as such is stamped with the full merit 
of any philosophy of pessimism, the 
chances of disappointment are reduced 
to a negligible quantity. 

Unrelated to fact, however, the con- 
viction constitutes a square impediment 
to the business of making money. For 
one thing, it may cause the owner of 
rail shares unnecessarily to depreciate 
his security, or the potential owner to 
gaze blindly and unresponsively upon 
opportunity. For another it bears an 
inelegant similarity to the battle cry 
of the agricultural radical. 

This fact deserves a moment’s reflec- 
tion. Under the combined forces of 
the Commission and the Transporta- 
tion Act, the railroads have reached a 
new level of prosperity and efficiency. 
Now the farmer and radical are ready 
to dispense with both. Is the investor? 
He is not likely to improve his status 
under a substitute ar: angement. 

It might even be pointed out that 
the popular fallacy of the railroads’ 
inability to get a square deal is more 
than inferentially unjust to the per- 
sonnel of the commission, although this 
has no bearing upon the problems of 
speculation nor is a defence of the com- 
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By J. A. POLLOCK, JR. 


HIS remarkable analysis of the present 

methods used by railroads in making out 
their reports of earnings offers a new and 
important angle to approaching the prob- 
lem of future rail security values. 
vestors are aware that the roads, by their 
present policies, are showing less earned than 
actually the case. Real appreciation of this 
fact, if spread among the public, would in- 
evitably result in far greater demand for 
railroad stocks and, hence, considerably 
higher prices. 


mission to be undertaken. We may 
disagree with many of its decisions 
without concluding that this body is 
either dishonest or unqualified. More- 


over, the thought should not be con- 


veyed that the railroads have not been 
obliged to, or will not need, to fight for 
a full measure of justice. The courts 
are generally clogged with litigation, 
very little of it related to matters of 
transportation. 

So much for abstractions. The in- 
telligent and logical limit of the rail- 
road owners’ variance with the regu- 
latory body should perhaps be that of a 
reasonably good natured protagonism. 
As far as those that are actively in 
the debate are concerned this is un- 
doubtedly the case. In the same sense, 
let us examine what may be advanced 
in support of the commission’s apparent 
reluctance to increase rates. There is 
a good deal to be said on that side of 
the question and while, in the writer’s 
estimation, the commission has far 
from a perfect case, the extent to which 
its position is well taken is necessarily 
a bull argument on the railroads. 

It is of course appreciated that the 
present level of rates is not the prod- 
uct of a gradual and well ordered evo- 
lution, but rather an adaptation to some 


Few in- 


very violent and rapid changes 
in the cost of operation. Be- 
tween the beginning of the 
war period and 1920, prices 
rose until they had doubled, 
necessitating various increases 
in rates, culminating in the 
general advance of 34% in 
1920, which brought the gen- 
eral level to the highest point 
in history. In the deflation of 
1921 prices declined by over 
25%, losing half their war- 
time gain. It was apparent 
that the rate structure had 
been erected upon a basis of 
costs which would not long 
prove justified and was at a 
point thought to be detrimental 
to industry in the then exist- 
ing depression. Accordingly, 
the commission found in 1922 
that a general decrease of 10% 
would be commensurate with 
the change in costs of operation. Al- 
though perhaps the equivalent thereto, 
this finding was not an order to reduce 
rates, and in a sense was voluntarily 
complied with by the carriers. Since 
1922 there have been no blanket altera- 
tions of the rate structure. 

The Transportation Act of 1920 di- 
rects the Interstate Commerce Commis- 
sion to fix for appropriate groups of 
carriers,. rates which under “honest, 
efficient and economical management 
and reasonable expenditures for main- 
tenance of way, structures and equip- 
ment” shall yield a fair return upon 
the aggregate value of the property de- 
voted to transportation. The fact 
should not be lost sight of that, value 
constituting the final measure of a fair 
return, the question of proper rates 
becomes at once involved through the 
still undeterminate nature of the com- 
mission’s work on valuations and the 
carriers’ numerous exceptions thereto. 
The angles of that discussion require a 
separate study. The matter may be 
left to the courts with the single com- 
ment that they will undoubtedly find a 
value for the transportation machine 
considerably above that tentatively em- 
ployed by the commission. In fact, the 
latter’s recent rate finding seemed to 
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contain a hint that decisions of the 
judiciary would prove a welcome guide. 

In the table which accompanies this 
article, return has been computed upon 
a value less than that commonly em- 
ployed by the carriers but considerably 
greater than that indicated by the com- 
mission. It will serve as well as either 
to illustrate the argument. We are, 
moreover, attempting to look at the 
rate question somewhat through the 
eyes of the commission. To avoid a 
wrong conclusion it should be pointed 
out that as far as Eastern and Southern 
territory are concerned the districts for 
which statistics are compiled are not 
quite identical with the group for which 
a fair return is sought. The effect of 
a proper rearrangement would be to 
more nearly equalize the ‘showing of 
Eastern and Southern roads. 

In the general rate advance of 1920 
the carriers did not share equally, the 
increase amounting to 40% for Eastern 
roads, 85% for Western and 25% for 
Southern. In addition, special reduc- 
tions in 1921 on grain, grain products, 
and hay which constitute about 30% 
of the revenue of West- 
ern carriers, were more 


is the most important factor affecting 
railroad values and one of which the 
average investor is little aware. It is 
simply that, other things being equal, 
receipts accrue more rapidly than ex- 
penses. As an axiom of railroad opera- 
tion “half the increase in gross is saved 
for net.” Otherwise stated, the ten- 
dency of rates is always downward. 
Under the name mass production, this 
theory meets common recognition. 


In the transportation field it oper- 
ates with thoroughly practical rapidity. 
Take the thirty years from the begin- 
ning of records in 1888 to federal op- 
eration in 1918. Freight rates declined 
fairly consistently from slightly over 
1 cent per ton mile to 7.2 mills in 1916, 
about 30%, while labor and material 
costs increased 40%, perhaps 50%. 
Notwithstanding, the last three years 
were the most prosperous in aggregate 
and for individual roads of the entire 
period. Excluding 1915, 1916 and 1917 
on the grounds of war traffic the state- 
ment still holds good. One can conjure 
what the result would have been had 
rates stayed up and costs down. Under 


rates the carriers as a whole will be 
earning more than a legal return at no 
distant date. 

Over the last thirty years, freight 
traffic density has increased about 6% 
per annum; for the future an incre- 
ment of not over 4%, may be a safe 
expectation. Half of this carried to 
net, however, would mean each year 
additional earnings equivalent to over 
0.50% on valuation. 

It is well understood that conditions 
within Western territory are not equal 
and that the Northwest constitutes the 
present sore spot of the transportation 
industry. The most thoroughly con- 
servative estimate of traffic growth for 
this region would continue the line of 
increment of the past decade of about 
2%% per annum, ignoring the fact 
that this line was drawn from a pros- 
perity to a depression level. The in- 
vestor might assume, if the commission 
may not, that a future traffic line will 
be determined not by a declining or 
static condition, but will be drawn from 
relative depression to relative pros- 
perity. A very rapid improvement in 
earnings would result. 

Besides being gov- 











adverse thereto than in 
the case of Southern 
and Eastern roads. 
Thus, according to the 
former the net increase 
since 1915 has_ been 
about 41%, 49% and District 

81% for the respective Western 
groups. The question 
of why the commission 
accorded the Western 
and Southern carriers 
less favorable  treat- 
ment than was granted 
the Eastern lines is no 
doubt answered by the 
relatively more favor- 
able earning results 
which these groups had 
achieved prior to, and 
up to, the time the rate 


District 





*Includes Class I Switching and Terininal Cos. 


Steady Recovery of Railroad Earning Power 


Net Railway Operating Income—Class I Roads 


(In thousands) 


1920 1921 1922 1923 1924 
124,252** 230,096 291,853 417,550 407,468 483,759 
32,592 92,367 150,622 177,341 194,971 238,820 
108,867 278,475 317,712 367,065 371,399 414,405 


erned in its rate deci- 
sions by a well-founded, 
almost certain knowl- 
edge that earnings 
would increase, the 
commission may claim 
#1995 an important point in 
its favor regarding 
maintenance. Accord- 
ing to the law, rates 





600,937 760,187 961,955 973,837 1,136,984 


Return Upon Investment in Road and Equipment 


1920 1921 1922 1923 1924 *1925 
3.76% 5.28% 4.95% 5.41% 
4.86 5.64 5.87 
3.64 4.16 4.07 


3.15% 3.88% 4.84% 4.71% 5.14% 


**Deficit. 


shall yield a fair re- 
turn under “reasonable 
expenditures for main- 
tenance.” Reasonable 
maintenance is subject 
to more than one con- 
6.71 struction. It may be 
4.31 interpreted in the light 
nike of the necessities of a 
particular situation or 
it may mean normal. 

















changes were inaugu- 
rated. Under the cir- 
cumstances this course of action con- 
stituted the only equitable arrangement. 
That it was well founded at least in 
respect to Southern territory is appar- 
ent. It is equally evident that the com- 
mission erred about the Western roads. 
Lacking prescience it could hardly have 
anticipated a prolonged agricultural de- 
pression. If censure is to be given, it 
should not be charged to mistaken 
judgment but to the failure to take cor- 
rective action. 

The 1922 finding that rates should be 
reduced was made before the carriers 
were even approximating a fair return. 
The reason for the order should be of 
more interest to security owners than 
the abstractions of justice. The com- 
mission knew that a fair return would 
shortly be exceeded under the higher 
rate level, as it would have been for all 
but the Western carriers. This con- 
Viction was based upon an intimate 
knowledge of the so-called law of in- 
creasing returns. At the expense of 
achieving dogmatism, the operation of 
this law can afford to be outlined. It 
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either contingency earnings would have 
been over twice the legal return; un- 
der both contingencies three times. A 
more rapid operation of this law may 
be seen in the recent earnings of cer- 
tain soft coal roads. 

A sudden shift in the loci of produc- 
tion has greatly increased the revenues 
of the Chesapeake & Ohio and Norfolk 
& Western. In 1925, gross of the 
former increased approximately $15,- 
000,000 and net operating income, in 
spite of heavy maintenance, $8,000,000. 
Norfolk’s gross was up over $10,000,- 
000, virtually all of which was carried 
to net. 

At the recent hearings on the appli- 
cation for rate increases, it was testi- 
fied in behalf of the Western roads, in 
connection with valuations, that pres- 
ent day costs might be expected to re- 
main. stationary for several years and 
over a longer period perhaps decline. 
The viewpoint is close to that of the 
majority of economists. It undoubtedly 
explains the commission’s reluctance to 
raise rates. Under stable costs and 





The latter sense is with 
little doubt what is 
meant in the Transportation Act, and 
in this sense railroad maintenance has 
been far from reasonable in the last 
few years. This is getting into highly 
controversial ground. Suggest to 
the average railroad operator that his 
expenditures for maintenance have 
been unreasonable. He will very likely 
recall the condition of his property as 
returned by the Railroad Administra- 
tion or subsequent to the shopmen’s 
strike of 1922. If he does, his eye will 
grow red and his collar tight. Upon 
reflection, however, he will no doubt 
admit that it may be unnecessary to 
continue the same expenditure in the 
future. 

In a recent article in this publication, 
attention was drawn to the increased 
use of the depreciation account. From 
a relatively unimportant charge against 
earnings fifteen years ago this has 
grown to the tremendous annual total 
of $180,000,000. An additional charge 
for “retirements” of property exceeds 
$55,000,000. The item “accrued de- 
preciation” in the combined balance 
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sheet of Class I carriers increased by 
$140,000,000 in 1924. The destination 
of the other $40,000,000 should be in- 
teresting. 

There is a sound school of railroad 
thought headed by L. F. Loree which 
claims that there is no depreciation on 
a railroad—that it is precluded by con- 
tinuous replacement on a_ properly 
maintained property. “Retirements” 
were known as “replacements” prior to 
1918. As respects the maintenance of 
way and structures, this contention 
brooks little argument and no great 
amount of depreciation is charged to 
this account. There would seem, on the 
other hand, some reason to set up a 
reserve of cash for the eventual re- 
placement of outworn motive power 
and rolling stock. At the same time, 
depreciation based upon a life of twenty- 
five years would appear excessive when 
charged against equipment that will 
last indefinitely. That such is the case 
may be taken upon the word of a large 
manufacturer thereof. The argument 
that high depreciation is called for by 
the excessive cost of equipment pur- 
chased in 1919-20 is invalidated by the 
virtual certainty that these units will 
be replaced at a much lower cost. It 
may be pointed out that during gov- 
ernment control the director-general 
ordered equipment purchased subse- 
quent to 1917, depreciated at 4%%. 
Not unnaturally there has been a ten- 
dency to continue this charge under 
the Transportation Act. 

Still less cause for excessive depre- 
ciation is to be found when equipment 
may be entirely rebuilt, and checked 
out of the shops virtually new, under 
the guise of a repair job, as is possible 
under the current accounting rules. 
The present attitude of the commission 
as to what may be considered a main- 
tenance charge constitutes a partial 
reversal from the ruling laid down in 
1922. In that year the Northern Pa- 
cific had rebuilt a great deal of equip- 
ment, billing the cost to maintenance. 
In October several million dollars were 
credited back to income by direction of 
the commission, which asserted that the 
expenditure was clearly of a capital 
nature and not chargeable to current 
operations. Subsequently it was 
ruled that if over half the origi- 
nal cost was spent in rebuilding 
equipment the charge should 
be to capital account, a solu- 
tion decidedly begging the 
question. By still later rul- 
ing the entire cost may be 
debited against income. 

It is extremely interesting 
to note that the official figure 
of equipment units installed 
considerably exceeds the 
number actually built for 
United States and Canadian 
consumption, as recorded by 
the Railway Age’s careful 
compilation. In the last four 
years 8,797 locomotives were built 
for United States and Canadian 
railroads, about 8,400 destined for 
the former. Installations of new loco- 
motives by Class I carriers totaled 
11.485 units. In the same period 
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over 685,000 freight cars were installed 
against approximately 490,000 built for 
American roads. Passenger train cars 
came to about 11,000 and 7,500 re- 
spectively. 

The answer to this anomaly is simply 
that existing equipment has been re- 
tired, rebuilt to its original and fre- 
quently better than original condition, 
and re-installed as new equipment. Ap- 
parently the entire process including 
retirement can be charged against 
earnings. There can be no question of 
the economic soundness of this policy. 
The bookkeeping is, to say the least, in- 
teresting. From the standpoint of the 
no-depreciation school the entire process 
should be eminently correct. It should 
have, moreover, a sound standing in 
Canada, where equipment trust rentals, 
that is payments on both principal and 
interest, are by legal requirement 
classed as an operating expense. It 
follows, however, that railroad earning 
power is probably considerably in ex- 
cess of that commonly recognized by 
investors. 

For over three decades the ratio of 
transportation costs to gross revenues 
of the railroads has averaged some- 
thing more than 35%. In the four 
years ending June 30, 1914, it averaged 
34.89%, so that the 1925 transporta- 
tion ratio of 35.01% marks a close ap- 
proximation of normal. Likewise, the 
maintenance of way ratio, which over 
the full period has ranged between 13% 
and 14% and averaged 12.83% in the 
1911—14 years, stood at 13.33% in 
1925. The maintenance of equipment 
ratio, on the other hand, which aver- 
aged 11-12% in the first half of the 
long period and 15.98% in the four pre- 
war years, was 20.51% last year and 
23.28% in 19238. This is in line with 
the discussion previously developed. 

It should be interesting to estimate 
the extent to which maintenance ex- 
ceeded normal in 1925. The orthodox 
and sound method of doing so is by a 
comparison with transportation costs. 















Unusual maintenance is retained in the 
property, but every extra dollar spent 
on transportation is lost. For this rea- 
son the latter item represents a true 


measure of normal expense. Close 
scrutiny of the various elements of 
cost, labor constituting by far the most 
important factor, indicates no dispro- 
portionate change in the various ex- 
pense accounts relative to one another 
since the pre-war period. During 1911- 
14, inclusive, total maintenance came 
to 88% of transportation costs. There 
is perhaps a slight tendency for this 
ratio to increase. For safety’s sake, 
88% of the 1925 transportation cost 
may be taken as normal. This was ex- 
ceeded by all roads to the extent of ap- 
proximately $190,000,000, a matter of 
roughly 1% .on the tentative rate- 
making valuation. Of the entire ex- 
cess about $90,000,000 may be appor- 
tioned to roads in the Eastern District, 
$25,000,000 to those in the Southern 
and $75,000,000 for the Western. 

The commission has found that no 
financial emergency—a foremost point 
of the railroads—exists. This is prob- 
ably correct now. We hope, as it was 
written, the commission shed a re- 
trospective tear over the defunct St. 
Paul. The entire case was held open 
without prejudice for reconsideration 
under the nation-wide rate investigation 
being conducted under the Hoch-Smith 
resolution. 

Some questions were more solidly 
dealt with. The commission made it 
plain that agricultural rates should not 
be reduced, thus allaying a genuine fear 
of the carrier. It also expressed as a 
sort of economic canon that no attempt 
should be made to increase these 
rates. This was perhaps superroga- 
tory. No great amount of sympathy 
was indicated for the present plight of 
the Central Western and Southwestern 
roads. The commission did indicate 
that the Northwestern carriers might 
be entitled to separate consideration. 
Rate division was dismissed on the 
adequate grounds that all the other 
lines which would be affected were not 
party to the hearing. 

In conjunction with the commis- 
sion’s partial acknowledgment of the 
@ifficulties of the Northwestern 
roads and the holding over of the 
case to the general investiga- 
tion, this reference may be 
taken as the most bullish in- 
dication in the decision. The 
very expediency of reappor- 
tioning rate divisions make it 
appear a probable solution. 
No rate increase to the pub- 
lic would be involved, merely 

a transfer of revenues to the 

Northwestern carriers from 

the more prosperous Eastern 
roads, which may well be ex- 
ceeding the fair return be- 
fore very long. 
We are inclined to venture the 
prediction that this will prove the 
solution of the Northwestern rate 
problems. It is evident that in other 


sections af the country the railroad 
industry is in a fairly prosperous con- 
dition. 
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Adding Speculative Sauce to the 
Investment Dish 


A Field for Profit Without Undue Risk 


the investor who seeks a little 

speculative sauce added to his 
bond dish, finds himself limited to two 
types of securities. He may either buy 
bonds yielding far more than the mar- 
ket average, in the belief that they are 
undervalued, or he may use the privi- 
lege feature of bonds, that is their con- 
vertible or warrant provisions, as a 
basis for profit-seeking. 

Up to March, 1926, convertible and 
warrant bonds participated in the great 
upward rise of the stock market, wher- 
ever their conversion or warrant exer- 
cise figures were in alignment with the 
stock market. Interest in these two 
types of securities flagged with the 


A‘ prevailing high prices for bonds, 








break in the stock market. Since the 
recovery of the last few months, how- 
ever, there has been a good revival of 
interest in such bonds and preferred 
stocks, but it has been a less exagger- 
ated and a saner interest. Hence the 
market is combing over the list with 
great care, and only such bonds as are 
inherently measuring up to quality are 
being considered. Poor quality bonds 
cannot be made popular by inserting 
conversion features that are nominally 


By LORING DANA, Jr. 


hopeful mood of the bond market affords 
an excellent opportunity for the investor 
to act with this cool judgment himself 
and obtain attractive convertible bonds 
at reasonable prices. Nevertheless 
there are not many such opportunities, 
for reasons to be given later. 
Convertible bonds are rarely of the 
very highest grade. A First Mortgage 
bond of the Pennsylvania System, for 
example, does not require embellish- 
ments or privileges to make it attrac- 
tive. On the score of safety alone, if 
it is not priced too high, it will com- 
mand purchasers immediately. It is 
usually either the junior bonds of a 
stronger corporation, or the debenture 
bonds of any corporation, or the senior 
bond of a weaker corporation that 
carry such added market privileges as 
conversion features to sweeten their 
salability. The investor purchasing 
such privilege bonds must not seek for 
the ultimate in quality as well but must 
be content with high safety and sus- 
tained earning power back of the 
bonds. Where good convertibles can be 
obtained, where the conversion feature 
is not paid for at the cost of the yield, 
and where the call price cannot be con- 





profiting by the conversion feature, we 
have an attractive issue in converti- 
bles. The more important question is 
not, as investors usually put it, what 
are the stock enhancement possibilities? 
It is rather, is this a good bond to be- 
gin with? Does its yield, while slightly 
lower on account of the conversion fea- 
ture, give me a reasonable return? 
Will the call price cancel the benefit of 
the conversion feature, since present 
price of the bond invites a refunding? 

Only when all of these questions have 
been answered constructively can the 
investor ask the next question, “Will 
the stock advance to a point where it 
would be advantageous to exercise the 
conversion privilege?” In many cases, 
of course, the stocks into which the 
bond is convertible have passed the 
conversion: point, but the bonds are too 
high priced—in other words, the con- 
version privilege is priced at more than 
it, plus the quality of the bond, is 
worth. Here, too, these bonds, even 
though the best of their class, are not 
good commitments. 

The recommendations following ap- 
pear representative of better opportuni- 
ties in this interesting group of securi- 



























































attractive. The present critical, yet strued as endangering the possibility of ties. (Please turn to next page) 
Attractive Convertible Bonds and Stocks 
Price of Stock | 
at Which 
Conversion 
Name of Bond Rate Call Current ————_1926-—__—__, Would Be Recent Price 
or Stock % Maturity Price Price Income Yield High Low Attractive of Stock 

Anaconda Copper 

Mining Debentures.... 7 1938 110 107%, 6.50 6.08 1074 102% 53-65 49 
Loew’s 

Debentures .......... 7 1941 : 105-1A 99 6.06 6.06 Issned 1926 55 39 
General 

LE GEER Mey i 6 1939 105 106 5.66 555 106% 10414 100 67 
General 

mepnalt PFs) so cehkxs 5 110 108 4.61 113% 94% 67 67 
Punta Alegre , 

Debentures ........... 7 1937 108% 108 6.48 6.00 111 104 5544 34 
Am. Dist. Tel. of 

N. J., PEA, ...esecees. 7 110 109 6.42 110% 104 100 66 
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Anaconda Copper 
Mining 
Conv. Deb. 7s, 1938 


THis is a very large issue, 
of which 50 millions are 
outstanding. A junior ob- 
ligation of the largest cop- 
per organization, it is subject 
to 121 millions in bonds, of 
which 16 millions mature in 
1929 and 104 millions after the 
maturity of this issue. Despite 
these large prior liens, the 
bond is covered by assets more 
than twice the amount out- 
standing. Common stock, the 
junior equity, has an approxi- 
mate market valuation of 140 
millions. The short maturity 
of these bonds is an added 
safety factor. Mining bonds are most 
attractive between a ten and twenty 
years’ maturity, unless cash position 
and other investments are exceptionally 
large. Refining operations may be con- 
strued as other investments, in part, 
for the purpose of such analysis. 

Anaconda 7s have sold recently at 
107 to yield 6.16%. Judged by ordi- 
nary standards this yield is only 
slightly below what should be expected 
of such a bond irrespective of conver- 
sion features. Hence, the bond has 
reasonable safety, and a good yield. 
The conversion privilege at present 
costs but little. But the parity at 
which bonds may be exchanged for 
stock is at $53 per share for the first 
ten millions of bonds presented for con- 
version. Three dollars a share addi- 
tional is imposed for each ten millions 
presented thereafter, so that the last 
ten millions will be exchanged on a 
basis of $65 a share. 

Anaconda stock is selling at present 
for about $49 or only $4 below conver- 
sion price for the first ten millions. The 
position of THE MAGAZINE OF WALL 
STREET has been favorable to Anaconda 
common stock for specific reasons, and 
general developments favorable to 
copper, which are now in evidence, en- 
hance its attractiveness. There can be 
little doubt but that $53 at least for 
Anaconda stock is a fair contingency. 
At this point it would become a live 
question as to the advantages to be 
gained by exchanging the bonds for 
stock. On a current income basis the 
bonds would be more attractive, but 
since their enhancement possibilities 
are limited by the call price of 110, the 
stock issue would contain all the specu- 
lative features. At any rate, so soon 
as the bonds touched 110, as a result 
of strength in the stock, the advan- 
tages of a conversion into stock would 
appear decisive. 


Loew's, Inc. 
S. F. Deb. 6s, 1941 


THE conversion provisions of this 

bond are more complex than that 
of the Anaconda debentures. Each 
debenture bond carries a warrant, en- 
titling the holder, after October 1, 
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the ordinary run of bonds. 





ONVERTIBLE bonds, when solidly se- 
cured by assets and earnings, frequently 
offer exceptional possibilities for price en- 
hancement. In this respect, they differ from 


discusses, in addition to several convertible 
preferred stocks, several attractive bonds. 
The article should appeal to that type of 
investor who, while seeking profit, desires to 
limit the risk factor. 


This article 


secured by a mortgage, by 
has no prior liens outstanding 
and no mortgage on company’s 
existing properties or that of 
its subsidiaries can be leviej 
for the life of this bond 
Junior securities, both com. 
mon and preferred, are value 
in the market. at approxi. 
mately 21 millions, or mor 
than four times the amount of 
these bonds. Interest on these 
bonds has been earned about 
seven times in the last two 
years. 

At prevailing prices of 106, 
to yield 5.35%, and a current 
income of 5.66%, the bond is 
selling one point above re. 











demption price of 105. Sink. 





1926, to purchase five shares of com- 
mon stock at $55 per share, until April 
1, 1931, only. The difference getween a 
warrant bond and an ordinary con- 
vertible becomes clear after one such 
instance. In the case of Loew’s, the 
bond can be considered entirely apart 
from the warrant value, since it’ will 
survive the use of the warrants. At 
prevailing prices of $39 per share for 
the stock the warrant privileges have 
slight value. Hence, the bond, selling 
at about 99, and yielding 6.10%, must 
be examined for itself. 

It is secured against any weakening 
of its equities in dividend disburse- 
ments. No cash dividend can be paid 
except out of net earnings, and only if 
after payment of dividend net current 
assets would remain more than twice 
current liabilities, and net tangible 
assets 1.5 times liabilities, excluding 
share capital and surplus. Metro- 
Goldwyn Mayer Corp., a leading sub- 
sidiary can incur no_ indebtedness 
apart from its guaranty of these de- 
bentures. On the stock side, the war- 
rant holder is protected by provisions 
against diluting the value of his war- 
rant which would come about if the 
number of shares were inflated. With 
interest earned more than five times, 
and with present stock prices not much 
more than eight times indicated earn- 
ings, and with increasing importance 
in motion picture business, it appears 
that the bonds are fairly attractive and 
that the warrants may have an appre- 
ciable value within several years. Both 
the dividend restriction provisions, and 
the special warrant protection features, 
while exceptional, would be well emu- 
lated by other corporations. 





General Asphalt Co. 
S. F. Conv. 6s, 1939 


HIS convertible bond has two fea- 

tures at the outset. It can ;be 
purchased in $100 denominations, and 
conversion rights begin on April 1, 
1927. As conversion is to be effected 
par for par, that is the stock would 
have to sell at $100 for conversion to 
be exercised, and present quotation of 
the stock is at about 67, this delay is 
not especially significant. Bond is not 


ing fund operates to about 
$125,000 per year. Neverthe. 
less, the limitation of the price of these 
bonds, which have not risen above 
107% in 1925 despite value of con- 
version feature, indicates that a gen- 
eral refunding will not be attempted. 
The merits of the bond being un- 
questioned, speculative attention cen- 
ters about the future of the stock. A 
non-dividend payer, it has earned $5.79 
in 1925 and $6.05 in 1924. It has seen 
a high of 78 and a low of 50 in 1926. 
At prevailing prices it is selling in line 
with earnings. Speculative feature is 
entirely in South American oil develop- 
ments, in which company’s holdings are 
being worked by Royal Dutch. It is 
felt that within the next few years this 
should raise the earning power of the 
common stock to a much higher level. 
Conversion features are found in the 
5% preferred stock of General Asphalt 
also. This stock is convertible into 
common at the rate of 1% shares con- 
mon for one preferred. Parity price 
is accordingly about 67. Preferred 
stock sells at 107-8, to yield about 
4.60%. Apart from income received 
there would seem to be every reason 
for exercising conversion rights, as 
preferred stock is redeemable at 110. 





Punta Alegre Sugar Co. 
Conv. Deb. 7s, 1937 


GUGAR securities have not enjoyed 

high favor during the great slump 
in prices, but with a recent upturn 
carying refined suger to 5.70 cents 
there has been a revival of inter- 
est. While sugar situation has un- 
doubtedly improved basically, it is still 
true that long term trends in sugar are 
not yet certain, and that only stronger 
producers, with comparatively low 
costs, should be selected for speculative 
possibilities. The so-called recovery 
does not contradict some important de 
mand factors that are likely to make 
the sugar recovery of the present time 
less marked than after 1921. 

Punta Alegre is in a strong position, 
as a rounded unit, whose properties 
and that of Baragua are low cost pro 
ducers, and have large scope, about 17 
million bags per annum. Production 
this year will be reduced somewhat, due 

(Please turn to page 802) 
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Bonds 


y and large the fortnight’s trad- 
B ing in bonds showed a further 

slight recession, although total 
business done was not impressive. An 
encouraging feature was a recovery in 
quotations that set in after the aver- 
ages had dipped to a low for the move- 
ment: This steadiness was sustained 
despite a sharp upturn in call money 
rates. ; 

Great strength was shown in for- 
eigns, principally as a result of con- 
fidence engendered by the new union 
ministry in France. Curiously enough, 
Cerman securities benefited most, the 
General Electric of Germany 6%s, at 
106, reaching a point where the yield 
is less than 6%. On the other hand, 
the religious conflict in Mexico sharply 
depressed the large Assented 4s of 1910 
to 25. 

Strength in Consolidated Gas and 
Brooklyn Union Gas_ stocks, based 
largely on merger possibilities, and 
purchases by Pittsburgh interests re- 
flected in the bond quotations. Consoli- 
dated Gas 514s closed at 105%, just a 
trile under the high of the year. 
Brooklyn Union Gas convertible 5%s of 
1936 sold to 16314, or 37 points up from 
the low in March. 

Among the rails renewed strength 
was shown by New York Central 4s of 
1942 to 95%, almost up to high of the 
year, Seaboard Air Line refunding 4s 
were in good demand. The M-K-T ad- 
justment 5s were in demand and up to 
93% in response to disclosed unifica- 
tin plans for the Loree southwestern 
roads) Upward trend in copper prices 
was reflected in Granby convertible, 
Anaconda convertible, Chile and Andes 
Copper. Naturally a slight increase in 
metal prices, results in an almost 
geometrical increase in profits for medi- 
um-cost producers and adds still more 
to the margin of earnings applicable 
to interest and sinking fund on the 
funded debt of copper companies. 

Strength in the foreign issues, al- 
though having a tangible basis, seems 
principally to result from hunger for 
high yields. Recent financing, being 
characteristic of mid-summer slowing 
down and resorting to lower coupon 
rates, is not satisfying this demand. 
Hence, attention to foreigns, specula- 
tive bonds, and renewed interest in con- 
vertibles, 

Among the extremely speculative is- 
sues, a price of over 70 was established 
by Denver & Rio Grande Western gen- 
eral income 5s. While anticipation of 
4 payment to be made soon is the prin- 
cipal reason for the advance, time 
favors the bond, for, as it nears, 1929, 
When it becomes an ordinary interest 
bearing bond, its investment quality 
must become better. 

Neither sinking fund purchases nor 
refunding operations have played any 
special part in the market this fort- 
night. The bond market is likely to show 
steadiness with few marked tendencies 
away from present level. Only special- 
hes will prove exceptions to the trend. 
They will focus the mid-summer market. 


for AUGUST 14, 1926 








































Bond Buyer’s Guide 


Bonds for Income Primarily 


Amount Prior 
Issue Liens 
GOVERNMENT ISSUES (Millions) 
Argentine 6s, 1959 ............0000e (a)... 44.8 “ane 
Dominican Rep. 5%s, 1942......... (a).. 6.7 6.4 
po errr ree ee (b).. 15.6 eke 
Panama 5'g8, 1953 ......cccsccceee i 4.4 
RAILROAD ISSUES 
Baltimore & Ohio, Ref. 5s, 1995...(a).. 60.0 284.0 
Ogdensburg & Lake Champlain Ist 4s, 1948 4.4 are 
Genesee Riv., Ist 6s, 1957...... uae os 5.7 eer 
Great Northern, Gen, 7s, 1986......(b).. 115.0 139.8 
Kan. City Sou. Ref. & Imp. 5s, 50. .. 18.0 30.0 
Ky. & Ind. Term., Ist 4%s, 1961.. 5.1 saws 
Minn., St. P. & Sault 6%s, 1931.... 10.0 714.6 
po A ee eee eee b).. 36.6 31.3 
Missouri Pac., Ist & Ref. 6s, 1949.(a).. 24.1 126.3 

Ss sy O. & We, met, oe, 1008...... -. 20.0 Fens 
Rutland, Ist 4%s, 1941............ 3.5 Seale 
San Antonio & Aransas Pass. 

Ce | eee aeaedieaten ewes oe. > ee 
Western Pacific, Ist 5s, 1946....... @)... Bs 

PUBLIC UTILITIES 
Am, W. W. & Elec. Coll, 5s, 1934..(b).. 12.7 
Commonwealth Power, 6s, 1947......(b).. 10.1 
Hudson & Manhattan, Ref. 5s, 1957.(b).. 37.5 5.6 
Kansas Gas & El, Ist 6s, 1952....(a).. 14.0 een 
Laclede Gas, C. & R. 5%s, 1953...(b).. 17.5 10.0 
New Yerk Dock, Ist 4s, 1951...... a 12.5 ome 
New York Edison, Ist 6%s, 1941..(a).. 30.0 38.0 
Ohio Pub. Ser., Ist & Ref. 7s, ’47..(b).. 3.7 4.0 
United Fuel Gas, Ist 6s, 1936..... (a).. 9.5 aaee 
Western Union, 6%s, 1936......... (a).. 15.0 20.0 
INDUSTRIALS 
Am. Smelting. & Ref., 6s, 1947....(a).. 9.6 sae 
Anaconda, Ist $s, 1953............. -- 106.6 16.9 
Bethlehem Steel, P. M. 5s, 1936.... 22.2 5.1 
Central Steel, Ist 8s, 1941.......... (b) 4.5 pases 
Goodrich, B. F., Co., Ist 64s, 

BOO, sc iaislc ois nwseioraraca ere or a)... S27 sina 
Hershey Choc., Ist Coll. 5%s, 1940.(a).. 19.3 Sees 
Int, Paper, Bet Ge, 1067... 0.00000. ox 6.7 aes 
Sinclair Pipe Line, S, F. 5s,'1942.(a).. 24.5 sven 
So. Porto Rico, Ist Coll. 7s, 1941..(a).. 5.0 ei 
U. 8. Rubber, Ist 58, 1947......... (b).. 61.4 2.6 


Times 
Interest 
Earned 

on all 

debt 


5B all ool al 


8S SBRSansasee 


2029 et et 


00 = CO Go GO 


EER PERET ES 
» 


-_ 


29 


iq 


DORI POP 
© Co Pte OO $s 
DON Opn 


Current Yield 


In- to 
come Maturity 
6.06 6.07 
5.67 5.84 
6.08 6,12 
5.39 5.36 
5.17 5.18 
5.03 5.64 
5.46 5.34 
6.21 5.33 
5.14 5.20 
5.07 5.20 
6,29 5.79 
4,94 4.93 
5.70 5.60 
5.46 5.52 
4.89 5.28 
4.56 5.08 
5.09 5.14 
5.07 5.30 
5.71 5.59 
5.24 5.30 
5.71 5.63 
5.32 5.27 
4.74 5.40 
5.61 5.02 
6.20 5.90 
5.80 5.53 
5.80 4.95 
5.54 5.84 
5.81 5.76 
5.17 5.42 
6.67 6.00 
6.11 6.01 
5.37 5.34 
5.36 5.55 
5.51 5.90 
6.51 6.24 
5.82 5.50 


Bonds for Appreciation of Principal Primarily 














RAILROADS 
Chicago Gt. Western, Ist 4s, 1959. 34.7 Sahel 0.90 68%, 5.81 6.23 
Central New England, Ist 4s, 1961. 13.4 0.2 0.67 13% 5.42 5.75 
Erie, Gen. Lien 4s, 1996............. 35.9 91.6 1,44 71% 5.57 5.62 
Int. Gt. Northern, Ist 6s, 1952....(b) 17.2 aes 1.34 105% 5.67 5.58 
Mo. Pacific, Gen. 4s, 1975......... ie 49.6 219.9 1,24 12% 5.49 5.63 
Rock Is., Ark. & La. Ist 4%s, '34..(b).. 11.0 ae 1,48 93% 4.85 5.52 
Spokane Int’nal, Ist 5s, 1955...... 4.2 cate 3.77Z 844% 5.93 6.17 
Western Md., Ist 4s, 1952.......... 46.5 2.3 1,18 12% 5.52 6.13 

PUBLIC UTILITIES 
Brooklyn-Manhattan Tr., 6s, 1968..(b).. 92.7 1,52 965% 6.20 6.25 
Indiana Nat. Gas, Ref. 5s, 1936.... a8 6.0 1,89 97% 5.11 5.29 
Manhattan Ry., Cons. 4s, 1990 .... «| «= 0.86 66% 5.99 6.05 | 
Market St. Ry. Ist 7s, 1940....... @.; 18s 2.38 91% 7.18 7.12 
Montreal Tramways, Gen. & Ref. ‘ 

i re ARIE ee (b).. 2.5 21.4 1,31 93 5.39 5.48 
N. Y¥. & Richmond Gas, Ist 6s, 

WO isi alias Se sinowe Rpaedaisiesle (b) pe | 1,06 102% 5.82 5.80 

INDUSTRIALS 
Ajax Rubber Ist 8s, 1936.......... (b).. 2.4 ges 2.23 108% 1.72 7.51 
Col. Industrial Ist Gtd, 5s, 1934... so S24 5.3 1.16 90 5.57 6.63 
Consolidation Coal, Ist & Ref. 5s, 

RIO he Fe oan cat Sa 8.0 2.52 81% 6.14 6.54 
Commercial Credit, Coll. 54s, 1935.(a).. 5.0 a siass 2.74 93 5.91 6,54 
Republic Iron & Steel, Ref. & Gen. 

NOG 05582 Sars bates tiaale ne owls (a). 8.9 11.2 4.48 95% 5.76 5.82 

DEBENTURES 
Am. Chain, 8. F. Deb. 6s, 1933....(a).. 6.6 6.84 101% 5.89 5.67 
Am. Type Founders, Deb. 6s, 1940.  .. 5.0 Pee 104% 5.73 5.53 
Liggett & Myers, Deb. 7s, 1944.... ax 13.6 5.88 17?2% 5.70 5.07 
Sun Oil, Deb. 54s, 1989........... Cay 9.6 3.990 9914 5.53 5.56 

SHORT TERMS 
Industrial Bank of Japan 6s, Aug. 15, ’27 22.0 x aie 99% 6.13 
Gen, Petroleum 6%, April 15, ’28....... 9.3 naa 5.18 101% 5.25 
2.4 3.7 4.55 103 4.93 


Sloss-Sheffield P. M. 6s, Aug. 1, ’29..... 


Note—All bonds in $1,000 derominations, except (a) lowest denomination $500, (b) $100. 


Earnings are on five year basis unless shorter basis is only one available. 


are assumed, earnings of guarantor company are given. 

X—Guaranteed by proprietary companies, 
only guaranteed by Canadian Pacific, 
Stock Exchange. 





Where bonds 


Y—Recent earnings about $2.16. Z—Interest 


C—Listed N. ¥. Curb market, All others on N. Y 
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The North American Company 








North American’s Expansion 
Program Bears Fruit 


Considering the Common Stock from the Investment Angle 


HE latest statement issued by The 
North American Company indi- 
cates that its program of growth 

and expansion is now beginning to 
show concrete results. The manage- 
ment has steadily been building up its 
existing properties and acquiring con- 
trol of new properties until now the 
system comprises properties with an- 
nual gross earnings of over 100 millions 
and combined assets of around 650 mil- 
lions, making North American the sec- 
ond largest public utility holding com- 
pany in the United States, and, indeed, 
giving it prominence as one of our 
great American industries ranking 
with the American Telephone & Tele- 
graph Company with $2,938,000,000 of 
assets, the U. S. Steel Corporation with 
$2,445,000,000, the Standard Oil Com- 
pany of New Jersey with $1,369,000,- 
000, General Motors Corporation with 
$704,000,000, and Ford Motor Company 
with $742,913,000. 

North American subsidiaries include 
more than twenty-five operating com- 
panies, the most prominent being the 
Cleveland Electric Illuminating Com- 
pany, Union Electric Light & Power 
Company of St. Louis, Mo., the Mil- 
waukee Electric Railway and Light 
Company, Great Western Power Com- 
pany of California, San Joaquin Light 
& Power Corporation, and Mississippi 
River Power Company. 

To a large extent the physical prop- 
erties of the subsidiaries have been in- 
terconnected, so that now the North 
American system has principally been 
consolidated into four large power situ- 
ations centering, respectively, at Cleve- 
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land, St. Louis, Milwaukee and San 
Francisco. From these central cities, 
transmission lines extend over sur- 
rounding and adjacent territory, until 
they now serve very considerable pro- 
portions of the best industrial areas 
of the states of Wisconsin, Missouri, 
California, Ohio and Illinois. 

North American subsidiaries serve a 
total population of over 5,500,000—a 
population that is to a large extent in- 
dustrially employed and prosperous. 

Its electric properties have been con- 
sistently increasing average business 
and sales year after year at the rate of 
10% per annum. This means that the 
business of the company has doubled 
every six or seven years. In addition 
to this normal growth, the acquisition 
of new properties from time to time 
serves further to increase the impor- 
tance of the system as a whole. Nat- 
ural growth should shortly make this 
one of the few billion dollar corpora- 
tions of the United States. 

The increase in output of the North 
American system during recent months, 
as compared with the increase in out- 
put of the electric power plants 
throughout the country, appears in the 
accompanying table. 

Each of the four main groups of 
power properties is served by its own 
large modern power plants, the effi- 
ciency of which constitutes an impor- 
tant element of strength in the North 
American situation. The Cahokia 
plant, at St. Louis, operating in con- 
junction with the hydro-electric de- 
velopment at the Keokuk Dam; the 
Lakeside plant, at Milwaukee; the 


Lake Shore station, at Cleveland; and 
the hydro-electric plants of the Great 
Western Power Company on the 
Feather River, representing invest: 
ments of capital of upwards from $25; 
000,000 to $50,000,000 each, all ar 
noted throughout the industry for op- 
eration at low cost. North American 
was the first to install pulverized fud 
equipment and among the first to utiliz 
to the present extent water for conden: 
ing purposes. Its plants have held 
world records for economies in fud 
consumption. 

Compared with the power plant eff- 
ciency of 1921, the reduced fuel con 
sumption per kilowatt-hour in 1925 has 
resulted in a saving of over 750,000 
tons of coal to the North American 
system, which, at the average low cost 
per ton obtaining in 1925, represents 
nearly $3,000,000. 





Dividend Policy 


North American’s efficiency and low 
cost of production have been main fat: 
tors in giving the system power to & 
pand. It has been able steadily to tf 
duce rates, which today are low as com 
pared with other utilities. In 1925 the 
average revenue per kilowatt-hour o 
electric sales by North American sub- 
sidiaries was only 2.32c, as compa 
with 2.99c, the average revenue for the 
electrical industry as a whole. Tht 
North American system is able to & 
power at a fair profit to industr 
plants, railroads and to neighboriné 
utility companies at rates cheaper that 
it is within their power to produce. 
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During its period of exceptional 
growth and development, The North 
American Company has adopted the 
policy of paying dividends on the com- 
mon stock in common stock at the rate 
of 10% per annum, all the earnings 
reported as available for common divi- 
dends, reserves, etc., being turned back 
into the properties and used to finance 
a substantial proportion of the annual 
requirements for new construction. 

The management take the position 
that so long as the annual growth con- 
tinues at its existing rate of 10% per 
annum or higher, it is only fair to ask 
the common stockholders to contribute 
their pro rata share of the additional 
capital. This is accomplished, not by 
paying cash dividends and then offering 
additional issues of common stock with 
rights to stockholders as is done by 
many other utilities, but directly 
through the issuance of common stock 
as a stock dividend. 


Earnings 


Earnings are reported by the North 
American system on a conservative 
basis. The statements currently issued, 
purporting to show what American 
common is earning per share, do not 
reflect the real situation, because they 
report only the earnings accruing to 
the company from subsidiaries from 
date of ownership. Late in 1925, North 
American acquired control of the West- 
ern Power Corporation and the Missis- 
sippi River Power Company by ex- 
change of its common stock, and the 
earnings from these important new ac- 
quisitions did not accrue until after 
acquisition; so that it is not earnings 
per share on the number of shares out- 
standing at any particular date that is 
of importance but earnings per share 
on the average stock outstanding dur- 
ing the twelve months that 


allowance to the increase in North 
American’s reserves from year to year 
representing the conservative attitude 
of the management, we find that a fair 
provision by North American for main- 
tenance and depreciation would have 
been approximately 13% of gross earn- 
ings. Based upon this normal provi- 
sion for maintenance and depreciation 
of 18% and using the average number 
of shares outstanding month by month, 
North American common for the twelve 
months ended March 31, 1926, earned, 
after proper depreciation and reserves, 
$5.83 per share. 


Improvements 


For the twelve months ending June 
30, 1926, the North American system 
reported net income of $49,985,889, of 
which only $23,946,972 was consumed 
by interest charges, preferred dividends 
and other fixed charges, leaving ap- 
proximately an equivalent amount ac- 
cruing to reserves and the outstanding 
3,892,225 shares of common stock. 
Based on current prices for the common 
shares, the equity half of North Ameri- 
can’s net income is selling at only 
$195,000,000, as against the fixed 
charge half valued at $452,000,000 in 
the form of bonds and preferred stocks. 
This shows that North American com- 
mon’s speculative possibilities lie in the 
fact that an increasing proportion of 
the system’s annual increase in net in- 
come is bound to accrue to the common 
shares. For instance, in 1926 the 
North American system plans to ex- 
pend $62,000,000 on additions and im- 
provements to existing properties. Of 
this amount, nearly one-half will be 
obtained as the result of its stock divi- 
dend policy allowing all earnings avail- 
able for common stock and reserves to 
be reinvested in the properties for addi- 


tions and improvements. The balance 
will be financed through the sale of 
bonds and preferred stock of subsidiary 
companies, and the North American 
subsidiaries command excellent credit. 
Many of their 5% bonds are currently 
selling at around 100 and many of their 
preferred stocks, paying 6% in divi- 
dends, are selling around 105. Annual 
charges which will thus be incurred 


- through the sale of not over $35,000,- 


000 of additional bonds and preferred 
stock should certainly not be over $2,- 
000,000, and all the earning power of 
the $62,000,000 of improvements over 
and above this $2,000,000 will accrue 
to the additional advantage of the com- 
mon stock. The usual return allowed 
by Utility Commissions is 8%. 

For many years North American 
has profited largely from the acquisi- 
tion of new properties and the bringing 
of these new properties up to North 
American’s standards of operation and 
efficiency, thereby substantially increas- 
ing their earning power with conse- 
quent benefits to the common stock- 
holders of The North American Com- 
pany. 


Conclusion 


It is not necessary to go into the 
future of the electric. power industry. 
The contribution which it has made 
during the past ten years to our pros- 
perity and comfort is self-evident and 
the past is only a forecast of further 
service yet to be rendered. The North 
American Company system is a factor 
in over 10% of the electric light and 
power business of the United States 
and its output increases substantially 
more rapidly than does the electric in- 
dustry as a whole. 

This rapid growth in electric output, 
means of course greater earning power 

for the 6% Cumulative 








should be considered. 


Preferred stock. There are 





Furthermore, analysis of 
the company’s earnings | 
statements develops the fact 


Electric Output 


606,000 shares of preferred 
listed, the par value being 
$50. There was earned on 





that their provision for Total United States* each share of preferred in 
maintenance and deprecia- (In million k. w. h.) 1924, $18.20 and in 1925, 
tion reserve is liberal. Dur- 12 Months 1925 1924 % Increase $21.91. As dividend re- 
ing 1925 expenditures for 65,413 59,049 10.78 quirements of 6% call for 
maintenance were reported Month 1926 1995 % Denenio $3 per annum, it follows 
as aggregating $8,097,208, heen 6.121 5.572 9.85 that dividends have been 
and, 1h See Seeeree ainy sc... 58 4,982 12.36 earned more than seven 
for depreciation were ac- I cosehicsvexse 6,149 5,364 14.63 times. An increase say of 
cumulated of $9,427,912, ion ses steoeiicns 5,774 5,152 11.88 5% in net earnings for 
the total maintenance and REE Rn 5,806 5,189 11.89 1926 would mean _ that 
depreciation reserves thus $25.70 will be earned on 
amounting to over 19% of Total 5 Mos. ..... 29,448 26,259 12.14 the preferred. The pre- 


gross earnings. These re- 
serves are much larger than 
are currently required in 
the operation of the prop- 
erty, as is proven by the 
fact that accrued reserves 








12 Months 1925 1924 
2,328,618 38.00 


The North American System 
(In thousand k. w. h.) 


3,206,975 


% Increase 


ferred sells for about $51, 
or not even three times 
annual earnings, and yields 
5.88%. It is exceptionally 
attractive and may be con- 
sidered for inclusion in a 





for depreciation shown in | Month 1926 1925 % Increase conservative investment list. 
the balance sheet continu- January ee ere 376,426 232,033 62.23 The stock, in fact, is selling 
ously indicate substantial February ........... 354,364 209,338 69.28 quite in line with others in 
increase, githeaes,. of March ON 403,954 226,302 78.50 seas adie 

course, in current operation a ie aren piso ponte aa | North American common 
all actual replacements at ee zZ us : stock, though, necessarily 
must have been charged off.’ Tred 5S Mes: ..... 1,900,495 1,096,219 $2.30 affected by general market 


Based upon the experience 
of a larger number of other 
companies and giving due 
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*As reported U. 8. Geological Survey bulletins, 





conditions, represents an 
equity of substantial and 
steadily increasing value. 
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MAGINE reading the 
thoughts of some per- 
son who is just begin- 

ning to take an interest in the stock 
market, as he glances over the financial 
sheet of his daily newspaper. Very 
likely the first item to attract his atten- 
tion will be a 25-point advance in U. S. 
Cast Iron:Pipe, or perhaps it may be a 
net decline of 20 points. Looking closer, 
he will observe pluses and minuses of 
two or three points or more in a num- 
ber of other stocks. Had he only 
bought, or gone short of, a few of those 
star performers, his profits for the day 
would have run into the hundreds—or 
thousands! It all looks very easy. 

Should he take the trouble to analyze 
next day’s report of transactions, he 
might notice that the conspicuous price 
changes are now mostly in a quite dif- 
ferent list of stocks, only a few of yes- 
terday’s leaders having remained in the 
limelight today—some that advanced 
yesterday may have slid back today, 
and others “gone dead.” 

Perhaps all this sets him thinking 
about how one may profit by such won- 
derful opportunities. It will scarcely 
do to rely upon news, which is too 
meager and‘ too uncertain in its effects. 
Stocks seem to fluctuate just as vigor- 
ously without news as with it, and they 
frequently have a way of going down 
on favorable announcements and up on 
seemingly bad news. Studies of funda- 
mentals and intrinsic value are all right 
for longer forecasts; but it is obviously 
impossible that the intrinsic value of a 
stock should be 200 yesterday, 225 to- 
day, and 210 tomorrow. Of course the 
various pool managers might impart 
most valuable inside information—if 
one only had access to them, and if 
they would only confide their intentions, 
and if they themselves were always 
sure of what the day would bring forth. 

By a process of el‘mination, our be- 
ginner is driven to the decision that the 
only possible way to profit by the hour- 
to-hour and day-to-day fluctuations is 
to sit by the stock ticker and watch and 
draw one’s own conclusions and act 
upon them promptly. In other words, 
he must learn to trade from the tape. 
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The Principles of 
Tape Reading 


A Series of Articles for Investors by JOHN DURAND 


The practice of trading in 
and out frequently with the 
object of making a small, quick profit 
on the average turn—known as “Scalp- 
ing”—is by far the most difficult of all 
methods of speculating in stocks. There 
was a time when conditions made it 
possible for traders of exceptional apti- 
tude to profit handsomely by scalping 
operations. This is evidenced by the 
successes of such well known operators 
as Joe Manning, Jacob Field, James R. 
Keene, Bernard Baruch, Jesse Liver- 
more, and a number of lesser lights, all 
of whom began their market careers as 
scalpers, dealing at first in odd lots, 
and paying the regular commissions. 

But in the meantime many changes 
have intervened to make scalping more 
hazardous and far less profitable, espe- 
cially for non-members who deal either 
in odd lots or in very large quantities. 
Commissions and taxes have increased, 
and the ticker is no longer able to 
report transactions as promptly as for- 
merly during periods of great activity. 
We remember one Saturday this Spring 


Scalping 


.- when the tape was fifty-five minutes 


behind the actual market. At such 
times, the occasional “flashes” that one’s 
broker may receive from the floor usu- 
ally suffice to close out a trade, but a 
tape, printing ancient history, is quite 
worthless as a guide to new short-turn 
commitments. On the other hand: 
when the market is relatively quiet, and 
the tape up to date, fluctuations during 
the day may be too small to pay ex- 
penses. 

It is significant in this connection 
that Jesse Livermore met with his 
greatest success as a scalper when trad- 
ing as a boy in now outlawed bucket 
shops, where one could have an order 
filled at the latest price out (if they 
would accept the trade at all). On the 
Stock Exchange, he found the influence 
of large lots upon the market, the delay 
in executing orders, and the lag of the 
tape fatal to scalping operations, and 
finally turned to the longer swings as 
a more lucrative field for trading. In 
the preface to the 1924 edition of his 
now classic work on Tape Reading, Mr. 
Wyckoff remarks: “I do not under pres- 


‘ity, breadth and time. 


ent market conditions regard scalping 
as a satisfactory method of operating; 
but I believe more firmly than ever that 
the best way to judge any of the vari- 
ous phases of the stock market is by its 
own action.” 


Tape Reading Strictly speaking, Tape 
~~ Reading is the art of 
forecasting price movements solely 
from information conveyed by the Tape. 
This means that the Tape Reader must 
draw his conclusions from only five 
classes of facts—price, volume, activ- 
An orthodox 
Tape Reader scorns inside information, 
news and advice; and devotes no time 
to analyses of fundamentals and in- 
trinsic value. He is a speculator, with 
five senses at his disposal, who uses only 
one, but that one may become so highly 
specialized through intensive training 
that it functions at times with mar- 
velous precision. 

In the good old days, when expenses 
were low and the ticker seldom found 
enough to print to keep itself really 
busy, your simon pure Tape Reader 
never carried a trade over night—not 
even from Friday to Saturday, al- 
though such trades bear no interest on 
long stock and incur no premium on 
short sales. The reason was that the 
Tape, his only guide, is silent after the 
market closes and could give him no 
clues. Anything might happen between 
three o’clock one day and ten the next. 
This circumscribed conception of Tape 
Reading naturally limited its followers 
to mere scalping operations. 

But now that purely mechanical con- 
siderations have practically forced the 
speculator to carry a trade for more 
than one day, week or even months, he 
discovers that wide openings are seldom 
costly when one operates for the longer 
swings—they may even prove benefi- 
cial. The outcome has been so to 
broaden the scope of Tape Reading 
that experts now make use of the 
method to forecast security price 
movements of every magnitude and 
duration, from major to minor. Surely 
the law of compensation has strange 
ramifications! 
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The Tape Reader’s attitude 
toward news is that the favor- 
able or unfavorable nature of pending 
events, if known to any big operator 
or group of traders or investors, will 
be reflected on the tape by the buying 
and selling of the possessors of such 
information, minutes, hours and days 
before the news tickers and daily pa- 
pers print the facts. The insider who 
knows a dividend is to be raised or 
passed shows his hand on the tape 
when he starts to accumulate or distri- 
bute the stock. Everything, in fact, 
from a foreign war to the bringing in 
of a new oil well, from a Supreme 
Court decision to quarterly earnings, 
is whispered first into the ears of those 
who can interpret Tape language. 

So-called accidents seem to have an 
uncanny way of helping the Tape 
Reader; they frequently find him on 
the right side of the market, even when 
the occurrence is of such a nature that 
it could not possibly have been known 
to any human being in advance. Ex- 
planation for this need not be sought 
in the miraculous. According to the 
Law of Averages, we may attribute 
50% of such phenomena to coincidence; 
perhaps 10% are due to the well known 
habit of speculators to forget their 
losses while recalling and boasting of 
their lucky trades; and the remainder 
are to be accounted for by certain char- 
acteristics of what is known as the 
“Technical Position.” 


News 


— 


The speculator who would 
become proficient as a Tape 
Reader should form the 
habit of trying to visualize both sides 
of the Tape. It is not electricity, or a 
cranked up weight, that causes the 
Ticker to print coldly, X 10.144%; but 
some sudden flash of great psychologi- 
cal forces at work beneath the human 
drama of speculation and investment 
that is continuously being enacted be- 
hind the scenes. At a certain moment, 
some seller met a buyer in the auction 
arena of Wall Street, and the two man- 
aged to agree upon 144% as a mutually 
satisfactory price for 1,000 shares of 
Steel. It was this momentary meeting 
of two minds, actuated by conflicting 
interests, that caused the Tape to re- 
port a few seconds later—not a sale; 
but a purchase and a sale—a bilateral 
transaction. With what respective 
market groups are the two parties to 
this transaction associated? What mo- 
tives led one to sell, and the other to buy 
1,000 shares of Steel just then at that 


Technical 
Position 


Example 1 


price? Which of the two opposing 
views on the market outlook is destined 
to prove correct? Or are they both 
right—one for a brief turn, the other 
for the long pull? These are the big 
questions that must be asked by the 
Trader, and answered by the Tape. 

It is not business conditions, nor 
manipulation, nor values, nor news 
that produce price changes; but the 
conflicting and ever shifting mental 
attitudes of speculators and investors. 
For this reason the Tape Reader will 
find it helpful, in the important study of 
market psychology, to classify traders 
according to the principal motives that 
actuate their decisions to buy and sell. 
Among the more important of these 
deciding factors are: the emotions of 
fear and hope, aroused by news an- 
nouncements and price movements; de- 
sire for profits; chagrin over losses; 
impatience; opportunism; imitation; 
desire for income; manipulation; trans- 
fer of ownership; liquidation of estates; 
exhausted margins; and need for 
cash. 

The market effect of an unfavorable 
occurrence, that could not have been 
discounted in advance, will depend upon 
the extent and intensity of its appeal 
and the state of mind in which traders 
are caught. The Lusitania catas- 
trophe, for example, immediately 
aroused such a powerful and universal 
feeling of gloom that the market 
crumbled precipitately; although bull 
pools were in the saddle and prices all 
around the room were rising, at the 
time it was announced. Here the so- 
called “Technical Position” was strong; 
but the unfavorable influence was so 
powerful that it oriented the minds of 
the great majority of traders through- 
out the Country toward a belief in im- 
mediately lower prices. 

But such instances are exceptional. 
Ordinarily, when the Technical Posi- 
tion is strong, it cannot become perma- 
nently weak until big operators and the 
pools have reversed their position; and 
they cannot do this without showing 
their hands on the Tape. The truth of 
this has seldom been more clearly dem- 
onstrated than the morning when the 
news ticker came out with the San 
Francisco fire. The Technical Posi- 
tion was strong at the time, and 
prices actually went up during the first 
hour after the opening. Then gradu- 
ally, as the widespread economic loss 
from that disaster began to dawn upon 
people’s minds, one could read clearly 
from the transactions that the Techni- 


cal Position was reversing. The Tape 
gave ample warning to get out. You 
can seldom put prices up or down by 
talk alone; and if you do, they will not 
long stay put. Talk may help; but it 
must be reinforced by buying, or sell- 
ing. 

“Technical Position,’ and “Trend,” 

are two terms that are frequently con- 
fused in Wall Street discussions. Tech- 
nical Position may be defined as the 
market’s latent ability to withstand ad- 
verse influences. We say, “latent”; be- 
cause the Tape Reader can never be 
certain in diagnosing the Technical 
Position as strong, or weak, until the 
market is actually confronted with 
some adverse influence. The Tape may 
say to some big operator, for example, 
that a certain stock is probably going 
up. But, instead of buying, he might 
first throw 10,000 shares on the mar- 
ket in one block to test its strength. 
If the price did not give way more 
than, say, % point under the selling, 
he would conclude that his judgment of 
the technical position had been con- 
firmed, and would immediately cover 
the 10,000 shares and go long. The 
bullish indications would be still fur- 
ther strengthened if he had to climb 
for some of the long stock. 
Trend indicates the general direction 
in which prices are going to 
move on balance. The term is mean- 
ingless unless qualified by words to 
designate which of the several types of 
price movement one has in mind. The 
‘long pull” trend may be upward, for 
instance, with the “immediate” trend 
downward. TREND does not mean the 
direction in which prices are now 
moving, although this will at times 
coincide with the direction in which 
they are going to move. TREND is a 
term to be used by the forecaster, not 
the historian. 

A strong technical position usually 
points to an upward trend, and vice 
versa; but the entire position and out- 
look will change sometimes very 
quickly. There is no uniform relation 
between the degree of strength, or 
weakness, of the technical position and 
the magnitude or duration of the en- 
suing price movement. A light breeze 
may carry a piece of paper quite a 
distance through the air; yet a hurri- 
cane could not drive it the fraction of 
an inch into a masonry wall. ‘Tech- 
nical position supplies the driving and 
steadying forces to the market; but 

(Please turn to page 780) 
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A Recent “String” on the Tape. 
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S at the beginning of the new year, it is cus- 
tomary to pause on the threshold of the mid- 
season period and take stock of business and 

market prospects. From the investor’s viewpoint, 
it is also interesting at this juncture to consider 
the possibilities of leading security groups in re- 
spect to the first half-year’s performance. Such a 
review sheds light upon the outlook for dividends 
and earnings in the next six months. Since the 
majority of companies have, by now, released their 
earnings statements for the first and second quar- 
ters of the year, it is possible to formulate fairly 
definite opinions as to their possible dividend action 
for ensuing months. 

Where, however, actual earnings have not been 
made available, we have found it necessary to esti- 
mate. We have set forth such estimates in the fol- 
lowing tables, accordingly, insofar as we have felt 
that our studies of the progress of the various com- 
panies justified the belief that such estimates could 
be made with a reasonable degree of accuracy. 

In the text accompanying each table, we have 
painted a brief picture of the position of each in- 
dustrial group from a general standpoint so that 
the reader may have a broad background from 
which to draw specific deductions and also a better 
understanding of our comments on the individual 
stocks which compose each group. In the tables, 
this comment has been confined entirely to dividend 
prospects. Forecasts of anticipated dividend 
action are based, as already stated, on a period 
covering the next several months. It would ob- 
viously be impossible to know definitely what the 
management of a given company may propose to 
do in regard to dividends in the quite immediate 
future. 

Hence, we have limited ourselves mainly to an 
analysis of the actual status of each company with 
consideration to its financial condition, trade posi- 
tion and earning capacity. From these conditions 
we have drawn our deductions as to the underlying 
ability of each individual company to begin, main- 


———————— — 


a 


tain or increase dividends, as the case may be. 

The reader should not assume that because we 
believe a given company is in a position to increase 
its dividend or because present conditions would 
seem to justify such action that this is necessarily 
a guarantee that it will do so. We are merely dis- 
cussing such increases from the angle of ability to 
do so. It is important, however, to know which 
companies could, if their managements saw fit, in- 
crease dividends just as it is important to know 
those whose dividends are not entirely secure. 

It does not follow, incidentally, that because a 
company’s earning may seem to justify an in- 
crease in dividend payments, increases will be 
forthcoming at once or even in the more immediate 
future. Excess earnings may be withheld for the 
purpose of building up larger working capital or 
for other purposes. Eventually, the increase will 
probably be put into effect, but it would obviously 
be difficult to predict just when with any degree of 
precision. 

It will be observed that each stock has been given 
a rating in order to make the forecasts of even 
greater practical value. Thus: an (A) rating 
means that the issue so marked is considered 
attractive around current prices. (B) means un- 
attractive and (C) high enough. These descrip- 
tions refer purely to the market outlook for each 
stock and, as a rule, an investment position is 
taken. That is to say, we have sought to answer 
the question whether a stock is a desirable com- 
mitment at prevailing prices primarily from the 
standpoint of its attractiveness as an investment 
based upon earnings, yield and priee enhance- 
ment. The speculative angle has been given con- 
sideration where the nature of the issue precludes 
giving treatment as an investment. In order to 
provide for cases where an issue has investment 
merit and should eventually reach higher levels 
but cannot be considered especially attractive at 
present, we have added a (Cs) rating which means 
high enough for the present. 
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The Steel 


Industry’s 


Unusual Year 


Exceptional Stability of Prices 


and Production—Earnings Large 


NLESS all 
signs fail, 
when the in- 

dustrial history of 
the current year is 
finally written, the 
story of steel’s ex- 
traordinary show- 
ing will not be the 
least interesting 
chapter. Time 
alone will deter- 
mine whether the 
appelation “prince and pauper” may be 
rightly applied to the steel business in 
future years. But in 1925 and in the 
first half of the current twelve months, 
that opprobrious term certainly could 
not be attached with justification to 
our greatest basic industry. 





such a surprisingly fine show of sta- 
bility as has been made to date. 

It is practically inevitable that the 
summer season should witness a slump 
in volume of production and a falling 
off in demand at the mills. In 1926, 
however, the customary post-spring 
period .of lessened activity has been 
slow to put in an appearance. New 
business has held up remarkably well 
and producers are curtailing output 
grudgingly. Moreover, while the rela- 
tive weakness in pig iron markets has 
struck a sour note, advances in certain 
steel products not so long ago have 
startled precedent. 

If, as seems quite probable, the steel 
industry experiences its customary fall 
revival the recovery from seasonal in- 
fluences will start from a compara- 


expanding plant capacities so that a 
high rate of operations is essential to 
the maintenance of profit margins. The 
incubus of war-time expansion has not 
been entirely removed by normal 
growth in consumption. Hence, in the 
rush to secure orders in volume, steel 
makers have been unable to exert any 
marked control ever prices. 

In fact, the predominating trend of 
finished steel quotations has been down- 
ward for more than a year. Yet, in 
spite of this unfavorable development, 
net earnings in the first half of 1926 
on the whole were above those for the 
corresponding period a year ago. 
Maintenance of high production sched- 
ules, of course, has gone a great way 
toward saving profits but without in- 
tensive application to operating econo- 
mies in the form of labor saving devices 
and other improvements, earnings 
would have made a sorry showing. 

While the steel producers have been 
operating against smaller backlogs of 
unfilled orders than they are accus- 
tomed to, nevertheless, the steady in- 
flow of new business for immediate de- 
livery has been such that operating 
schedules have been tuned to a high 
pitch. The building and motor indus- 




































































While last year’s showing was ex- tively high level this year. It is for- tries have contributed much to this re- 
be tremely gratifying to the steel compa- tunate that this should be so from an ‘ult by virtue of record activity. The 
we nies, largely because of the tendency earnings viewpoint for, as is well oil industry has added its fair share 
ase toward greater stability and softening known, the steel business is still rather and railroad prosperity has been an- 
ld of the customary variations of prices, too generously equipped with steel- other potent influence, although the 
- demand and production, it is extremely making facilities. slump in freight car and locomotive de- 
ily doubtful that the most optimistic fore- In the stress of competition, pro- mand has caused this last consuming 
= caster would have ventured to predict ducers have vied with one another in class to yield some of its relative im- 
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yw ee ‘ 
“ Position of Leading Steel Stocks 
’ a --Earned per Share—. ——-Price Range——, 
in- 6 mos. 1925 1986 Recent Div. Yiela COMMENT 
be 1924 1925 1926 High Low High Low Price Rate % 
Nearing end of ambitious construction and Improvement 
te . 5.30 4.36 53 37 50 37 45 program. Rapidly working into pesition to resume divs. 
(A) 
he Net imcome has shown marked improvement as result of 
or F j 465 5.06 48 32 47 28 45 ve .. operating economies. Outlook brighter but divs. not Im- 
ill mediately prebable. (A) 
‘ Sharing in currently favorable steel business. Div. being 
ly I . 4.07 8& 64, 81 G4 74 covered by ample margin. No change likely. (C) 
of Strong finanelal condition. Production costs relatively 
2.77 95 67 93 62 15 low. Good average earning power but no early increase 
indieated. (A) 
Has excellent record. Comparatively stable earning power. 
2m Inland Steel . . . 50 6388 —=— 48 85D 5 Div. well covered. No change in prospect. (CS) 
2 A rather inconsistent profit maker. Present rate seems 
1g Ludlum Steel , . : OO SE “SE. 082, SE F 13 close to current limit. (B) 
. Recent financing and recapitalization of pfd. has strength- 
2d Otis Steel . : 15 8 14 9 tee + ++ ened position but common has ancertain div. outlook. (8) 
n- 4 3 Showing smaller deficits. Prospects still dublous. Divs. 
D- 3 wats ** Jong way off. (B) 
4 
ho Beene en » iw ae 8 eo 8 oi ee 
18 . Good showing made last year and first half of this re- 
- Republic Iron , \ . 4 6 668 MOSS flected In resumption of div. payments. ) 
‘ : ; Extremely erratic record. Recovery in recent months fol- 
n- Superior Steel . : 41 20 27 2 28 . .7 lowed by div. resumption In April. (B) 
Capable of showing large earnings under existing cendi- 
* Sloss-Sheffield . . 143 80 «141 «103 = 122 tions and could readily pay more. (CS) 
Management practically on record as oppesed to Imme- 
~ U. 8. Bteel . ' i. ' 139 112 #153 117 = 153 diate change in div. policy but may revise plans. (CS) 
, Div. resumed in Jan. Going Into censolidation with 
a- United Alloy . . 36 8486 KB Central Steel Co. (CS) 
S 3 Prefits intimately dependent upen conditions In metor in- 
0 Vanadium ‘ . 848587886 dustry. Apparently paying clese to limit. (B) 
Little 1 it recerd 
it Va. Iron Coal & Coke ' nil def. 46 30 50 40 43 wpa oe. 
s trongest and 
’ Youngstown Sheet & Tube. 6.68 12.88 7.58 92 68 94 ‘oe. os 2 oS ae ae 
Ss a rYr. ending Aug. 81. Earnings for four mos. ondies Dec. $1, 1925.=2.70. (A) Attractive. (B) Unattractive. (C) High enough. (CS) High 
‘ough for present. nf Not available. s Estimated 
T 





for AUGUST 14, 1996 





portance to the motor and building 
trades. 

It is probable that this relationship 
will undergo a reversal to the original 
status in the next few months. This is 
to say, the railroads would seem to be 
a@ more reliable sales prospect for the 
steel producers than the motor or build- 
ing consumers since there are indica- 
tions that the latter are moderating 
their pace. Steel production, in fact, 
is likely to be modified a little in the 
more immediate future, especially since 
it seems probable that some of the 
the steel now being made is going to 
build up inventories rather than into 
actual consumption. 

In respect to ovrices, there seems 


nothing definite on which to base ex- 
pectations of a drastic change. The 
market is slightly irregular and pig 
iron is showing rather poor form. On 
the whole, however, the final half of 
the year holds no unfavorable possi- 
bilities so far as can be foreseen. 

Two independents have already re- 
sumed dividends after a considerable 
lapse. A few more companies are in 
a position to treat shareholders more 
liberally despite the fact that competi- 
tion is forcing the steel makers to di- 
vert a large share of earnings toward 
plant expansion and improvements. 
Such increases will probably hinge up- 
on the unfolding of third and fourth 
quarter results. however. 


ing concessions in the form of free rent 
for short periods may be taken as eyj. 
dence that landlords rather than tep. 
ants are now in competition with each 
other. This would indicate that the 
supply of apartment house space had 
begun to outbalance demand. 
Construction activities have also de. 
veloped a very irregular tendency be. 
tween the various sections of the 
United States. Thus, while the New 
York and New Jersey districts have 
been reporting substantial increases 
over corresponding months a year ago, 
returns from other districts paint a dif. 
ferent picture. The New England and 
Middle Atlantic sections have shown 
gains, but withal such small ones as to 


suggest that a recession is underway. 
The Central West and Southeast have 
also shown a tendency to fall well be- 
hind the leading Eastern district. 

These irregularities are not be con- 
strued as foreshadowing a severe or 
perhaps even a material slump in the 
building industry but they must at 
least be given weight as an indication 
that the second half-year will be pro- 
ductive of activity on a lower plane. 
From the viewpoint of the building ma- 
terials companies, such a slackening is 
of relatively greater importance than 
the decline in building is to construc. 
tion companies. The reason for this 
is that, spurred on by several years of 
unprecedented building and consequent 
demand for cement, lumber and the 
like, these concerns have greatly ex- 
panded productive facilities. 

As long as building operations con- 
tinue at fever pitch, the pressure of 
demand for materials is sufficient to 
absorb the enlarged supply so that 
prices have held up fairly well, though 
the predominant tendency has been to 
seek a lower level. Even now, in spite 
of relative stability, prices are actually 
at the lowest in four years. It is evi- 
dent, therefore, that a cautious attitude 
must be taken toward the building sup- 
ply companies for a slump of any ma- 





Building Operations Begin- 
ning to Develop Irregularity 


Signs of Over-Expansion 


ESPITE the 

D continuing be- 

lief that the 

building boom must 

terminate, con- 

struction activities 

have confounded 

the prophets by 

mounting to new 

peaks in each of 

the last two years. 

Though it is quite 

‘ apparent that the 

housing shortage was long ago can- 

celled, still the pace of construction has 
only lately begun to slacken. 

The volume of new building last 

year has been estimated at 8 billion 

dollars which compares with an esti- 


mated volume of but 6.3 billion dollars 
the year before. During the fore part 
of the current twelve months, equally 
striking gains were made as shown by 
the more than 15% expansion in value 
of building contracts awarded in rep- 
resentative sections. 

Up to this point, therefore, compa- 
nies related to the building industry 
have had little of which to complain. 
But it is the future rather than the 
past that is of most concern and in 
this respect optimism must at least be 
tempered. As already stated, it is fair 
to infer that the housing shortage is 
now a part of history. Apartment 
house rentals have receded perceptibly 
from peak levels in many quarters. Re- 
turn of the pre-war practice of offer- 


Position of Leading Building Stocks 











--Earned per Share—, ———Price Range——, 
6 mos. 1925 1926 Recent 


4 COMMENT 
1925 1926 High Low High Low Price 





Solidly established ce. Earnings have shewn sharp gains 
In recent years. Commen reeently split four for one. 
Could pay more. Inactive. (CS) 

No Indication of early change in company’s position. 
Div. rate conservative. Able to support higher rate. (C) 
Erratic record. Good showing made in past two years, but 
prospects not clearly defined. (C) 

Sound company with geod reeord. This year’s earnings 
affected by unfavorable spring weather. Not likely to 
change div. pelley. (C) 

Earning pewer variable bet considerably above average of 
former years. Covering div. by comfertable margin. (C) 
Joined div. class comparatively recently. Earting capacity 
not well established. Rate Inseeure. Profits lower. (B) 
Sound company bet industry showing signs of over-expan- 
sien. Wo change In rate anticipated. (C) 

Div. seems reasonably secure. Earnings relatively stable 
for business ef this character. Good yield. (A) 
Building activities an important facter. Strong financial 
states. Div. well pretected. Possibility of Increase. (C) 
Has substantial Backlog of unfinished business. Strong 
financial position. Income frem real estate heldings sus- 
tained. Possibility of targer div. later en. (A) 


d@ Based on 1926 capitalization. Price figured on basis of stock split up. (A) _ Attractive. 
m Six months ended April 30. nf Not available. s Estimated. 


d4.67 1.72 d35 435 50 45 45 2.00 





8.97 nf 122 89 120 102 109 4.00 





4.64 58 49 36 48 4.00 


3.69 90 638 104 34 37 


Certain-Teed Products .... 








Devoe & Raynolds, Cl. A.. d5.37 2.40 





Foundation ©o. ........+++ 18.45 10.10 nf 183 90 85 = 98 8.00 





Glidden Co. 4.06 m0.89 26 12 #2 16 16 2.00 





Internat. Coment 6.63 82.60 81 52 12 61 56 4.00 71 





Long Bell Lumber, Cl. A.. 6.75 8.10 3.30 54 43 50 = 48 43 4.00 9.8 





12.81 7.28 #140 0« «687 «6129 «#6106 = «6117 6.00 6.1 





48.18 2460 d73 d45 7 48 60 4.00 6.7 


Uv. &. Realty & Impr’ment. 46.91 








a After making allowance for 50% stock div. 
(B) Unattractive. (C) High enough. (C8) High enough fer present. 
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rial proportions in building opera- 
tins would be bound to affect earnings 
intimately. 

Fortunately, the majority of these 
encerns have built up substantial re- 
serves out of profits accumulated dur- 
ing the recent era of pronounced pros- 
yerity and hence are well able to with- 
sand a decline of some proportions. 
The important consideration for the 
investor, however, is that despite the 
possibility of some further dividend in- 
creases, extreme discrimination is ad- 
yisable in selecting commitments among 
the building group. 

Companies whose business is diversi- 
fed and not wholly dependent upon the 
trend of building are not so susceptible 
to the unfavorable possibilities now be- 
ginning to be faintly outlined, of course. 
Others are protected by rental revenues 
so far in excess of current dividend re- 
quirements that little short of a pro- 
tracted depression would be likely to 
shake the integrity of payments. Real 
bargains, however, cannot fairly be 
said to exist in the building stock group 
at the present time. 





‘Merchandising Companies 
Make New Sales Records 


Large Units Strengthening Their 
Position—Market Prospects Vary 


Negeee! 
rete t=) 
nant eas zai 








ARRING the 
B unfavor able 

spring season, 
during which un- 
settled and gener- 
ally unseasonable 
weather conditions 
retarded sales, the 
merchandising 
companies have 
had practically 
nothing of which 
to complain. The 


spring produced discouraging results 
for retailers of footwear and apparel 
since theirs is a business which is inti- 


mately dependent upon the weather. 
The chain store and mail order groups 
felt but little of this influence. While 
department store sales were affected, 
the wide diversity of operations per- 
mitted them to make good in other 
quarters whatever loss may have bee 
occasioned by slack in strictly season 

lines. 

The steady growth in sales of these 
different merchandising enterprises, ob- 
viously, has been based upon the high 
average level of public purchasing 


power. While business has had some 
periods of doubt and hesitation, there 
have been no setbacks of sufficient 







Position of Leading Merchandising Stocks 








r-Earned per Share— 
6 mos 


r— Price Rang 
925 


— 
1 1926 
High Low High Low Price Rate % 


Recent Div. 


Yield 


COMMENT 




















1924 ©1925 1986 

Assoc, Dry Goeds.......... -o a wf ae@eee«e om lw SS eae men a 
In good financial cond!*ion. Gross business still expand- 

Bloomingdale Bros. ....... 2.83 3.76 nf 31 28 30 ie —_ | egularly. In position to begin 

vs. 

f Comparatively recent consolidation of grocery store enter- 

First Nat’l Stores......... nf 2.56 nf 40 38 49 30 82 1,50 4.6 prises, Small increase possible but not probable. (C) 
Simbel Mien: 2c5.026S5i 00% 7.04 4.88 nf 88 47 79 45 658 : a ae ps expansion expenses. Divs. 
States materially improved since discontinuance of mall 
Hartman Corp. ........-.-- 2.96 3.19 1.72 37 25 35 26 27 v2.50 9.2 an business. Wo early change in div. pelley indleated. 








Geed margin over div. but financial position needs 



































Kinney, @. B., Co......... 11.19 11.70 108-7288 % 400 9.0 Suatenin toe sees bh hemnn ces 

Business still expanding. Could pay larger cash div. 
Kresge, 8. S., Co.......-.. d4.06 43.17 148 d88 d35 8% 52 1.20 2.3 = Increases may take form of stock in dus course. 
Kresge Dept. Stores....... 00.51 enil ss nil 45 28 83 15 23 on. i ae “e) ee 
McCrory Stores B.......... 4.33 464 152 127 87 121 72 80 1.60 ton” <a pagal Bg pone “eo * 
Macy, R. H., & Oo........ 06.70 010.05 nf 112 69 106 87 102 L—--.™m 
May Dept. Stores......... 10.65 012.40 nf 139 101 137 107 117 5.00 4.8 poset nee a 
iia Wark ..ccccee 6.18 8.05 nf 84 41 82 56 69 pet can na —s. Pee 
Nat'l Cloak & Suit........ 944° 4197 nf 8& 49 57 81 26 . aoe ee 
Nat'l Dept, Stores......... 4.23 0234 nf 45 38 42 26 26 pong Bapat og a ee 
Oppenheim Oollins ........ af. +EA0S 86 af RSS kel 660 67 «(67 = 8.08 BB Guany, Seman earning power tn goed tines er bed. Se 
Schulte Retail Stores...... 46.26 4869 nf do2 48 188 48 46 in hare. to gale te rama Rag Mise: flare Bg 

















Bears Roebuck .........++- 43.47 45.92 «= mf BO «486 BA 45 BB 8.50.7 Htighor rate’ probable cates eet, “arnine capecty. 
ao eee ee ee ae ae” ae eae 2.1 Posslbllity of extra distribution out of real estate hold- 
Earnings running better than 50 h 
United Drug .........ee00e 15.46 12.64 38.00 162 110 167 134 153 8.00 5.2 quirement and still. growing, Cocld ay mere it ats 
course. Split-up possible. (CS) 
7.95 9.46 nf 220 112 222 136 170 x4.00 2.3 Mire ceuntlets pay more in futere, either throegh cash 





Woolworth, F. W., Co..... 








k Last 6 months 1925, 
stock, Also 5% in stock. 


Present. nf Not available. s Estimated. 
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(A) Attractive, 


eYr. ending Jan. 31, 1925 and 1926, 
x Not including extra. 


v Payable in stock. d 
(B) Unattractive. 





Based on present capitalization, 


aAnd 8% in 


(C) High enough. (OS) High enough for 




















consequence to halt the rise in gross 
volume of distribution. Moreover, busi- 
ness has been conducted with remark- 
able freedom from speculation in com- 
modities for some time past. Mer- 
chants have purchased conservatively 
and have avoided accumulation of bur- 
densome inventories. This has mate- 
rially increased stability of earnings. 
The smaller retail establishments, 
however, have not done so well as a 
superficial review of conditions might 
indicate, despite these favorable infer- 
ences. Unquestionably, the steady ex- 
pansion of the five and ten-cent stores 
and department chains has been accom- 
plished at the expense of the retailer. 
Broadly speaking, however, the de- 
partment and chain stores as well as 
the mail order houses are still forging 
ahead, nor is there anything in the in- 
dustrial or trade prospect which might 
suggest that the next six months will 
witness a halt in the expansion of 
ss and net earnings. From a secur- 
market viewpoint most of this 
present and prospective prosperity has 
been very thoroughly discounted. 
Dividend increases and stock split- 
ups have been quite common among 
ithe five and tens, but even after mak- 
jing liberal allowance for further prob- 
abilities along these lines, stocks in this 
group afford low income returns and 
jappear to have decidedly limited appeal 
‘from the angle of further price appre- 
iciation. The department store issues 
present a few opportunities since this 
discounting process has not been car- 
‘ried to the same extreme as in the case 
‘of the former. Here, then, as in the 
‘mail order group, it is largely a ques- 
tion of examining the position and 
prospects of individual companies. 


Position of Leading Chemical Stocks 


Mixed Conditions in the 
Chemical Industry 


Fertilizer Outlook Unpromis- 
ing—Profit Margins Narrow 


HE broad term 

“chemicals” em- 

' bodies a host of 

/ various raw and fin- 

ished materials enter- 

ing directly or indi- 

rectly into almost 

every line of manu- 

facture, hence the 

general industrial ac- 

tivity of the past 

half-year has resulted in a normal and 

sustained demand which has kept the 

majority of companies close to capacity. 

This high rate of operation, however, 

cannot be construed in every case as 

indicative of large profits. It is unde- 

niable that competition has been keen 

and has resulted in some price cutting, 

although, generally speaking, price 

levels have been fairly well maintained. 

Again, large demand has made itself 

felt in the raw material markets, as ex- 

emplified by sulphur, and with rising 

prices, a constriction of the profit mar- 
gin has ensued in many cases. 

Manufacturers of heavy chemicals, 

such as the acids, of which sulphuric 

deserves special mention as the barom- 

eter of the trade if not one of business 

generally, the alkalies, alums, phos- 

phates, etc., are essentially the back- 


bone of the industry. Their strength, 
at least from the sales standpoint, lies 
in the diversity of the lines to which 
they contribute. Not only have they 
met the demand of the chemical indus. 
try itself in supplying these products 
as raw materials for other compounds 
and derivatives, but they have also 
benefited by the sustained activity in 
steel, the metal industries, paper and 
the oils. Subject, as they are to the 
same major influences of competition 
and close margins already mentioned, 
still their activities should be reflected 
in fairly satisfactory earnings. 

Insecticide sales have been somewhat 
retarded by the late emergence of the 
weevil in the cotton growing districts 
and heavy spring stocks, but are ex- 
pected to react to the later vigorous at- 
tacks of the pests and the prospective 
heavy fruit crop. 

The dye manufacturer has, in some 
measure, reflected the depression in 
textiles, just as the producer of tanning 
materials has not profited to the full 
because of the dullness in leather. On 
the other hand, the makers of paint, 
varnish and roofing materials, together 
with the lines which supply them, have 
enjoyed a business volume incident to 
the large and continued amount of 








--Earned per Share-. ——Price Range——, 
6 mos. 925 1926 Recent 
1925 1926 High Low High Low Price 
8.18 nf 


Div. Yield COMMENT 


Rate % 
4.00 





Large supply of working capital may lead te some favor- 
2.8 able action in view ef recent earnings. (C) 
Ne common divs. in sight antil profit and fess deficit and 
. pfd, div. arrears are pald eff. Outlook in this respect Is 
still cloudy. (B) 
Class B shares now only eapitalization. Co. proposed te 
. begin divs. later in year. An erratic speculative Issue. 
(B) 


116 80 142 106 142 





n1.02 29 18 15 18 





13.82 189 76 119 =160 





Highly erratic earning power. Doing better bat position 
specelative. Div. eutieek net encouraging. (B) 
Holdings im General Motors a seeree of substantial 
revenue. Extra div. on latter will probably be passed on 
te Da Pont shareholders. (CS) 
Still has 14% anpald preferred divs. te clear ap. Action 
ol 4 14 ay eae py Ay ppt (B) 
Status materially improved in recent years. Earnings show 
oradual d, foreshadowing larger disbursements in 
futere. (CS) 
Outiook uninviting especially In view of fact that 20 
. @lvs. are being paid on pid. steck and sone seoms in 
sight. (B) 
Fairly satisfactory copper business should offset slow fer- 
tilizer trade. No change in div. seome ia prospect. (C) 
Strongly Intrenched with well develeped earning power. 
inereasing net Income should reselt In more liberal rate 
eventually. (A) 
Widely variable earning capacity. Poor results shown in 
> fast twe years. Div. outlook dublews. (8) 
Meeting sharper competition in aleehel field. 
... aifected although ether lines sheald do better. 
not in early prospect. (C) 
Reorganization completed. Ce. has tong way to go 
+ fore common can be regarded as a div. possibility. (8) 


Nil 49 27 27 37 





271 «184 193 








8.77 107 61 63 7% 





0.94 48 34 13 18 





1.08 20.50 16 16 ll 12 





7.568 STF) = 81 86 S78 84 





1.28 nf 620 12 10 10 





Earnings 
6.74 nf 98 70 7 46 658 — 





Va.-Oarolina Chem. ...... qm Nil gm Nil Mil = al 17 25 13 14 











n Year ending June 30. 


q Year ending May 31. 
nf Not available. s Estimated. 


c Not inoluding extras. m Earnings of old Pany’s pri if pany’s stock. 
(A) Attractive. (B) Unattractive. (a) Sigh te - (CS) High enough $e pines a 
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puilding operations. The growing use f: ° I d ‘ 
1e J sien, caine pants ee’ §~© Manufacturing Industries 
the producers of the various alcohols 


iframe (Generally Prosperous 


has contributed heavily to the business 














of solvent manufacture. In connection Electrical Equipment Companies in Strong 

with alcohol it is pointed out, that the th : : 

tendency has been toward over-produc- Position—Farm Implement Business Active 

tion and the volume has been such as 
rength, to keep prices at disappointingly low HE manufac- utility companies while the farm ma- 
int, lies levels. Moreover, a rather sharp drop T turing indus- chinery makers, of course, prosper only 
> which in molasses values has entailed sub- tries embrace as agriculture flourishes. Then again, 
ve they stantial inventory losses to some pro- a wide and not companies which cater to the equipment 
| indus- ducers. wholly related field needs of the oil industry must find their 


of producing enter- fortunes intimately tied up with those 
pounds poorest aspect of the chemical group. prises whose oper- of the petroleum business. There are 
Te also After four years of adversity follow- ations are depend- many more, however, which cannot be 
vity in ing the break in farm commodities in 1 ent upon dissimilar classified readily under one specific 


roducts The fertilizer companies present the 











































































































er and 1921, it appeared from last year’s rec- influences. Thus, group, such as the makers of refractory 
to the ord that their fortunes had turned for | the electrical equip- materials, pumping and other heavy 
etition the better. This year, with manufac- ment manufactur- machinery, or labor saving devices used 
tioned, ture and stocks in accord with favor- ers set their plans in the ordinary business office. 
flected (Please turn to page 803) according to the requirements of public Obviously, the electrical equipment 
of the 
istricts en ' ‘ 
aa Position of Leading Manufacturing Stocks 
ous at- 
pective --Earned per Share ——Price Range——, 
6 mos. 1925 1926 Recent Div. Yield COMMENT 
1924 1925 1926 High Low High Low Price Rate % 
onus Costs reduced and volume of sales shows good gain over 
ion im . Rumely (pfd)........ r 4.32 nf 20 13 63 49 53 3.00 5.7 1925. Heavy bank loans militate against div. increase. 
anning (6) x tee 
Continuation of earnings at rate of las years sug- 
le 4 Sea eee ; 8.78 4.18 97 Tl Of 7 86 6.00 7.0 seats pessiblilty of extra CA) 
r. in ‘ 
. No halt in progress indicated. Current div. conservative. 
paint, PURI: S3eoyc0e: ; . nf d49 426 62 39 62 2.00 92 Gelb or aan 
gether Has only $7 arrears on pfd. to pay up before giving con- 
: have . Maoh......... . nf 68 24 «175 63 175 Pe .. Sideration to common divs. Prospect for payments 
ent to brigthtening. (C) 
Earnings in first half year suggest possibility of moderate 
nt of Chicago Pnou. Tool........ . . 4.25 128 80 120 95 114 . ‘4 increase in div. disbursement.  (C) 
Sharing fully in prosperity of can making industry. Could 
a Continental Can .......... . . nf 93 60 90 70 83 ’ *° suppert more liberal rate. Paid $1 extra in Feb. (A) 
Reduction in costs and improvement in sales has brought 
Oongoleum-Nairn ......... A . 0.84 43 15 26 13 22 iis .. about betterment in net. Resumption of divs. doubtful, 
: however. (C) 
Policy of paying $3 extra in addition to $5 regular not 
—= Eastman Kodak .......... . . nf 118 104 114 107 113 . < likely to be altered. (CS) 
Earnings in first six months suggest possibility of in- 
Elect. Refrigeration ooccce . . 4.35 ea oe 78 63 69 . . creased div. (C) 
or- Net income has shown steady Increase In last 3 years. 
se Fairbanks-Morse .......... 5 54 32 59 46 54 é ‘2 In position to pay somewhat higher rate. (CS) 
<4 “ a4 es — four for — Now paying $3 cash 
tf HE fl General Electric .......... 5 . ds4 «=: d56 90 719 . 3 an n special stock, which rate will probably be 
s General Electric .... maintained indefinitely. (C) 
‘a —_— car 4 Earnings subject to variation but well In excess of cur- 
C General Refractories ...... , . . 58 420649 36 48 ‘ ‘0 rent rate, which is unlikely to be changed. (C) 
fon Old stock split 3 for 1 and 20% stock div. paid In 
ve Int’l Business Mach....... - | d58 436 50 38 48 * ‘© Feb. Well able to maintain current div. (A) 
lal —_ Business gaining and has promising possibilities, but in- 
Int’l Combus. Eng.......-- . ‘ 69 31 64 34 53 . ‘9 crease in div. not in early prospect. (CS) 
— Well fortified with working capital. Should make excel- 
Int'l Harvester .........-. - F 138 «= 96 «184 0118-125 . ‘© tent showing. Doubtlessly will pay more in time. (A) 
w Benefiting from increased ~~ in oll industry. Div. 
in National Supply ......-- - 71 54 66 56 63 “= recently increased from $3. 
sa Improvement in oil industry should be reflected in higher 
4 Oil Well Supply .........- ‘ : 88 34 36 30 34 ; 9 earnings and hence larger div. later on. (A) 
Paid $1 in eash and 5% in stock as extras last Nov. 
" eRe : 69 42 #75 54 (72 . ‘2 Could readily continue $4 rate. (CS) 
4 With pfd. div. aceumulations out of way, could easily 
 & # fl Remington Type. .......-. 117 46 «127°C 84 S116 oe ‘+ resume common divs. Attractive for long pall. (A) 
te 
Common div. raised from $3 to $4 In April. Showing 
Uf Underwood Type. ......--. 66 38 63 51 55 . ‘3 comfortable margin over requirements. (A) 
fn) 
Extra of 25c paid in second quarter. Co. could continue 
;: & & || &. 8. Hoffman Mach....... 49 23 59 46 49 . ** such payments without diffieulty. (CS) 
Relatively stable income producer. Making ar showin 
é nf 84 66 719 65 68 . *Y but not likely to increase rate for present. e 
b Has shown indifferent results in recent years. Just about 
2 9 BW Worthington Pump ...:... snil 79 35 44 21 31 bia --- -epeiag eih, Gilleme 8) 
‘ ased . Prices figured on basis of stock split up. x Not including extras. (A) Attractive, (B) Unattractive, (C) High 
ese (oa) Mich hough for present. nf Not available. s Estimated. 
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companies are more favorably situated 
than the general run of manufacturing 
concerns since their business follows 
closely the trend of public utility ac- 
tivities. Earnings of the latter are 
characteristically stable and the indus- 
try is subject to a fairly consistent 
growth which assures an almost con- 
stantly expanding demand for equip- 
ment year after year. Gross sales of 
the electrical apparatus makers reflect 
this more or less persistent demand. 
Net profits likewise show a fairly con- 
sistent upward tendency since the busi- 
ness is concentrated more or less in a 
few strong hands where competition is 
held within reasonable bounds. 

Sales of the electrical equipment com- 
panies since January have been aver- 
aging roughly 5% above the corre- 
sponding period last year. Price 


changes have not been of material .con- 
sequence inasmuch as downward re- 
(Please turn to page 800) 


Difficulties of the Tire 
Industry 


Rubber 


Market 


Gyrations Hurt 


Earnings—Outlook for Betterment 














HE much be- 
deviled tire 
industry has 

encountereda 
check to its all too 
brief prosperity. 
About the middle 
of 1924, the indus- 
try began to pull 
out of its long 
post-war slough 
and in the second 
half of that year 


made a very respectable showing. In 
1925, for the first time in six years, 
the larger companies and some of 
the smaller reported really substantial 
balances for their common stocks. 
The industry, over-produced and 
over-equipped by virtue of a too am- 
bitious expansion policy, had initiated 
many badly needed reforms during the 
period of stress prior to 1924 and the 
steady rise in automobile registrations 
and production had gradually corrected 
the state of excessive manufacturing 


Position of Leading Tire and Motor Accessory Stocks 





eee 


1926 


* To86 


c— Price Ra: 


192 


nge-——, 
1926 
High Low High Low 


Recent Div. 
Rate 


Price 


Yield 
%o 


COMMENT 





2.01 


16 


16 


Earning power not sofficiently stabilized to justify expee- 
tation of divs. ander present conditions. (C) 





2.51 


54 


34 


16 


19 


Unimpressive record with ne agg A of definite improve- 
ment. Divs. appear improbable. (B 





4.07 


44 


37 


Business subject te vielssitudes ~Theed current —" 
ef motor industry renders div. secure for present. (C) 





$1.60 


15 


13 


10 


11 


Covering div. by fair margin. Ne change likely. Lower 
six mes. earnings due te development of new prodact. (C) 





Eaton Axle & Spring 2.88 


30 


Erratic record. Deing well at present, but apparently pay- 
Ing all earnings justify. (C) 





Elec. Auto Lite 8.82 


79 


Beneficiary of autometive prosperity. Paid 50¢ extra In 
Jan. Additional extras probable. (A) 





9.48 


71 


An established income producer. Extra $1 paid in Jan. 
Could easily support $6 rate. (A) 





18 


Readjustment of preferred stock capitalization improves 
position of common, but divs. not yet in sight. (C) 





42 


Increasing competition and limitation te single preduct 
suggest impermanency ef present div. policy. Now paying 
liberal extras. (C) 





Geodrich, B. F. ........... 10.27 


74 


48 


Common div. not earned in first half year, but outlook 
now more favorable. No change anticipated. (CS) 





Goodyear T. & R 


Has 29%4% back divs. on 7% pfd. to clear away before 
considering div. action en common. Payments 


* mote. (CS) 





49 


30 


Regular div. not earned in first quarter. Extras discon- 
tinued. No farther immediate change seems likely. (B) 





21 


12 


Preceded by two issues of pfd. stock on which payments 
are still in saspension. Common long way from div. (B) 





124 


87 


Streng financial condition. Very good average earning power 
for motor accessory mfg. Could pay more. (CS) 





19 


ll 


Disappointing results shown in reeent years. Div. pres- 
pects not encouraging. (B) 





37 


19 


Earnings well ahead of last year, but variable nature 
searcely justifies div. imcrease. (B) 





46 


In fairly comfortable financial condition. Div. conservative 
and seems reasonably secure. (C) 





“4 


Participates in one-third of additional divs. after $1 Is 
pald on Class B stock. Small Inerease possible but not 
certain. (B) 





1.74 


35 


12 


Too intimately dependent on automobile presperity to con- 
sider div. policy assured. (C) 





Murray Body 


nf 


42 


Reorganization plan adepted. Old common to be replaced 
by new on optional exehange basis. (B) 





Norwalk T. & R 


s nil 


18 


12 


Erratic and none too favorable earnings record. Current 
tate appears Insecore. ) 





s nil 


18 


Speeslative Issue. Uncertain earning pewer and prospects. 
Div. outlook uninviting. (B) 





2.93 


15 


Has Irregular record but showing this year suggests poss!- 
bility of modest div. (C) 





Finaneial status good. Covering div. by comfortable mar- 
ol ye Faas results in second half year could pay 
extra. 





Stromberg Carbur2ter 7.87 


nf 


61 


Earning power variable but present rate seem Iikely to be 





Timken Roller Bear 4.84 


4.08 


50 


87 


45 


54 


maintained. (C) 
Good 


Well financed, conservatively managed company. 
trade pesition. Extra $1 appears a fixture. (A) 





14.92 


pl.70 


108 


51 


Reduction in tire prices and siamp in crude rubber mar- 
ket likely to pestpone consideration of dividends In- 
definitely. (CS) 





*9 mos. ending Sept. 30, 1925. + 
May $1. nf Not available. 


x Not including extras. 


Yrs. ended April 30. § Yrs. ended Oct. 31. 


(A) Attractive. 
s Estimated. 


(B) Unattractive. 
figure. 


p Preliminary 


bJune estimated. 
(C) High enough. 


c Partly estimated. 
High 


q Nine mos, ended 
(08) enough 


for present. 
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capacity. The industry, consequently, 
was on a sound footing last year but 
while apparently gratifying progress 
was made, trouble was being laid up 
in another quarter. 

The discouraged British rubber 
planters had finally made good their 
attempt to bring production under con- 
trol, through the Stevenson restriction 
plan. In this, they were aided by ex- 
pansion in rubber consumption attend- 
ing the steady rise of the motor indus- 
try and by advent of the balloon tire. 

Unfortunately for the tire makers, 
they were caught napping by the sud- 
den reversal in trend of crude rubber 
prices. The rapidly rising curve of 
consumption coincident with close con- 
trol of output on the part of British 
producers caused a condition of near 
scarcity last year. Accordingly, rubber 
rose to dizzy heights. While it is doubt- 
ful that the tire companies bought at 
the peak, there is no question that they 
paid stiff prices for their raw material. 
Despite several advances in tire quota- 
tions, a good share of the higher cost 
was absorbed by the producers rather 
than dealers or consumers. 

These losses, of course, were not ac- 

(Please turn to page 801) 


Automobile Prosperity 
Irregularly Distributed 


Competition Becoming More Pronounced 


— Tendency 


ESPITE sur- 
D face indica- 
tions, by which 

are meant produc- 
tion and sales rec- 
ords, fortune has 
distributed her fav- 
or with extreme 
partiality to the 
automobile compan- 
ies during recent 
times. Earnings 
= statements for the 

first half of 1926 make a startling 
array owing to the sharp contrasts 
revealed. Though the public’s demand 
for motor cars reached a new peak in 
this period, not all companies were 
successful in gauging the trend of its 
fancy, or in meeting increased competi- 








Toward 


Consolidations 


tion, hence the failure of some to hold 
the gains of 1925. 

The automobile industry is now no 
longer young. It is slowly but surely 
gravitating into the hands of a limited 
total of strong units. The number of 
companies that have dropped by the 
wayside is legion but the end is not yet. 
Moreover, there are indications that 
even the Titans are girding themselves 
for the struggle to attain supremacy. 

It is evident, for example, that the 
leading maker of low-priced cars has 
lost considerable ground to his competi- 
tors. The latter have gained their 
advantage partly because of a lusty 
public buying power based on full em- 
ployment at good wages for some three 
years or more. At the same time, these 
companies have also succeeded in bring- 


Position of Leading Motor Stocks 





--Earned per Share—. -——Price Range——, 
6 mos. 1926 1926 Recent Div. Yield 
1924 1925 1926 High Low High Low Price Rate % 


fe ; Consolidation of Chandler & Cleveland teterests has im- 
3.82 s nil es = 26 12 12 proved financial condition but earning pewer is uncertain. 
Divs, remote. (B 


Div. earned by goed margin but financial condition only 
fair. Wo change in rate Indicated (CS) 


Initial div. pald in April. Rate appears well 
ander existing conditions. Inerease not likely. (C) 


Earnings running at levels to suggest possibility of div. 
but capitalization generous. (CS) 


Outdistancing all competitors. impressively strong finan- 
cial condition. Will doubtless pay additional extras. (CS) 


Net holding its position as well as other large pro- 
ducers. Earnings well under 1925. Has announced In- 
tention te pay occasional stock divs. (€) 


Making a good showing and could pay higher rate, al- 
though inerease is problematical. (C) 


Likely to prove sensitive to increased competition. Present 
div., does not soem secure. 


Paid 50% stock div. in Dee., 1925. Earnings justify 
higher div. Management conservative, however, and not 
likely to change rate for present. (A) 


Must be regarded as ‘‘fair weather’ earner. 
indicates uncertainty of div. continuation. ( 


Recently established present common on $2 div. basis and 
paid $1 extra. Such extras could be maintained. (C) 


Has declared 15% stock div. Paying 20c monthly on 
32 ! — amount of common stock. In good position. 
(CS> 


Gross business larger as result of invasion of medium- 
priced field but net earnings lower. Increase unlikely. 
C) 





COMMENT 








82.50 49 44 44 4.00 





1.86 55 29 87 8.00 





h3.50 47 22 833 





17.33 64 214 114 214 








8.72 33 = 128 50 





4.15 2.42 28 17 





2.91 1,89 66 21 





12.37 ° 17.80 104 





High yleld 
B) 


6.13 83.00 20 





df5.41 52 





e4.84 05.17 48 





3.04 1.73 33 14 





Making steady pregress. Pfd. div. arrears all cleared up. 
Common dividends not yet in prospect, however. (C) 
Strong in working capital. No bank loans. Apparently 
holding its owm. Not likely to make early change In 
div, rate. (A) 

Engaged in program of improving and expanding faelll- 
ties. Could pay more eventsally bat will probably pursue 
conservative policy for time. (A) 

Financial status strong. Earnings holding up well. In- 
creased business from new ‘‘Whippet’’ medels should help. 
Div. prospect improving. (A) 


2.27 1,22 47 19 





8.34 4.51 68 47 





nf 104 90 §1 





4.03 3.15 34 34 18 








e Yr. ends Aug. 31. 1926 earnings for 9 mos, ending May 31. 
h Earnings on A and B, x Not including extras. 
s Estimated. t First quarter earnings. nf Not 


Prices figured on basis of stock split up. 
g Organized 1925. 
(CS) High enough for present, 


d Based on 1926 capitalization. 
fYr. ends Mov. 30. 1926 earnings for 6 mos. ending May 31. 
(A) Attractive. (B) Unattractive. (C) High enough. 


available. 
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ing forth popular priced models which 
are within the reach of the greater 
mass of buyers and which have a 
greater appeal because their somewhat 
higher cost is quite offset by greater 
riding comfort, beauty of body design 
and the like. 

This shifting, of course, is based 
upon the producer’s keen desire to keep 
up with the vagaries of demand. Fail- 
ure to gauge that demand with preci- 
sion brings down an immediate penalty 
expressed in lower earnings. The 
large, all-around units like General 
Motors, therefore, have a decided ad- 
vantage over companies whose activi- 
ties are restricted to one or two price 
classes, since it is unlikely that mis- 
takes in one department will be re- 
peated in all. 

The striking progress of this leading 
organization in the last year or so has, 
accordingly, given rise to rumors of 
consolidations among other motor car 
manufacturers. It is probable that 
these rumors are premature rather 
than faulty in their basic assumptions. 

The irregular earnings reported in 
the first six months of the year merely 
emphasize this conclusion. While sales 
and production mounted to _ record 
totals, some companies actually failed 
to show a corresponding increase in 
net earnings. Unless these laggards 
succeed in rectifying the sins of omis- 
sion which caused them to fall behind, 
it is evident that their position cannot 
improve materially in the next six 
months. 

It is probable that the sharply com- 
petitive conditions which now exist will 
cause automobile manufacturers to 
keep prices in close adjustment with 
the popular demand. Since production 
has already begun its seasonal decline, 
there is little room for improvement in 
net earnings. In other words, with all 
indications pointing to relatively stable 
raw material costs and selling prices, 
the lowering production schedules are 
bound to result in some falling off in 
profits for all companies. Obviously, 
the strong units will be least affected 
and in some cases, abundant working 
capital will permit of extra dividends. 

The truck and bus manufacturers 
are not in the same position as the 
passenger car producers since this field 
has not yet attracted the same excess 
of manufacturing capacity. Moreover, 
the industry will doubtless be sustained 
for an indefinite period by the steady 
transition in street railway and steam 
railroad transportation policies. In 
other words, the bus has become a fac- 
tor of first rate importance in the rail- 
road and traction fields within very 
recent times. 

On the other hand, the leading truck 
and bus companies have nevertheless 
been compelled to expand their plants 
to keep pace with a steadily growing 
volume of sales. Conservative dividend 
policies are still the rule since much of 
this expansion nas been and is being 
financed out of earnings. The outlook 
for these companies, however, is en- 
couraging. In the long run, share- 
holders will benefit from the present 
conservatism of their respective man- 
agements. 
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Preferred Stock Guide 


a stocks are “ue as offering the best opportunities in their Fespective classes, 
aking into consideration assets, earnings and cial conditi i 
represented. 4 a 


For Income 
HIGH GRADE INVESTMENTS 














Div. Rate Div. Times § 6-Yr. Price Range 
$per Share Earned— Redeem- — —‘~—___, R i 
et ROADS 5-¥r. Av'r’ge able High Low Price 7 
Itimore & Ohio .............. 4 (N) F4.765 N 
Chicago & Northwestern........ 7 (N) ead No 133 os 1s8 -? 
Chesapeake & Ohio Conv........ 6.5 (C) F14.8 115 = F130 F96 141 ts 
N. Y., Chicago & St. Louis..... 6 (C) F3.7 110 H98 #86 108 58 
Colorado & Southern Ist........ 4 (N) 7.5 100 66 47 68 69 
PUBLIC UTILITIES 
Columbia Gas & Electric........ 7 (0) 76.1 115 «=61114 = - T1038 
North American ................ 3 (C) 6.1 52.50 50 31 rte 7 
Philadelphia Company .......... 8 (C) 6.5 No 49 80 50 6, 
Public Service New Jersey...... 8 (C) 3.4 No Fll9 F96 121 ee 
INDUSTRIALS 
American Smelting & Ref....... 7 (C) 2.4 0 115 
American Steel Foundries. ; 6.6 110 118 8 iis at 
Armour & Co. of Del.. 2.3 110 #100 84 94 15 
Associated Dry Goods 1st 3.9 No 102 55 98 61 
Baldwin. Locomotive ....... e 2.6 125 117 95 111 63 
Brown Bhoe Metocatine canteen F4.4 120 109 70 110 6.4 
uett, Peabody ................ 3.7 8125 110 79 112 6.3 
Endicott Johnson ............... 4.8 125 119 87 116 6.0 
General Motors ................. F13.9 125 115 68 118 59 
Studebaker Corp. ............... 25.0 125 125 88 121 5.8 
For Income and Profit 
SOUND INVESTMENTS 
RAILROADS 
Colorado & Southern 2nd 7.0 1 
Kansas City Southern........... 2.7 me 50 rr} e ae 
Pere Marquette Prior.... : 8.5 100 85 50 88 5.1 
St. Louis-San Francisco 9.1 100 92 28 91 68 
angor & Aroostook ............ 2.5 110 ~—- F100 Fee 100 7.0 
PUBLIC UTILITIES 
American Water Works & El.... 7 (C) 4.1 110 108 
Federal Light & Traction....... 6 (C) 5.0 110 T8s9 rr 2 4 
Kansas City Pr. & Lt.......... 7 (0) 73.1 115 #109 H9. 111 68 
Hudson®& Manhattan R. R. Conv. 5 (N) 4.5 No 2 Fas 79 6.8 
West Penn Electric ............ 7 (C) rates 115 0100 096 100 7.0 
INDUSTRIALS 
Allis-Chalmers .................. 7 (0 2.4 
American Cyanamid ............ 6 > 3.1 190 108 4 00 by ' 
Bush Terminal Buildings........ 7 (0) 141 120 108 87 103 6.8 
Commercial Credit Ist........... 6.5 (0) nx 110 N99 Nog 92 11 
Cuban American Sugar.......... 7 (C) F8.2 No 106 68 101 6.9 
Genl. American Tank Car....... 7 (C) 3.1 110 = F104 F8¢ 105 6.1 
Gimbel Brothers ............... 7 (C) 4.3 115 = F114 F965 106 6.6 
Goodrich (B, F.) Co.. 7 (C) F2.7 125 102 62 18 
Loose Wiles Ist...... sas 00) 3.3 120 112 98 117 61 
Reid Ice Cream ................ 7 (C) 76.9 110 0100 0928 71 
U. S. Cast Iron Pipe............ 7 (N) 3.7 No 118 107 65 
U. 8. Industrial Aloohol......... 7 (C) 4,3 125 115 a4 104 6.7 
SEMI-SPECULATIVE 
PUBLIC UTILITIES 
Brooklyn-Manhattan Transit .... J6 (0) 73.0 100 83 84 86 71 
INDUSTRIALS 
Bush Terminal Debentures....... 7 (C) T1,8 115 N89 1.6 
Consolidated Cigar .............. 7 (C) 2.5 110 96 a 108 6.7 
Dodge Bros, .................... 7 (C) ee 105 091 078 89 19 
International Paper ............. 7 (C) 1.6 115 N99 N86 94 7.5 
Mid-Continent Petroleum ........ 7 (C) F1.6 120 F109 Fs8o 99 11 
rpheum Circuit Conv........... 8 (C) 2.6 110 F107 F84 104 11 
SMT hkinae kine >pasooxae 8 (C) 4.2 No F108 F82 110 13 
Radio Corp. of America......... 3.5 (C) 8.4 55 54 465 18 
Universal Pictures Ist.......... 8 (C) 7.6 110 =—-0108 094 97 
SPECULATIVE 
RAILROADS 
Chicago, Rock Island & Pac..... 7 (tH) 1.2 No 99 10 
Gulf, Mobile & Northern........ 6 (C) F 1.6 105 105 os 108 6.7 
SEO ar eae 5 (N) is 110 73 18 74 6.8 
on *6 (C) F0.9 106 86 61 85 71 
INDUSTRIALS 
First National Pictures Ist...... $8 (C) 74.7 115 W110 W100 103 
Goodyear Tire & Rubber........ 7 (0) 1.7 8110 H114 H35 106 és 
Remington Typewriter 2nd....... 8 (0) 3.3 No 118 47 115 1.0 
Willys Overland ................ 7 (C) ae 110 123 23 96 18 





* Cumulative to oxtent of 2 yrs. divs. + Cumulative up to 5%. Parti earnings; 
paid $1.44 extra in March. J—After July 1, 1926. F—Four Be pF ogre “T—Two years. 
S—For sinking fund. N—Price range 1926. O—Price range 1925. § 1921-1925. 
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Outlook for 13 Low-Priced Oils 


A Comprehensive Study of Recent Developments That Affect the Status of the 
Smaller Companies with Specific Comment on the Market Possibilities of Each Issue 


ments in the oil industry is made 

with particular regard to the 
probable effect on the activities of these 
smaller companies. As a group their 
fate is not as precarious as it was a 
few years past, but on the other hand 
their long range outlook is clouded by 
the uncertainties that recent tendencies 
within the industry have introduced. 

So far as the production of crude 
oil is concerned, the industry appears 
to be on the threshold of a new era, in 
which the small company is destined 
to obtain a surer and possibly a larger 
profit than in the past. Even within 
the present year a distinct movement 
has been observed to limit the with- 
drawals of underground reserves to an 
amount of oil that can be marketed to 
advantage. This range has been main- 
tained in the face of a veritable old 
time drilling boom in certain sections 
of Texas and Oklahoma, which is all 
the more remarkable. 

The so-called “new fields” in Texas, 
the deep sand production in Oklahoma 
and the growing production in the Mon- 
tana district have long since been 
marked on the oil industry’s calendar 
to materialize as soon as the price in- 
centive appeared for the initial drilling 
hazard. Consequently, the increasing 
daily average production, largely due 
to these sources, is not regarded in 
the nature of an “upset” from previous 
calculation. Furthermore, in two of the 
three sources mentioned, lack of ade- 


os review of the late develop- 











By ARTHUR M. LEINBACH 


quate transportation facilities is hold- 
ing much of the output from the mar- 
ket at the moment. 

Of considerably more significance to 
the production division of the industry, 
however, is the situation in the Pacific 
Coast oil fields. Here production is 
maintaining an even keel in spite of the 
fact that most of the larger companies 
could increase their total production 
over night by releasing wells that are 
now capped. In practically every other 
major oil district, production is limited 
by natural or purely mechanical con- 
siderations. In California, output is 
held in check by a tactical understand- 
ing of marketing problems—a program 
of self-interest for the entire industry, 
and strangely enough, this policy has 
the hearty approval of the Federal 
Government. 

The practical oil man often looks up- 
on the relation of crude supply to refin- 
ery demand in the Group III (Mid-con- 
tinent district) as a good barometer for 
future crude prices. In the late spring, 
about 200,000 barrels a day were being 
withdrawn from surface storage in this 
district to meet refinery demand, which 
has now fallen to somewhere between 
25,000 to 50,000 barrels a day. In other 
words, in the “key district,” crude sup- 
ply is lining up with the current rate 
of refinery runs, the former having in- 
creased considerably from the low point 
of the year and the latter having re- 
cently fallen off to a very slight extent. 
The inference is that the advance in 


crude oil prices has been checked for 
as far ahead as one can foresee in the 
oil business. Whether or not the price 
structure of crude oil will settle to a 
nominally lower level depends upon the 
ultimate results of present intensive 
drilling activity in many fields. 

Coming back to the smaller oil com- 
pany (and taking a longer range view 
of the situation) there are few who 
will dispute that these companies with 
a good reserve of crude oil to sell, will 
have favorable markets for the disposal 
of their output. These companies seem 
assured of “making a nice living” with 
considerably less worry and grief than 
during the past five years. 

The weaker oil companies that de- 
pend on refinery operations and dis- 
tribution for a major portion of the 
return on their investment in oil prop- 
erty do not occupy as favorable a po- 
sition as those which are primarily 
producers. 

At the present time, about 25 per 
cent of the total refining capacity of 
the industry is not operating, either 
because technical improvements in 
crude refinement has rendered the 
equipment obsolete or because the re 
fined .products cannot be disposed ‘of 
on a sufficient margin of profit to war- 
rant operations. 

The accompanying table gives an 
original compilation of pertinent facts 
relating to thirteen of the low priced 
active oil shares listed on the New 

(Please turn to page 817) 


A Statistical Picture of the Low-Priced Oil Stocks 





Crude 
Output 


Refinery 


Total 


Productive and Number 





in 1925. Capacity 


Name eof Company 000 Omitted Daily Average 


Non-productive 
Acreage 


of Shares Earned 
Outstanding Share in 


per 
1925 


1926 Price Range 
High Low 


Recent Dividends. 
Price $perShare Yield 





Barnsdall Corp. 13,071 23,200 


33,646 


21,130,206 


$3.26 


25 2.00 8.0% 





Independent 0. & Gas.... 2,400 27,200 


104,600 


500,000 





Indian Refining None 30,200 


None 


785,068 


26 1,00 3.9% 
11 None es 





Lago Oil & Trans None 


3,000,000 


3,929,695 


22 None 





Louisiana Oil Ref 18,500 


85,000 


1,140,063 


None 





Maracaibo Oil Exp....... Nominal 


815,000 


330,000 


None 





Pierce Petroleum 527,000 


NF 


2,500,000 


None 





Producers & Refiners .... 27,000 


727,350 


748,703 


None 





Simms Petroleum 7,500 


138,000 


684,492 





Sinclair Consolidated .... °13,534 180,000 


632,000 


4,499,162 


1,00 5.5% 
None oe 





Superior Oil NF None 


20,000 


1,102,238 


Deficit 


None 





Texas Pacific ©. & O 42,920 5,000 


70,000 


844,805 


0.86 


None 





Transcontinental Oil 1,967 19,500 


1,200, 0007 


8,742,029 


Deficit 


None 





Note.—Figures showing refinery capacity include cracking process 


installation, 

Also produces 3,203,800 gal. casinghead gasoline. 
; Including Class A and Class B common shares, 
Production for first half 1926 shows big increase. 
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4 Estimated on basis of daily average output. 


5 In addition, has 17,000 bbl. refinery capacity not operating. 

6 Also produced 22 million gal. natural gasoline. 

7 This includes 960,000 acres in Colombia, but not a half interest in 
833,000 acres (Colembia) nor a 3,150 acre lease in Roumania. 





Unto Him That Hath Shall Be Given 


EDUCING this passage from the Scrip- 
tures to a purely material interpretation, 
it becomes a cornerstone of modern life 
that should hold significance for the in- 
come builder. Especially at the start when 
our savings fund is small, the rewards of 

frugality seem far distant and rather nebulous. 
Only a complete realization of the full wealth pro- 
ducing power of intelligently invested capital 
omg the saving of our surplus dollars seem worth 
while. 

Nature has endowed most living creatures with 
an instinct to save—to set aside something in time 
of plenty so that the pinch will not be felt too 
severely in time of want. The squirrel, perhaps 
the most famous “hoarding creature,” saves only 
for the certain famine in the fall and early winter. 
Man likewise, when he saves dollars is putting 
aside a surplus of goods; at any time these dollars 
can be exchanged for food, clothing, shelter, ma- 
chinery or pleasures. Yet in the meantime, these 
saved dollars when properly invested are work- 
ing twenty-four hours of the day, producing more 
dollars—and, therefore, more goods and comforts. 

The real incentive for saving is the work that 
your dollars do for you which in the end will sub- 
. Stantially lighten the struggle of sustaining your- 
self materially. In the earlier years of our saving 
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program, the supplemented income from invested 
capital is comparatively small. But it grows stead- 
ily larger year by year, expanding both internally, 
as it were, from the earning power of our 
investments, and externally from our own in- 
dividual earning capacity. When income and capi- 
tal gains are reinvested in new securities, then, 
the potent wealth building force of compound in- 
terest is let loose to stimulate the advance of our 
prosperity at an amazing rate of progression. 

Aside from the slow gradual growth of invested 
dollars, there is another important characteristic 
of the saved dollar that commands attention. This 
is the spectacular rise to fortune accomplished by 
combining a small capital with ordinary American 
ingenuity, plus a striking business opportunity. 
This combination runs as a common strain in all 
great American fortunes—and numberless smaller 
fortunes. The background of the fortunes massed 
by the Rockefellers, the Astors and the Fords and 
hundreds of other notable American millionaires 
lies in the comparatively modest hoard of saved 
dollars that made possible the first great business 
opportunity encountered by each. 

In both the slow but sure road to old age com- 
fort, and the swift race to fortune it holds equally 
true that Unto Him That Hath Shall Be 
Given. 
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Jucome 


A Parable 


A Little Man With a Big Pocketbook 
—and a Big Man With Nothing 


This Story Has No Moral, But Perhaps 
You Can Identify the Leading Characters 





A Little Man With a Big Pocketbook— 


ERHAPS, you know these men— 
almost everybody does. One is the 
Little - Man-With-The-Big-Pocket- 

book. He got his name because he 
does not seem to be a very big man, 
but of course, actually he is not a 
dwarf in either stature or mind. He 
is the one that we like best, perhaps, 
because he does not make any pretense 
at being big or important but everyone 
knows that he has a very substantial 
fortune although no one can recall ever 
having heard him say so. We suspect 
that his wife frequently urges him to 
build a big house, buy another car, 
hire a few more servants and live in 
“grander style.” We suspect also that 
these suggestions are met with a sym- 
pathetic smile and a very practical 
explanation. 

The other one is the Big-Man-With- 
Nothing. He inherited his name from 
his father who was also a Big Man, 

nothing and left nothing to his son 

but this name which is now borne in 
the most fitting manner by the second 
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By HERBERT WOMELSDORF 


generation. Not that he is tall or of 
unusual mental capacity, of course, but 
he seems big with his fine home on the 
top of the hill, his underpaid but over- 
liveried servants and the several hand- 
scme motor cars, the newest one not 
completely paid for as yet. Every one 
knows, and for that reason no one 
especially cares, that he has very little 
of substance, beyond a showing of great. 
wealth and many unpaid bills. 

Sometimes a dim light can be seen 
shining from the home on the top of 
the hill when the B. M. W. N. is sitting 
in his spacious library frowning over 
papers and documents of various sorts 
late into the night. This note has fallen 
due and must be met. These bills 
piled neatly in the corner of the table 
are the ones that must be paid at once 
te save an.already uncertain credit 
standing. But where is the money to 
come from, reflects the B. M. W. N. 
There are a few good (in addition to 
many worthless) investments left that 
might be sold, of course, but how could 
they ever be replaced? Then possibly, 
expenses could be paired down some- 
how but that had been tried many 
times without much success. One 
simply can’t be a Big Man and reduce 
one’s standard of living. Maybe he 
could make a “killing” in the Stock 
Market. But that, too, requires money 
and on the whole he had never been 
outstandingly successful at it. 

Such evenings are always dismal, dis- 
couraging times for the B. M. W. N. 
and of late have been reoccurring with 
greater frequency. In the end, after 
many heartaches and headaches he 
usually managed to arrive at some 
“solution” which is really no solution 
of his real problem. If a security is 
sold, of necessity, it is always the best 
security and the one he desires to part 
with least, for the others are usually 
unsaleable except at a loss which he 
could not afford to take. Not long ago 
he was offered a splendid opportunity 
to participate with some local men in 
the organization of a new company 
which is already prospering—but as 
usual there was no money. He had 
just taken a “flyer” on an aetherial 
100-per cent-overnight-scheme which, 
with the usual allotment of unpaid 
bills, had left him more than ordinarily 
short of cash. 


Someday, perhaps too late, the B. M. 
W. N. will realize the futility of at- 
tempting to be-the Big Man without 
the cash to back it up. Like a vicious 
circle it draws closer and ¢loser, with 
no chance of replacing depleted cash 
and investment reserves as long as one 
keeps up the extravagance of being a 
Big Man and no chance of keeping 
one’s head above water without a solid 
backing of either high earning capacity 
or income producing investments. To 
those who know, and almost everyone 
in our locality does know, this is the 
story told by the dim light, shining 
bleakly through the night from the top 
of the hill. 

But the Little-Man-With-The-Big- 
Pocketbook lives in a different sphere— 
one that is far more comfortable and 
satisfying. His bills are paid as regu- 
lar as clockwork each month and there 
is always ample cash available to meet 
any outstanding obligation. His invest- 
ments are well chosen and carefully 

(Please turn to page 807) 
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Building Bour Future Income 


An Over-Ambitious Investment 
Program 


How It Can Be Revised to Lighten the Burden of Yearly Savings 
and Still Serve the Investor's Purpose to the Fullest Degree 


us approach the problem from another 
angle and then see how far along the 
new plans will carry us. 

First up for consideration is the 


penses of a home are left unprovided 
for, and the unusually large amount 
allotted for savings is more than likely 
to make serious inroads on our corres- 


id © ed can we secure a home of 
our own and build up a perma- 
nent income equal to my pres- 
ent salary and at the same time get a 


little pleasure out of 
life—of course conserv- 
atively?” 

This is the modest 
request of “J. A. S.,” 
who writes us from 
Evanston, Illinois (as 
reproduced on this 
page) for assistance 
on a particularily per- 
plexing income building 
problem. At age 36 
one might allow 
twenty-four years more 
in which to carry out 
any plan proposed, 
carrying our corres- 
pondent to age 60. The 
emphasis on conserva- 
tive investment sug- 
gests an outside limit 
of 6 per cent as the 
average return from 
all invested surplus— 
in fact the more con- 
servative issues no 
longer pay that rate in 
straight interest. The 
most pitiless expense 
cutting and frugality 
could perhaps salvage 
$1,000 a year out of 
the present $3,000 





Is Your Investment Problem 
as Difficult to Solve as this One? 


The Magazine of Wall Street, 
Building Your Future Income Dept., 


Dear Sires 

I have had many Occasions to refer to your Magazine 
for data on the trend of business,in my business of industrial 
engineering,aud have found it accurate. A® you are conducting 
a@ service department - B.Y.F.I. = which has helped many othere,perhape 
you may be able to help us. 


Now,before you read further,let me assure you that 
this ie our actual financial condition which has required of ue the 
sacrifice of many sociale in order to pay for our mistakes in 1921. 


In 1921,we lost all we had,fell in debt,then gave up 
all pleasures - except a few of actual necessity to keep ue from going 
insane - and began to pay back our debte, Now we &re equare,have 
$500 cash in @ savings account; I have a steady job, industrial 
engineer at $35,000 with possibilities of more. Our furniture ie 
ail paid for = on the “installment plan”. We would like to have 
an auto but feel we cannot afford one. We have a raéio which is 
also pai@ for. I am carrying $5,000 life ineurance with the Prudent iai,. 
It fe on the 5 year half rate term,viz.,¢67.60 per anmam for first 
five yeara;then,$135.20 per annum thereafter. I also have a $460 
Twenty Year policy with the same company and $8.000 acctdent policy 
but no sick benefits. 


i am & college @reduate,36 years old,married and have 
two fine*children,a girl 3 1/2 yeare old and an eighteen mouths’ boy. 
My rent rune around $60 a month - $60 a month regular rent,less $5 
& weex for a room which we rent out. We have no equity of any kind 
in bonds,stocxs nor real estate. 


home—not to be bought 
immediately for the 
owner’s equity would 
be smaller than advis- 
able with the cash on 
hand available for such 
an investment. How- 
ever, we will plan for 
the home investment 
and fit it into our cal- 
culations for other in- 
come building. At the 
moment, $720 a year 
from the yearly income 
goes for rent. When 
the new home is built 
(or bought) this saving 
will reduce the neces- 
sity for a $3,000 income 
to slightly less than 
$2,300 a year and later 
plans for building up 
the investment account 
will take this fact into 
consideration. 

The problem at the 
start is where the 
money is to come from 
to build and pay for a 
home. The type of 
home, incidentally, that 
would fit into our cor- 
respondent’s plans ad- 
mirably is a two-family 


yearly income. , Apply- 
ing these figures to the 
customary formula for 
compound interest, we 
find that principal and 
interest together at the 
end of 24 years 
amounts to a little over 


Now here is the problem. 


Yours tmly, 


J -&.S. <pvanston, 111. 


How can we secure a home of 
our own and build up a permanent income equal to my present salary 
and at the same time get a little pleasure out of life - of coureé. 
I mean conservatively? 


house costing about 
$13,000 in localities 
where building costs 
are normal. With first 
and second mortgage 
financing, the owner’s 
equity or cash payment 
upon completion of the 











$50,000 which invested 
at 6% would provide 
the desired income of around $3,000 a 
year. 

So far, however, too much has been 
left unprovided for to make this arith- 
metical formula practical as an income 
building program. For example, over 
a long period, the shrewdest investors 
incur losses which must be offset some- 
how. Furthermore, the full effect of 
compound interest can never be fully 
attained because of the difficulty of 
finding immediate employment at all 
times for odd amounts. Even without 
these practical considerations, the ex- 
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pondent’s desire to “get a little pleasure 
out of life.” On the whole, the plan is 
over-ambitious. Better aim for less 
and gain more in the long run than 
to bite off so much that repeated dis- 
couragements will ultimately lead to 
abandonment of the whole program. 
With this thought in mind, let us 
see how an intelligent income building 
program can be constructed that will 
fulfill “J. A. S.’s” requirements as com- 
pletely as possible. Instead of deciding 
to set aside $1,000 a year in grim deter- 
mination to reach a fanciful goal, let 


building would be 
$3,000—this amount being the first lap 
in the race to fortune. A small por- 
tion of the regular saving to accumu- 
late this sum should go toward a mem- 
bership account with a local building 
and loan association; frequently older 
members in good standing are accorded 
more liberal consideration than a mem- 
ber who takes out his shares the same 
day that he makes application for 4 
loan. 

Why the two-family house? There 
are several reasons why a two-family 
property is peculiarly well-fitted to the 
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Investment 


proposed income building program. In 
the first place, a willingness to assume 
the role of landlord as well as tenant 
is indicated by the present practice of 
our correspondent in renting a room 
to lower the monthly rental cost on 
the present home. The two-family pro- 
ject puts him into the landlord busi- 
ness on a slightly larger scale and pays 
off the costly second mortgage in the 
earlier years as well as bringing in 
an additional income after second mort- 
gage obligations have been wiped out. 
The following figures outline just 
how such an investment would work 
out in dollars and cents. Of the $13,000 
cost figure, $1,000 or perhaps slightly 
more will represent the cost of the lot, 
the location of which should be selected 
with special consideration to the maxi- 
mum rental value of the extra apart- 
ment. Whether the home is bought or 
built, this factor of rental value will 
play an important 


Builsing VBeur Future Income 


however, there is no longer any neces- 
sity for the $500 savings. In other 
words, instead of placing $3,000 a year 
as the theoretical goal, we must revise 
the calculations to the actual amount 
needed, less the yearly cost of a home 
(otherwise provided for) and the year- 
ly amount to be set aside for saving 
(no longer needed) which sum, we find, 
is $1,800 a year. 

On the basis of the revised figure, 
we find that instead of aiming to accu- 
mulate $50,000 as our investment fund 
to provide a $3,000 yearly income at 
6 per cent interest, we are now plan- 
ning to accumulate $30,000 which at 
6 per cent interest will earn the desired 
$1,800 yearly income. Now, we can 
see that the new proposed investment 
program is well within the boundary 
of reality. We can now resort to com- 
pound interest calculations with a little 
more assurance of dealing with practi- 


Investment 


additional time to study your invest- 
ments and market conditions and make 
an intelligent investigation of each 
issue that you buy and sell during the 
next quarter of a century—this is the 
price that you must pay for the extra 
money to ‘get a little pleasure out of 
life.’” This does not necessarily mean 
buying 8 per cent bonds or high yield- 
ing stocks. The higher rate of return 
is obtained conservatively by taking 
advantage of the major price trends in 
the securities markets and obtaining 
an extra two or three per cent in ap- 
preciation of principal from good stocks 
and bonds owned outright, in addition 
to the regular return of from. 5 to 6 
per cent in coupons and dividends. 
Neither does this mean speculating for 
quick profits. Only substantial, well- 
seasoned issues should be considered 
and under no circumstance is the prac- 
tice of buying on margin recommended. 

The home investment, 





part in the invest- 
ment program to 
come later. Ten thou- 
sand dollars are 
raised in two mort- 
gages, a building and 
loan first mortgage of 
$8,000 and the bal- 
ance in a second. 

The income from 
the rented apartment 
is intended to pay off 
bonus, principal and 
interest on the second 
mortgage during the 
first four years and 
in subsequent years 
will offset the major 
part of the building 
and loan mortgage 
payments which are 
$80 a month for about 
eleven and one-half 





Le 
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years. The upkeep 
charges including 
taxes, repairs, fuel 
and maintenance will probably run be- 
tween $35 and $40 a month. The latter 
figure is the only real cost figure, 
mortgage repayments being the same 
thing as savings. Ultimately, the 
apartment “upstairs” will not only 
carry the entire running cost but will 
provide some extra income besides, 
providing of course that location has 
been well selected and rental value is 
sustained. 

We can now begin to appreciate 
What a vital part the home project 
Plays in this investment program. We 
have seen that the saving in net rental 
cost automatically reduces the neces- 
sary incomé from $3,000 to $2,300. 
Out of the latter figure our corres- 
Pondent must allow at least $500 a 
year for savings in the years when he 
is building his “old age fund.” As 
soon as he starts to use his interest 
to meet the expenses of living and 
when income from earnings ceases, 


fer AUGUST 14, 1926 


An attractive home like this is a stepping-stone to fortune 


cal facts. In the twenty-four year 
span allowed for active accumulation, 
one must average a yearly saving of 
only about $500 a year, in round num- 
bers, to build up a fund of $30,000 on 
an average earning power of 8 per 
cent from the invested capital. 

But, someone will protest, are we 
not abandoning conservatism when we 
seek a return of 8 per cent? Here 
we are compelled to fall back on the 
trite answer—“yes and no.” For in- 
vestors who are endowed by nature 
with a capacity to handle investments 
the way they should be handled, an 8 
per cent return can be obtained with 
dealings limited exclusively to conserv- 
ative issues—for the dyed-in-the-wool 
“six per centers,” admittedly a search 
for higher returns may be hazardous. 

So in reply to J. A. S.’s ambitious 
inquiry, we will say “Mr. J. A. S., 
allot $500 a year to your investment 
fund, if you are prepared to spend the 


for instance, on the 
basis of purchase 
suggested above 
should yield well in 
excess of 8 per cent, 
still from every view- 
point is most conserv- 
ative investment prac- 
tice. 

Although, it is 
usually inadvisable to 
impose too severe a 
savings burden on 
one’s self, especially 
when the plan is in- 
tended for execution 
over an extended 
period of years, we 
feel that in this case 
some minor sacrifices 
are quite worth while 
to get up to the home 
investment stage as 
as early as possible. 
During this period 
when the neccessary 
$3,000 is being scraped together, the 
funds should be held in liquid condi- 
tion—for example a savings bank ac- 
ccunt would serve well for temporary 
employment. During the first few 
years, after the home has been pro- 
vided and second mortgage payments 
must be met it may be slightly burden- 
some to keep the savings quota up to 
its full measure. In later years, of 
course, it is quite possible that a larger 
amount can be set aside for savings, 
which will shorten the period or, better 
still, increase the ultimate reward. 

The insurance which our correspond- 
ent is carrying is well selected, but 
the amount of coverage certainly is not 
excessive. This policy for all intent 
and purpose is comparable with a term 
policy. We would advise that in future 
years, rather than increase the invest- 
ment schedule, a larger amount of life 
insurance protection be arranged for 
in an ordinary life contract. 
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Personal Experience Building Pour tS ufture Fncome Personal Experience 


How a Woman Investor Doubled 
Her Money in Eight Years 


Combination of Regular Saving Plus Reinvested Income and 


Profits Results in 


N_.1917 when I was 22 years old, I 
was suddenly left, without warning, 
to earn my own living. I moved to 

a small town, where I had a few 
friends, took a two months’ business 
course on borrowed money, and became 
a stenographer. As soon as possible, 
my two sisters did likewise, and I was 
relieved of the necessity of their sup- 
port, thus getting a chance to start my 
own future income building. 

A few months later, I was left $6,000, 
with the provision that $3,000 of it was 
to be placed in a certain preferred 
stock, which after holding three years 
I finally managed to get rid of at the 
price at which it was given to me. I 
consulted a banker in whom I had con- 
fidence, and bought $2,000 in Liberty 
Bonds, at 86, and $1,000 American Tel- 
ephone and Telegraph, at par. My idea 
in life became financial independence, 
and every cent I saved found its way 
into preferred and common stocks, such 
as Chesapeake & Ohio, Studebaker, etc. 


The First Step Is a Careful Study of 
Investments 


I started to work for $60 a month, 
and progressed by slow degrees to my 
present salary of $200. I have lived 
very comfortably, saved every cent of 
income from my securities, and tried to 
add an equal amount from my salary to 
it each year. Whenever I was a couple 
of hundred dollars ahead, I went to my 
banker, and he gave me the names of 
two or three good stocks from which I 
made a selection. I subscribed to THE 
MAGAZINE OF WALL STREET, and formed 
the habit of reading the financial pages 
of the newspapers. 

My investments were made only af- 
ter I had read everything I could find 
about the company in which I expected 
to place my money. Twice I bought 
local preferred stocks, backed by real 
estate mortgages and sponsored by 
trust companies. When I had an op- 
portunity to buy more American Tele- 
phone and Telegraph, through the exer- 
cise of my rights, I borrowed money, 
with my stock as collateral, and added 
to my holdings. This I have since done 
on several occasions when I thought an 
opportunity for a bargain stock was 


By Mrs. M. L. E. 


I have lost some chances to double 
my money but I do not regret them. I 
am not a gambler, and made up my 
mind a long time ago that plodding 
safely and a fair return on my money 
were. the only means by which I could 
hope to attain independence. 


The Result of Eight Years Consistent 
Saving 


It is now nearly eight years since I 
had my first plunge into the world of 
business. The $6,000 which I inherited 
has become $12,000, through dividends 
and savings. Actually, I could sell my 
holdings for nearly $14,000, at the 
present market but they are all safe, 
bought at reasonable prices, and bring 
me an average of 744%. This is a bet- 
ter yield than I will probably be able 
to get for several years to come, so why 
sell, unless an exceptional price can be 
obtained. 

Besides, I have $1,000 in the savings 
bank for use when opportunity for 
profitable purchases arises, and from 
my salary of $200 a month, I am able 
to add to this fund steadily. 

“Financial Independence at Fifty!” 
Long before that, I hope. On the in- 
come from $25,000 I can live comfort- 
ably, and if I am able to continue my 


Marked Progress Toward Financial Independence 


present plan of investment, and to con- 
tinue my present good record of not 
having lost a dollar through my invest- 
ments, my goal should be reached be- 
fore I am Forty. 


How Investments Were Safeguarded 


My purchases are made only when 
approved by my banker, and in com- 
panies with long experience, and satis- 
factory records. Safety rather than 
large profits, constant reinvestment, 
and adherence to a definite plan, should 
bring to any small-salaried woman 
Financial Independence within a rea- 
sonable time. 

So far I have found no place for 
bonds in my investment program, partly 
due to the tax which my state of resi- 
dence imposes on bonds and partly be- 
cause they lack the capacity to expand 
in value, except the broad movements 
of the bond market, which I confess 
my inability to foresee for the future. 
The degree of my success to date in 
stock investments has been enlarged, 
of course, by a favorable market trend 
but it is the normal growth in value 
of a well chosen investment stock that 
intrigues me—not the current market 
profit that has been incidental to my 
program. 





good collateral value: 


Del. & Hudson 15-year 544s °37 
Bethlehem Steel Ist guar. 5s °42 


Anaconda Copper Ist 6s °53 
Cuba Railroad Ist 5s, °52 
U. S. Rubber Ist 5s °47 


Willys-Overland, preferred ($7) 





BYFI Recommends 


Bonds with a high factor of safety, ready marketability and 


N. Y. Telephone Co. ref. 6s Ser. “A” °41 


N. Y. Cent. & Hud. River deb. 48 °34 95 


Bonds with a good factor of safety, fair income, good 
marketability and collateral value: 


American Sugar Ref., 15-year ref. 6s °37 


Preferred stocks with ample security, a liberal income 
return and some possibility of enhancement in value: 
Brooklyn-Manhattan Transit Pfd. ($6) 

U. S. Smelting & Refining preferred ($314) 
Schulte Retail Stores, preferred ($8) 


Approx. 
Price Yield 


108 
105 
101 
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Insurance 


By 


insurance Edstor: 

I have a brother, eged 25, a farmer im Mis- 
sourt, who has just married. This obligation, I 
feel, entails some responsilility towards the wife 
is the way of providing for the possibility of her 
future dependence. He does not look with favor 
om life insurance, hence I thought some one in 
your position might be able to supply-information 
which would overcome his position on this subject. 
Could you suggest a form of old line insurance 
which would fit such a case. I should say the 
premium at this time probably might be Iumited 
to, say, $100 annually. ; : : 

Anything you may suggest which might aid me 
im convincing him of the wisdom of this form of 
coverage, I. ‘shall appreciate. Yours truly— 
G..C. H. 


Your brother is a young man and ap- 
parently does not as yet fully realize 
the responsibilities that should be as- 
sumed by a married man with depen- 
dents. I presume that his wife has the 
usual cares and responsibilities of a 
housewife, and in taking up these du- 
ties she has not the chance of earning 
an independent income which is open 
to a single young woman. Thus it is 
only right—quite aside from any feel- 
ing of sentiment—that her husband 
should take steps to provide for her 
fature not only during his lifetime, but 
in case of his unexpected death. Life 
insurance provides the way of doing 
this, and the annual cost for this pro- 
tection is not excessive. Moreover, the 
regular and systematic payment of life 
insurance premiums provides a stimu- 
lus for consistent saving which materi- 
ally aids in the character building of a 
young man. 

Furthermore, a farmer must look 
forward to those sunset years of life 
when his own earning capacity will 
have materially decreased or perhaps 
entirely ceased. A life insurance policy 
while protecting a beneficiary over a 
long term of years will also build up 
maintenance in case the insured is for- 
tunate in living on to a ripe old age. 

Your brother could with advantage 
consider applying for an “Endowment 
at age 65,” in the sum of $5,000. This 
would protect his beneficiary over that 
span of life when he would normally 
be earning and saving towards the 
building of his estate. At age 65, he 
would want to take life a little easier, 
to shorten “the day’s work,” the pro- 
ceeds of this $5,000 policy will help him 
to attain that comfort. 

A policy for $5,000 on an “Endow- 
ment at 65” plan would call for an 
annual premium of only $92 on the 
Nonparticipating plan. If placed with a 
Participating company, the premiums 
would run about 20% or 25% higher, 
bat they would be reducible by annual 
dividends after the first year. In the 


for AUGUST 14, 1926 


Building Bour Future Income 








Should My Brother Buy Insurance? 


Our Correspondent Is Concerned with the 
Lack of Protection for His Sister-in-Law 


Insurance 


FLORENCE PROVOST CLARENDON 


long run, the two premium costs would 
work out about the same to the insured. 

Your brother should ask to have the 
Disability Benefit included in his policy, 
under which, if he became totally and 
permanently incapacitated at any time 
prior to age 60, and unable to follow 
a gainful occupation, his premiums 
would cease, and he would enter on an 
annuity income of 1% per month ($50 
per month in the case of a policy for 
$5,000) of the face value of his policy 
if such disability proves to be of a per- 
manent character. The full face of the 
policy, however, would still be payable 
to his beneficiary on his death. This is 
a valuable benefit. 


Suitable Annuities for Teachers 


Insurance Editor: 

Our institution is 
operation with the 
and Annuity Association to provide an annutty 
for the teachers of this college. I have planned 
on taking out $20,000 of annuity together with 
$20,000 of decreasing life insurance. This asso- 
ciation claims that their annuity and insurance is 
Riven at cost. 

I*would like very much for you to look into 
the record of the association and notify me, as 
a reader of your magazine, as to their financial 
standing, and as to your opinion of _a teacher 
putting so much into one company. Very truly 
yours.—G. H. C. 


Your letter of May 24 has been re- 
ferred to me for attention and I note 
that your College is planning to enter 
into an association with the Carnegie 
Teachers’ Insurance and Annuity Asso- 
ciation, with a view to providing annui- 
ties for the teachers. This is an excel- 
lent channel through which to obtain 
protection for the teaching class at 
low rates. The Association is well run 
on an approved scientific basis. The 
contract provides that in case of the 
death of an annuitant before the pay- 
ment of his or her annuity has begun, 
all premiums, with their interest accu- 
mulations, will be paid to the wife or 
other beneficiary, or to the estate of 
the annuitant. 

The Teachers Insurance and Annuity 
Association of America completed its 
seventh year on December 31, 1925. Ir 
its Sixth Annual report which we have 
at hand, issued in 1925, we observe that 
the annuity contracts of the Associa- 
tion have been adopted by 98 universi- 
ties and colleges, 16 research institu- 
tions, and 18 endowed schools, making 
a total of 132; while teachers in more 
than 300 other institutions have taken 
contracts without the assistance of the 
institutions with which they are con- 
nected. Administration costs of the 


lanning on entering into co- 
arnegie Teachers’ Insurance 


Association are carried by the Carnegie 
Foundation, permitting of the issuance 
of annuities and life insurance to 
teachers at an attractively low rate. 
The Association’s. Report states that 
annuities and life insurance are writ- 
ten at their net statistical cost, while 
annual dividends are also, paid on these 
contracts. 


Insurance for Infants 


Insurance Editor: 

Is any worthwhile insurance available for sia 
months’ old infants? If so, would you be kind 
enough to teil me what they are, their advantages 
and approximate cost. I would be interested im 
buying such a policy if something desirable could 
be a eres you, I am, very truly yours 


There are two ways in which you 
could place insurance on the life of a 
six months’ old child—which I assume 
of course you wish to be in the nature 
of a Thrift Fund for the use of the 
child later on, for educational purposes, 
a college course, or other benefit. 

The insurance may be placed in the 
form of an Endowment on the life of 
the child; or it may be placed on the 
life of the father, for the benefit of the 
child. We would recommend the latter 
course, because in this way the full face 
value of the Endowment is assured to 
the child whether the father lives to the 
maturity of the Endowment or not. 
With the insurance on the father’s life 
and the child named as beneficiary, if 
the father should die at any time after 
payment of the first premium and be- 
fore the maturity of the policy, the full 
amount is at once payable. If the child 
is a minor at the time of such payment, 
the money could be paid to a guardian, 
or held by the insurance company at 
interest until the designated age at 
which it is desired the proceeds shall 
be paid. 

Under an Endowment, placed on the 
child’s life many companies limit pay- 
ment in case of the child’s death prior 
to the maturity of the Endowment to a 
return of premiums paid. It is as- 
sumed of course that the parent does 
not expect, or wish, to make a financial 
gain through the death of the child. 
Moreover, if the father were to die 
there might not be sufficient funds left 
to continue premiums on this Child’s 
Endowment. 

According to the rates of an Old Line 
company conveniently at hand, the 
rates for either form of Endowment 
—on the Child’s, or the Father’s life— 

(Please turn to page 818) 
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may be interested. 


The Inquiry Department enables you to 
adapt THE MAGAZINE OF WALL STREET 
to your personal problems. 
subscriber, you are entitled to receive 
FREE OF CHARGE a reasonable num- 
ber of PERSONAL REPLIES BY MAIL 
OR WIRE on any security in which you 
Inquiries cannot be 
received or answered by telephone nor can 


ANSWERS TO INQUIRIES 


SUBSCRIBERS—ATTENTION 


personal interviews be granted by this 
The inquiries presented in 
each issue are only a few of the thousands 
received and replied to in the first four 
months this year. 
sonal inquiry service in conjunction with 
the Magazine should help you to get hun- 
dreds or thousands of dollars of value 
from your $7.50 subscription. 


department. 
As a yearly 
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The use of this per- 




















MARLAND OIL 


ant aie’ tip wiirwmiing ic thee the oor 
pany is im a strong finencial position and is 
earning at a rate to compare favorably with 
1925. Nevertheless, the stock docs not seem to 
et anywhere in the market. Is this due to the 
act that some adverse circumstance exists that 
is not apparent to the general public?—T. C. K., 
Providence, R. I. 

We know of no adverse circum- 
stances existing which might tend to 
retard the market movements of Mar- 
land Oil. On the contrary, there seem 
to be several good reasons for the stock 
to be selling at higher levels. In the 
first place, Marland is in good financial 
condition. The company has no bank 
loans outstanding, and has cash hold- 
ings in excess of 3 millions. Working 
capital of around 18 millions seems to 
be adequate for its needs. Current 
earnings are estimated to be running 
at the annual rate of around $8 to 
$8.50 a share on the capital stock, a 
figure to compare favorably with that 
of 1925. With the oil outlook fairly 
optimistic Marland should do corre- 
spondingly well in later months. Aside 
from these favorable elements, Mar- 
land occupies a strategic position in the 


industry in regard to merger possibili-- 


ties. An eventual alliance with a large 
refining company is logical and quite 
likely. The stock has thus far been 
slow to respond to favorable internal 
developments but in the course of time 
it will probably come into its own. 


HERCULES POWDER 


read an answer to an 


Some months ago I 
inquiry on Hercules Powder which appeared in 
THE MaGazIne OF Watt Street and I was so 
favorably impressed that I purchased 25 shares 
of the stock. I have reasen to be grateful 
having a very handsome profit if I care to 
take it. However, I am rather doubtful as to 
the wisdom of that course and wish you would 
pee me the benefit of your counsel.—R. E. L., 

ashville, Tenn. 


The building booms enjoyed through- 
out the country, as well as -increased 
activity in mining circles has proved of 
great benefit to Hercules Powder. As 





1 Be brief. 





Are You Sure of Your Broker? 


We invite correspondence from readers desirous of ascertaining 
the status of brokers with whom they intend to do business. We 
make no charge for this service, as we recognize the importance 
of having our readers deal through reliable firms. 


Subscribers wishing to avail themselves of the privilege of the 
Inquiry Department should be guided by the following: 


2 Confine requests for an opinion to three securities. 
3 Write name and address plainly. 








the result of this, Hercules was able to 
report $15.84 earned a share on the 
common in 1925, against $10.03 in 
1924. Current earnings are holding, up 
remarkably well, amounting to $7.69 a 
share in the first half year, slightly in 
excess of those of the same period of 
1925. Hercules is in sound financial 
condition, having working capital of 
over 14.3 millions and almost 6 millions 
of cash and marketable securities. The 
fact that these amounts are substan- 
tially in excess of requirements lends 
credence to the rumors current that an 
extraordinary disbursement of some 
sort is pending. Hercules shares have 
advanced rapidly in the recent past and 
are no longer to be considered as being 
on the bargain counter, but we believe 
sufficient promise is held forth to war- 
rant you retaining your stock with a 
view to developments. 


WHITE EAGLE OIL & REFINING 


It seems that everybody has his favorite stock 
and I must confess that White Eagle Oil & 
Refining has long been mine. I have always 
regarded this as a_ sound, well-managed and 
promising concern. Thus far, I have not profited 
a great deal by holding the stock but I am 
sanguine enough to believe things will eventuall 
turn out well. Do you agree with me?—A, W. 
B,. San Diego, Calif. 


We agree with you to a certain ex- 
tent. In our opinion, White Eagle Oil 
& Refining is a sound and ably man- 


aged concern. In the past, as condi- 
tions have been favorable, the company 
has been able to do well from an earn- 
ing standpoint. As a matter of facet, 
it has invariably given a good account 
of itself even when competitors in its 
class have encountered hard sledding. 
However, White Eagle is functioning 
on a rather disappointing basis at the 
present time, earnings equal to $2.74 a 
share in the first half year being con- 
siderably below the $3.95 of the same 
period of 1925. In view of better oil 
conditions existing this decline is hard 
to explain. It is obvious of course that 
until an improvement in net income is 
registered a solid foundation will not 
exist upon which to base the expecta- 
tion of higher prices in the market. As 
matters stand, while we believe the 
stock to have fair long range possibili- 
ties we would be inclined to give pref- 
erence to California Petroleum for 
prompter returns. 


LOEWS, INC. 


I have been very much interested in the 
market movements of Loews shares recently. 
The stock seems to exhibit a decided tendency 
to advance. I switched into Loews from an- 
other security at your advice and now have o 
fair profit. Do you think I should accept this? 


The recent advance in the market 
valuation of Loews shares seems to 
(Please turn to page 788) 
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Touring or $ 5 10 


Roadster 


Coach or $6 4 S 


Coupe 
Eo 9735 
Landau. $76 5 


Ton Truck . $ 3 7 5 


(Chassis Only) 
1-Ton Truck . $ 
(Chassis Only) 465 


All prices f. o. b. Flint, Mich. 
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Multiple-cylinder Performance ~ 
with Chevrolet Economy 


Introducinginto the low-priced field the same slow-speed 
smoothness, velvety acceleration and smooth high-speed 
performancethat identify multiple-cylinder cars,today’s 
Chevrolet assures Chevrolet dealers cf continued sales 
leadership in the world’s greatest motor car market. 


Everywhere the world over, Chevrolet’s sensational 
performance and amazing economy are sending 
Chevrolet sales to new record-breaking heights. 


No other car presents greater possibilities for successful 
merchandising in the low-priced field—because none 
but Chevrolet offers such an irresistible combination 
of quality features, modern construction, smart appear- 
ance and smooth, powerful performance. That's why 
Chevrolet dealers, backed by the greater selling advan- 
tages of the smoothest Chevrolet in Chevrolet history 
are enjoying a new era of prosperity—the like of which 
has never before been experienced by any deale- organi- 
zation in the industry. 





CHEVROLET MOTOR OGOMPANY, DETROIT, MICH. 


Division of General Motors Corporation 














QUALITY AT LOW COST 
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Good Summer Business Prevails 


Industry and Trade Continue to Show Satis- 


factory Volume—Outcome of Crops Awaited 





STEEL 











Industry Holding Up Well 


panies for the first six months of 

this year have shown a decided 
‘increase over the corresponding period 
in 1925. 
the surprising pace which the industry 
has maintained up to the present time. 
New business has not evinced any indi- 
cations of falling off thus far; and this 
is in itself extraordinary as the usual 
course of steel tends to recede in mid- 
summer. Killing heat in the closing 
weeks of July affected production some- 
what; but when weather became more 
favorable, schedules were resumed at 
the former high rate, which will in all 
probability continue through August. 
For the first time this year it is ex- 
pected that the Steel Corporation will 
’ show an increase in unfilled orders for 
July 31. The Corporation is operating 
at about 87% theoretical capacity, and 
the splendid earnings it has reported 
for the first half year is indeed grati- 
fying to the optimists of the steel in- 


(Please turn to page 808) 


neg of many steel com- 
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COMMODITIES* 


(See Footnote for Grades and 
Unit of Measure) 


-—————1926-______. 
High Low *Last 


oa 
SERSSSISHonwaS 


ecoscocosomonn 
Fe 


(1) Open hearth billets, $ per ton; (2) 
ue Valley, $ per ton; (3) Electrolytic, 
©. per pound; (4) Mid-Continent 36°, $ per 
bbl.; (5) Pittsburgh, mine run, $ per ton; 
“) geet. New York, oc. per pound; (7) 
| 2 red, New York, $ per bushel; (8) 
Ne. 8 Yellow, Chicego, $ per bushel; (9) 
Light, Chicago, c. yer pound; (10) Top, 
Heavies, Chicago, c. per lb.; (11) Rio, No. 
%, Bpot, o. per Ib.; (12) First Latex crepe, 
o per lb.; (13) Ohio, Delaine, unwashed, 
oe. per lb.; (14) Medium Burleigh, Ken- 
' eg a per Ib.; (15) Raw Cubas, 96° 
Full, Duty, c. per lb.; (16) Refined, oc. per 
i 6Ib.; (17) Newsprint per carload roll, o. per 
1 Wb. tChange from 1924 to 1925 crop. 
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And these earnings reflect | 


THE TREND IN MAJOR INDUSTRIES 


STEEL—tThe industry enters August with production still 
holding close to 80% capacity, and demand fairly well 
diversified among railroad, automobile and structural 
buying. Various attempts to raise prices are meeting 
with little success. With the general trend of steel con- 
sumption by the major industries downward, it may be 
considered favorable if prices hold current levels. 


PETROLEUM—With gasoline consumption running about 
17% over 1925, there has been a rather healthy reduction 
of stocks and-a general hardening of the prices of all re- 
fined products. On the other hand crude prices display 
some uncertainty. 


METALS—AII of the non-ferrous metals, copper, zinc, lead 
and tin, show considerable strength in response to foreign 
and domestic demand. Prices are steadily appreciating. 
In view of low stocks and the satisfactory rate at which 
production is meeting demand the situation is healthy 
and encouraging. 

COTTON—Reports on the coming crop are at considerable 
variance as much depends on the weather of the coming 
critical months. At the close of the crop year a carry- 
over of 5,362,000 bales was estimated. 

SUGAR—Refined sugar prices have begun to reflect the 
warmer weather and a large fruit crop. Whereas raw 
prices have stiffened, the large stocks at Cuban ports and 
frequent distressed lots which appear on the market with 
every bulge, have constricted any material advances. 
Export demand for raw is materializing, however, as a 
mitigating influence. 

RUBBER—tThe average price of crude has been such as to 
obviate the restriction on British export under the 
Stevenson Plan for the next three months. The margin 
of escape, it must be noted, may be measured in thou- 
sandths of a cent. The market is displaying considerable 
uncertainty. 

COAL—British demand continues the biggest factor in 
bituminous, although it has not affected prices as yet. 
Hampton Roads dumpings persist at the June rate, which 
broke all records; but the supply is being absorbed by the 
unusually large number of ships coaling. 

AUTOMOBILE—After a generally satisfactory half year, 
amounting to a record for some companies, many of the 
manufacturers are bringing out their new models. New 
prices are also appearing in many cases, and give evi- 
dence of the keen competition which is increasing as the 
season advances. 

SUMMARY—Industry and trade evince healthy and sus- 
tained activity for this season of the year. Whereas the 
return on the coming crops is, by all odds, the dominating 
factor in developments of the immediate future of busi- 
ness, the general pulse betokens confidence. 
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Here is a Way to Find Out the 
Best Form of Investment for You 


» » » 


@ Constant trading in and out of the 


market on tips, rumors and gossip, 
is risky and piles up charges against 
you; increases the possibility of 
loss. But the right policy once 
formed and adhered to steadily 
can build up profits with almost 
amazing speed. 


GWe believe that the dest results 


from investment, the better-than 
average returns that will increase 
your capital with such amazing 
speed, can be secured only through 
securing sound, general advices 
and adapting them to your own in- 
dividual needs. A man earning 
$5000 a year with a total capital of 
$10,000 obviously should buy dif- 
ferent stocks, place different per- 
centages of his money in “Business 
Men’s” Investments, and in Bonds 
than should his neighbor who has a 
$15,000 salary and$100,0ooocapital. 


QTo the right of this column is a de- 


scription of the subjects covered in 
our latest investment bulletins, 
which we will send you free. Re- 
member while you are reading 
these bulletins that the statements 
madein themare based ona method 
worked out 22 years ago, with a 
record ever sinceof being profitably 
accurate. For example, indepen- 
dent audits made of our recom- 
mendations over a period of years 
have proved that investors who 
followed Brookmire’s advices 
should havesecured average profits 
of over 25% a year from outright 
purchases of securities. And this 
bulletin service is buta part of what 
Brookmire offers to all investors. 


GEvery Brookmire client, in addi- 


tion to weekly, fortnightly and 
monthly bulletins that discuss ev- 
ry phase of investment, receives 
the privilege of special and indi- 
vidual advice on his own problems, 
whenever he requires it. This 
personal, interested service is one 
of thereasons for thesteadygrowth 
of. the Brookm:‘re clientele. 


@Such a Service with such a record 


of accuracy certainly should en- 
able you to increase substantially 
your income from investments. 
Youcan secure now without charge 
current bulletins that tell what tode 
in securities and our special folder 
“26% Average Annual Profit”, 
which explains how such unusual- 
ly successful investment results 
can be obtained. The coupon is for 
your convenience, Mail it today. 
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What Should 
Your Policy Be Now? 


O you think stocks will go up 

to new high levels or is belief 

in a bear market influencing you 

to sell now? Sugars—oils—rails— 

equipments? Which offer the best 

possibilities — or should you leave 

them all alone now? What do you 
plan to do? 


The position of the stock market 
now and its probable trend; the 
situation in bonds and whether 
long or short maturities are best 
are all discussed in our latest bul- 
letins. These bulletins are specific, 
concrete and detailed. They give 
definite advice on what policy is 
best now. We will send you copies 
free. Mail the coupon. 


INVESTMENT DIVISION 


BROOKMIRE 


ECONOMIC SERVICE, INC. 
570 7th Ave. (at 41st St.), New York 


[<n NSEESoes seyeseee e 


Please send me, without obligation, 
copies of your latest bulletins discuss- 
ing the stock market and containing 
recommendations as to the best policy 
now. Also, I would like a complimen- 
tary copy of your folder “26% Aver- 
age Annual Profit,” telling howa re- 
markable investment record was made 
and how it can be duplicated now. 
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65% OF EUROPE’S WAR DEBT 
CANCELLED—SHOULD WE 
CANCEL BALANCE? 


(Continued from page 735) 














“But that is where the present mis- 
understanding and friction began. We 
waited too long—both for the good of 
ourselves and the world at large. 
While there was unanimity of opinion 
as to the origin, nature and justice of 
the debts and no thought of repudiat- 
ing them was the time to have under- 
taken their adjustment. That was also 

i the time when the world’s greatest 

and || nation should have taken the leader- 

| ship in the economic re-establishment 

D ANCING || Of a distressed world. As the chief 
| creditor nation, and with all the Allies 

|| owing us, we were in a commanding 

position. Then and there we should 

| have considered cancellation in connec- 

ROOF G ARDENS | tion with a general economic stabiliza- 
| tion of the world. We should have 

é used our power as a creditor to induce 

and | the other nations to go into a new 

| scheme of international commercial 


DELIGHTFUL || concord. There are scores of interna- 


tional trade obstructions to which this 
| power could have been applied with 
SUMMER i} good results. It could have been ap- 
| plied to the attainment of a general 
RESTAUR ANTS || revision of tariffs such as would have 
|] promoted production and trade all over 
{ the world. It could have been applied 
oO ||| to special problems, such as our rubber 
|| supply and the British monopoly. It 
FOUR CITIES | could have been used to wipe out hos- 
i tile subsidies and all sorts of impeding 

|| regulations and discriminations. 
“What I mean, precisely, is that we 
could have offered to scale down or 
even erase our claims in return for 
trade reforms that would have benefited 
the entire world. We even could have 
used our creditor position at that time 
as a medium of forwarding fiscal and 
ite to M || currency reforms in Europe. In other 
; rl NT rt = . ia , aii NANT a — Ma Sere: il words I would say that it was possible 
sdebies am IN Pi ge ni mc || @ year or two after the war was over 
ia E , TUTE iit. Cova to trade our debts for economic stabil- 
ity and currency constancy throughout 
the world, something that is of vastly 
greater value to us than promises 
. | pay at some remote period. We di 
The Waldorf-Astoria New York nothing. We had no policy at the most 
: ‘ critical economic period of modern 
The Bellevue-Stratford P hiladelphia times, when we were the only nation 
. - in the world that could establish a 
The Willard Washington || policy. We just drifted. Conditions 
2 went from bad to worse in Europe; 
The Windsor Montreal extreme political and economic nation- 
alism got the stage, tariffs were heaped 
upon tariffs and international com- 
merce was ham-strung. And, finally, 
their harassed politicians hit upon the 
idea of telling their peoples that the 
debts to America were really no debts 
at all—merely political debts, just a 
: . little meaningless international book- 
The Magazine of Wall Street will make your keeping; that as a matter of fact not 
a cent was due the United States and 














United States to demand payment. It 
was represented that we came into the 


reservations in any of these world famous hotels. that it would be an outrage for the 
= = Tae (Please turn to page 810) 
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A BACKLOG FOR THE FUTURE 





Iw the first quarter of 1926, General 
Motors’ overseas business included 
31,936 cars and trucks sold to for- 
eign dealers— approximately 12% 
of its total sales for that period. 

This figure was more than twice 
the number sold during the same 
period of 1925—and 46% more 
than the total export sales for the 
entire year of 1922. 

Of the 29 major manufacturing 
operations of General Motors, 8 
are located in strategic foreign cen- 


ters—and so conducted as not only 
to effect a more economical dis- 
tribution of General Motors prod- 
ucts but also to become part and 
parcel of the business structure of 
the countries which they serve. 


Thus General Motors is not 
entirely dependent upon domestic 
business for stability and growth. 
Its market is the world and. by its 
policy and methods of overseas ex- 
pansion General Motors is building 
a substantial backlog for the future. 





PRODUCTS 


OF 


GENERAL MOTORS 


CHEVROLET + PONTIAC 


BUICK 


CADILLAC » 


OLDSMOBILE + OAKLAND 


GMC TRUCKS 


FRIGIDAIRE — The Electric Refrigerator 


wh 
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PART VI: THE PRINCIPLES OF 
. TAPE READING 
4 (Continued from page 757) 


there are always counter forces, known 
as RESISTANCE, to be reckoned with. 


Supply and Security prices are deter- 
————_ mined by the same laws of 
supply and demand that 
apply to other commodities. When 
more shares are wanted at a certain 
moment and given price than are then 
offered for sale at that price, those 
buyers whose wants are left unsatisfied 
by the available supply must either 
raise their bids, or defer their pur- 
chases to a later time in the hope that 
other owners may eventually be willing 
to supply their demands. Some of the 
buyers will decide to wait; but others 
are certain to raise their bids or, what 
amounts to the same thing, accept 
stock that is offered at a higher price. 
Reflecting this surplus demand, the 
tape will go on recording transactions 
at advancing prices until the number 
of shares that are attracted into the 
market by the higher prices equals the 
number that are wanted. Just as soon 
as the number of shares pressing for 
sale at a given time and price comes 
to exceed the number wanted, the 
whole process will reverse itself; and 
the ticker will turn to printing a series 
of transactions at progressively lower 
prices until equilibrium between supply 
and demand is again reached. 

The Technical Position is made up 
of two forces: a static, or steadying 
force; and a dynamic, or propelling 
force. Where manipulation exists, the 
steadying force comes from supporting 
orders placed by the pool manager. It 
will not do to let a technical reaction 
against the main trend proceed too far; 
nor is it advisable to frighten the 
shorts, or encourage a deluge of profit 
taking, by permitting the price to move 
too rapidly in the desired direction. In 
the absence of pool manipulation, the 
steadying force comes from profit tak- 
ing by small groups, or individual 
operators, who started the move. The 
propelling force starts with inside 
marking up tactics, is then taken over 
by professional buying, and finally re- 
sponds to purchases made by the gen- 
eral public. As more and more buyers, 
in an ever-widening circle, come into 
the market, the volume swells, and the 
propelling force grows in strength. 
When the public comes into the market, 
insiders and professionals seize the 
opportunity to take profits. This gen- 
erates the counter-force known as 
“Resistance.” A turn in the price 
movement will take place as soon as 
the resistance grows to exceed the pro- 
pelling force, or as soon as the pro- 
pelling force weakens enough to fall 
below the resistance. The foregoing 
considerations, witn forces reversed, 
apply equally well in a declining 
market. 

All three technical forces have their 
psychological counterparts. Static 


780 


Demand 


force is represented by the manipula- 
tor’s fixed purpose to move prices pro- 
gressively in a predetermined direction. 
Dynamic force is the emotional momen- 
tum generated by the collective eager- 
ness of outside buyers (or sellers), and 
maintained by the spreading of enthu- 
siasm (or fear) from one group to 
another, by imitation. Being a product 
of crowd psychology, it is naturally 
contagious and easily stampeded. Re- 
sistance is a composite of the desire 
for profit, and an instinct of combat 
that is habitual among professionals. 


A trader will some- 
times say to his brok- 
er: “Get me the market on XYZ.” The 
broker promptly phones to the floor: 
“Quote XYZ.” It is the same request, 
phrased in different language. Soon 
the report comes back: “XYZ: 96% 
-- %,” or, 6% bid, % asked,” or, “% 
bid, offered at 34.” Suppose we look 
behind the scenes to discover what 
this means. 

Thousands of people throughout the 
United States are watching XYZ. 
They have various ideas as to when 
they wish to buy or sell; but are far 
from unanimous on the all important 
question of prices. One would be glad 
to buy at 93, another might be will- 
ing to sell at par, and others will have 
price notions that are scattered all 
along the range between 93 and par. 
Those who think there may be a chance 
for the price to reach their figures in 
the near future, will place advance 
orders with their brokers. As floor 
brokers cannot waste time standing 
around the post until these prices are 
reached, all but the market orders will 
be turned over to the Specialist who 
makes it his business to watch XYZ 
Common. He will classify these orders 
in his memorandum book according 
to price. When asked by some broker 
for a market on XYZ, the specialist 
will quote the highest bid and the low- 
est offer on his book—unless he him- 
self cares to submit a closer bid or of- 
fer—for it is a rule of the Exchange 
that no contract shall be closed at a 
price lower than the highest bid, or 
higher than the lowest offer. The fair- 
ness of this regulation is self evident. 

In our illustration, the market for 
XYZ happened to be 96% -- %. This 
merely indicates that, at the time this 
“quote” was reported, a market order 
to sell 100 XYZ would have been filled 
at 96%4, whereas the trader who had 
ordered 100 to be purchased at the mar- 
ket would have paid 9634. But it con- 
veys no assuranve that more than 100 
shares could have been put through at 
either of those prices, or that the trad- 
er will find the same market by the 
time he has decided to place an order. 
The market for a stock is continually 
changing, as do the minds of men; even 
when actual sales are infrequent. 

In the case of active stocks that reg- 
ularly enjoy a close market, it would 
be senseless waste of valuable time for 
the trader to request quotations—ex- 
cept when the ticker is lagging behind; 
for he can rest assured that the tape 
will keep him posted. Let us examine, 
for instance, the run of transactions 


The “Market” 


which are given in Example Number |: 

Example (1) X 144%.2.%.10.%.\.8. 

56 .3.44.2.56.15.1%.%.5.%.6.56.%. 
The tape here shows clearly that— 
while the third, fourth, fifth, and sixth 
transactions were being closed—the 
market held steady at % bid—% asked. 
The Law of Continuity would lead one 
to suppose that the seventh transaction 
(200 at %) was closed on an accepted 
offer, and that the bid was then raised 
to % and the offering price to %; but 
there is no way of being certain that 
the bid was not raised prior to the 
transaction at %. Fortunately it is 
not essential to successful tape read- 
ing that points so fine as this be de- 
cided. There are many other situa- 
tions in tape reading where great ac- 
curacy is neither possible nor worth 
while. Among these may be mentioned 
the futile amount of time sometimes 
consumed by beginners in compiling 
voluminous records of every eighth-of- 
a-point fluctuation. Students are fre 
quently surprised to learn that no 
wholly accurate report of transactions 
is obtainable; though it is generally 
known that stop order and odd lot 
transactions—which average, perhaps, 
30% to 40% of the total volume—are 
not printed on the tape. 

The nearest approach to a true re- 
print of transactions as they appear on 
the tape is the so called “Official Sheet” 
that is supplied daily to members of 
the Exchange by a private publisher. 
It is not official, however, and (witb- 
out meaning to criticize) is not always 
accurate in every detail. On days of 
exceptional activity the publishers find 
it necessary, through lack of space. 
to “bunch” transactions occasionally. 
The strip of tape in Example (1), for 
instance, might be condensed into the 


following: U. S. Steel 
100. .144% 

600..144% 

2000, .144% 

1500..144% 

700. .144% 

600..144% 


While the “Official Sheet” is not an al- 
ways dependable source of information 
for studies involving the minimum 
fluctuation of % point; it may be re 
lied upon to show every price move- 
ment of % point or over; although, 
even here, volume demarcation lines 
may at times be somewhat blurred. 
But the tape itself is not official. 
and will occasionally fail to report 
transactions exactly in the order in 
which they take place on the floor. 
Neither “spread openings”—such as 
“X—200.144% to 145%”, nor the rela- 
tively infrequent printing of delayed 
reports (preceded by the abbreviation, 
sld), need mislead the student of small 
fluctuations; for both these incidents 
are plainly labeled as irregular. But 
there are sometimes other periods of 
confusion about the posts of certain 
stocks, when it becomes physically im- 
possible to determine the precise 
chronological order in which transac- 
tions are taking place. Imagine twen- 
ty brokers in a crowd—all shouting 
bids, offers, and acceptances; with per- 
(Please turn to page 804) 
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A REVELATION 


MARKET PROFITS 


While the majority of investors, market traders and operators 
stood uncertain or groped blindly during the course of this 
present market move, The Wyckoff Staff clearly discerned the 
opportunities and placed its members in the market at almost 
the bottom and took large profits, of which the following are a 
few: 


Richard D. Wyckoff Analytical Staff Profits 
on Closed Trades 


Pts. 
Cast Iron Pipe 50 General Motors 
South Porto Rico Sugar . 15 Mack Truck 
Consolidated Gas International Combustion .. 


Atchison 


All Staff Advices are by Wire and Definite as to Security— 
Time to Buy—Time to Sell | 


Are you uncertain what to do right now with your present hold- 
ings or about commitments which you desire to make? Have 
you paper profits that you are doubtful whether to take? 


Doubt and uncertainty will be reduced to the lowest possible 
degree and you will have an opportunity to share in 


The Prospective Profits of a New Position 


which we are about to take, if you return the attached coupon 


with your check for $125 for 3 months’ trial subscription. 
For Pacific Coast, add 20% for direct wire advices from San Francisco. 


[se eee eee OUPON «seaas Cd 
The Richard D. Wyckoff Analytical Staff, 
42 Broadway, New York, N. Y. 


Gentlemen: 
Enclosed find my check for $125 covering three months’ trial enrollment in the Analytical Staff Service. 
Advices are to begin at once. 


City and State 
Aug. 14. 
_——= 
AUGUST 14, 1926 














PROBLEMS OF THE AVERAGE BUSINESS—AND 
THE REMEDY 


(Continued from page 747) 


expediency but as a continuous hour-by-hour performance 
is a primary remedy for the problems of industry, and the 
remedy is about 25% mechanical and 75% human. For the 
mechanical portion, an elaborate technique has been set up. 
For the human side of the equation the technique in the 
average establishment is like a forked stick beside a rotary 
plough. 

Application of skilled technology to the human equation 
comparable in degree with that exerted toward other fac- 
tors means the limitless duplication of the type of recon- 
struction exemplified in the incidents just cited. 

But the problem is not solved solely by “selling” em- 
ployees on present conditions. Many times conditions of 
production are intolerable—which introduces the second 
element in the above stated remedy—and the employees are 
the first to know it. Contrary to popular belief, the aver- 
age industrial worker does not admire inefficiency; he 
ridicules to himself and to his buddies antiquated methods, 
over his lunch. He discusses waste which he has seen 
rampant and correctable. Many of the defections attributed 
to the human factor are partially due to inefficient systems 
or methods—ineffective routing or scheduling or lack of a 
thoroughly scientific control of production. For example, 
in one plant, a condition was encountered whereby material 
in process was routed from the first floor to the second, 
then back to the first and then to the third. It had been 
accepted as customary and no one thought of changing it. 
Yet many of the employees commented to themselves on 
the inefficiency. When it was properly corrected their re- 
spect for the company went up a notch and it became easier 
to get them geared with further improvements. 

In another factory, making food products, no adequate 
control existed of production. There was no record kept 
of material. No one knew where goods were today or 
where they would be tomorrow, in the haphazard, system- 
less arrangement which had become the condition over a 
period of years. This condition was soundly corrected, not 
by introducing an efficiency system which employees would 
have accepted only half-heartedly if at all; instead the 
individual workers were cultivated and developed so that 
as a thoroughly scientific production control was worked 
out, step by step, they were with it; made suggestions as 
to this detail and that innovation, so that the completed 
result was a shop that clicked in every particular and turned 
out goods at such substantial savings that in the first year 
of the new order of things, red ink changed to black. 

This sort of industrial co-ordination secured the maximum 
from machines, processes, methods and systems by fully 
capitalizing the individual employee in relation to the ma- 
chine or the process. Labor-saving devices are essential, 
but machines do not and never will eliminate labor, and 
time and again new machines have been so bucked by em- 
ployees that they have proven worthless. Actually, the 
newer economics of business provides for benefits to em- 
ployees through the introduction of machine improvements, 
which will allow of reduction of unit costs, consequent 
broadening of markets and the sale of more goods, issuing 
in steadier employment and maintenance of wage levels. 
But these newer economics must be interpreted to labor, 
and the employee needs to be developed so that he will con- 
tribute to the productive process a high quality of attitude 
and thought as well as a quantity of effort which will issue 
not merely in wage, but in his own heightened satisfaction 
and interest-in-the-job. 

Every plant, mill and factory in the country possesses 
countless opportunities for doing better the work that has 
been done for years according to certain accepted methods. 
It has somehow been deemed a virtue for management 
never to change its mind; to form a set of convictions as 
to the merit of its habitual way of doing things, regarded 
as good yesterday, today and forever. The unwillingness 
er inability of business executives to change their minds 


is one of the primary reasons for losses. “We have been 
in business for over thirty years and have done pretty well 
so why change?” or “our problems are different” are com. 
mon stock phrases. “It’s against our policy” is another 
phrase with which innovations are coldly greeted. What 
is a policy? Merely a decision or a bundle of decisions 
which have become codified into a basis of procedure. A 
business policy, other than the fundamental principles of 
good ethics and morality, often is merely an excuse for 
not thinking. There is need to put into use the older mean- 
ing of the word, which was prudence or wisdom in the 
management of affairs as distinguished from the general 
meaning applied to business today which is policy as a 
settled or definite course or method. 

Good business policy in this day of swift change should 
be predicated on a capacity to meet changes quickly. Some 
one has well said that the business executive who emerges 
from the ruck is usually the man who has habitually done 
what he didn’t want to do when he didn’t want to do it. 
Many policies and practices barren of results are clung to 
primarily because management, for no logical reason, sim- 
ply has not wanted to change them. 

Scientific extension of such treatment, as I have sketched, 
applied to large and small, has produced results which are 
a powerful testimony not only to the undeveloped possibili- 
ties in human beings but to the sound business policy of 
devoted hard-headed attention to such possibilities. I 
know a great factory which three years ago was close to 
bankruptcy. Today it is humming with activity. A deficit 
of over a million dollars has been converted into a profit. 
To get the whole story of what has happened it would be 
necessary to talk with every employee in the place. Their 
attitudes would give the answer. They are earning more 
money than ever before. They have come to find that the 
number of their interests with their employer is greater 
than the differences, and of far more importance. There 
are no “grievances” in this plant. 

A shoe manufacturer who had proved a cost-cutting pro- 
gram thrust on the employees from the top to be of little 
avail, found that capitalizing to the full his employees for 
cost-reduction brought about a 20% lowering of unit cost- 
to-make which enabled him to regain his market. In a 
large foundry, the net good castings were increased 40% 
per month and scrap was reduced to the irreducible mini- 
mum, as a permanent, continuous condition. Other in- 
stances in a wide range of industries, in small plants and 
large prove that the dollars-and-cents results from dealing 
with labor not as a commodity but as the element in in- 
dustry which has the greatest possibilities, and co-ordinat- 
ing to the utmost productive and technical improvements, 
as per the foregoing outline, are of such substantial char- 
acter as to seem overstated when in fact they may be un- 
derstated. These results bring benefit to the employees. 
In fact, a sound industrial remedy must be one which yields 
advantage to all parties concerned. As I have pointed out 
in a previous article, high wages and low prices are a pos- 
sible winning combination and not an economic anomaly. 

Other elements are contained in the complete remedy. 
It is of slight helpfulness to a plant, for example, which has 
50% too much capacity to bring employees up to greater 
production. More production of the present line of prod- 
ucts may be the last thing needed. But reduction of costs 
per unit does not mean more production. Perhaps new 
products for which market exists may hold the key. Analy- 
sis of markets; closer correlation of distribution and pro- 
duction is essential. Overcapacitation is a common prob- 
lem. I have referred to it in a previous article in this series 
and to the solution of it which has proven effective. Sea- 
sonal production can be balanced by the production of a 
commodity which will take up the seasonal slack. New 
products constantly are being brought out, and the backers 
often go into the manufacturing business themselves under 
the delusion that they can make more money that way. 
There are many factories with unused floor space, idle 
machinery and an organization, in which the new product 
could be produced more economically. The bringing to 
gether of the over-capacitated, plant and the new product, 
or the established product needing additional production, 
has proven an important factor in the solution of the cur- 
rent industrial problem. 
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Section of Firestone 


Gum.-Dipping Units 
with ene tower cut 
away to showinterior 


Why Firestone Tires 
are Better 


One of the outstanding developments by 
Firestone Research Engineers is the process 
of dipping the cords in a rubber solution which 
impregnates and insulates every fiber of every 
cord with rubber. This adds strength to the 
cords and reduces to a minimum internal 
friction and heat so destructive to tire life. 


The Gum-Dipping of the cords made it 
possible for Firestone to develop the Full-Size 
Balloon Tire which gave car owners not only 
comfort and safety but a definite dollars-and- 
cents saving in increased mileage. 


In the battle of tires on race tracks — in the 
day-in and day-out service of the largest truck, 
bus and taxicab fleets—on the cars of hun- 
dreds of thousands of motorists everywhere— 
Gum-Dipping has demonstrated its suprem- 
acy in greater economy, safety and comfort. 


Do not deny yourself these advantages. 
Equip with Firestone Full-Size Gum-Dipped 
Balloons. They are built as only Firestone can 
build them and will perform as only Gum- 
Dipped Tires can perform. See the nearest 
Firestone Dealer. 


MOST MILES PER DOLLAR 


& Firestone 
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Complete 
Brokerage 
Service 


_ TRADING BOOKLET 


Mailed on request. 


Ask for M.W. 262 


Carb Securities Bought or Sold for Cash 


John Muir & (. 


Members 


New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


61 Broadway New York 





Callable Bonds 


Many companies have recently | 


issued 5% and even 44%4% bonds to 
refund higher coupon issues. This 
is indicative of the possibility that 
many issues now selling at or above 
their call prices will be called, with 
loss to the holder. We have pre- 
pared a partial list of such issues 
which we will be pleased to forward 
upon request. 


We believe it tial, h % 
that investors review their entire 
holdings. 





’ Our Bond Department will be 


glad to analyze your list and make ~ 


specific suggestions. 


GOODBODY & Co. 


Members New York and Philadelphia 
Stock Exchanges and New York 
Curb ifa 


115 Broadway 350: Madison Ave. 
NEW YORK 


BRANCH OFFICE 
1606 Walnut St., Philadelphia, Pa. 


New York Stock Exchange 


RAILS 


Pre-War War Post-War 
Period Period Period 
1909-1913 1914-1918 1919-1925 Bale $ Per 
High Low High Low High Low 8/4/26 Share 
111% 70 91% 138% 
=" A 102% 5 98 72 94 99 
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General Electric 188% 187% 
General Motors *850 
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Great Northern Ore Ctfs 
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Hudson Motor Car 
Hupp Motor Car 
Inland Steel 
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PREFERRED 
STOCKS 


of 


Electric Light 
and Power 
Companies 


Dividends free from 
Normal Federal Income Tax 


We have prepared a 
Special List containing 
a number of carefully 
selected issues in this 
group, The yields range 
from 6.25% to 7.00%. 


A copy of this list will 
be furnished investors 
upon request. 


MC DONNELL & CO. 


120 BROADWAY 
NEW YORK 
Members New York Stock Exchange 


SAN FRANCISCO 








When Careful Analysis 
Shows Where Safety Or 
Income Can Be Increased— 


Changing economic con- 
ditions make desirable 
an occasional careful 
checking over of securi- 
ties owned. Have you 
at present a large or 
small percentage of your 
funds in 


Automobile 
Specialty 
Oil 
Railroad 


stocks? A letter to our sta- 
tistical department, giving 
the names of such securities 
in which you are interested 
—whether stocks or bonds 
—will secure an analysis, 
without obligation to you. 


SUTRO & KIMBLEY 


Members New York Stock Exchange 
66 Broadway 
New York 





Our 
Weekly 
Market 
Letter 


Discusses Economic Questions 
and contains special Analyses 


SENT ON REQUEST 
ASK FOR 814—4 


LISTED BONDS AND STOCKS 
bought and sold for cash, or 
carried on conservative margin. 


McClave & Co. 


MEMBERS 


New York Stock Exchange 
New York Cotton Exchange 


67 Exchange Place 
New York 


Telephone, Hanover 3542 


UPTOWN OFFICE 
Hotel Ansonia, 73rd St. & B’way 
Telephone, Endicott 1615 











yE Kirk, 


Established 1873 


Members N. Y. Stock Exchange 





Accounts Carried 


Conservative Margin 





Daily or Weekly 
Market Letter 


on request 





25 Broad St., New York 
Telephone Hanover 8630-8045, Inci 


_Tide Water Oil Fe j : 225 


New York Stock Exchange 
Price Range of Active Stocks 
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Skelly Oil 
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Stromberg Carburetor os nS 45% 

Studebaker Company 195 
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Tennessee Cop. & Chem 7 “. 21 

Texas Co. 243 
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Tex. & Pac. Coal & Oil 
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Recent 


Weekly Reviews 


Contain Analyses of 


United States 
Steel Corp. 


Ask for Circular M-87 


Standard Oil 
of Indiana 
Ask for Circular M-88 


Our review will be mailed 
weekly on request 


PRINCE & WHITELY 
Established 1878 
Members 


NEW YORK STOCK EXCHANGE 
CHICA@O STOCK EXCHANGE 
CLEVELAND STOCK EXCHANGE 
25 Broad Street 
Hote! St. Regis 13 East 47th St. 
NEW YORK 


Clevetand 
New Haven 


Chicago 
Newport 


Akron 
Hartford 











Spread out 


your holdings to take ad- 
vantage of prosperity in 
various industries and sec- 
tions of the country. 


You can diversify your in- 
vestments conveniently by 
Odd Lot purchases of listed 
Securities—we have a 
special department for such 
orders. 


Send for our booklet explaining 
Odd Lot Investment—no charge 














MERCHANTS & 
MANUFACTURERS 
SECURITIES COMPANY 


Prior Preferred 
and 


Participating Preferred 
Stocks 


Circular on request 


Bauer, Pond & Vivian 


MEMBERS NEW YORK STOCK EXCHANG!: 


40 EXCHANGE PLACE == NEW YORK 
Tl ELEPHONE - HANOVER 4335 
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(HISHOLM & (HAPMAN 
Members New York Stock Exchange 


52 Broadway, New York 


Phone Hanover 2500 
Philadelphia Office—Widener Bldg. 

















Securities Analyzed, Rated and 


Mentioned in This Issue 


Petroleum 


Barnsdall Corp. 
Independent Oil & Gas 
Indian_ Refining 
Lago Oil & Trans 
Louisiana Oil Ref 
Maracaibo Oil Exp 
Marland Oil 

Pierce Petroleum 
Producers & Refiners 
Simms Petrcleum 
Sinclair Consolidated 
Superior Oil 

Texas Pacific C. & O 
Transcontinental Oil 
White Eagle Oil 


Callahan Zinc & Lead 
Public Utilities 
North American Co 


Industrials 


American District Telegraph of N. 
Preferred 

American Ice 

Bank & Insurance Stocks.......... 

Burns Bros. 

General Asphalt 5% Preferred 

General Motors 

Gulf States Steel 

Hercules Powder 

Loew’s, Inc. 

Manufacturing Stocks 

Motor Accessory Stocks 

Motor Stocks 


Steel Stocks 

Tire Stocks 

U. S. Industrial Alcohol 
Westinghouse Electric 


Bonds 


Anaconda Copper Deb 7s 1938 
Bond Buyers Guide 

General Asphalt 6s 1939 
Loew’s Deb 7s 1941 

Punta Alegre Deb 7s, 1937 
Unlisted Utility Bonds 


KippER, PEABoby & Co 


ESTABLISHED 1836 
NEW YORK BOSTON 
17 Wall St. 115 Devonshire 8t. 
45 E. 42d St. 216 Berkeley St. 


PROVIDENCE 
10 Weybosset St. 


Government Bonds 
Investment Securities 
Foreign Exchange 
Letters of Credit 


Investment Circular 
on request 


Correspondent of 


BARING BROTHERS & CO., LTD. 
LONDON 











A Special Letter 


HUDSON 
MOTORS 


will be forwarded 
upon request 


Ask for MW-5 


Cuas. M. Scuott, JR. 
& Ce. 


ESTABLISHED 1869 


5O BROAD STREET 


NEW YORK CITY 
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Safely 


First, I studied the bonds themselves. 
The booklet,“Bonds That Pay Them- 
selves Off,” explained to me why no 
investor has ever lost money in these 
bonds. 


Next, I read the circular,“Invest by the 
Income Map,” and learned the five 
common sense reasons why Florida 
First Mortgage Bonds pay 8%. 

Then, with the aid of the booklet, 
“2% to 4% Extra,” I figured out my 
gain if my investments paid 8%. 
Finally,—and most important of all,— 
Iread letters published in the booklet, 
“Eye- Witness Testimony,” written by 
investors from all over the United 
States telling their experience with 
the 8% bonds offered by the Trust 
Company of Florida. 

These booklets will tell youwhat you want 
to know and you wiil profit by reading 
them. They are free. Mail the coupon. 


First Mortgage Bonds at 8% 
$100, $500 and $1,000 Bonds 
Partial Payments Arranged 
Write to, 


‘TRust CoMPANY or FLORIDA 
Paid-in Capital and Surplus *500,000 


MIAMI, FLORIDA 

















Commonwealth Power 
Corporation 
6% Cumulative Preferred Stock 
We have prepared a circular on 
the above preferred stock which, - 
we believe, presents an invest- 


ment opportunity of unusual 
merit. 


Copy om request. 


MACKAY & CO. 


BANKERS 
14 Wall Street, New York 
Members New York Stock Exchange 


ANSWERS TO INQUIRIES 
(Continued from page 774) 


have been caused by belated: public 
recognition of the favorable situation 
surrounding this company. Loews is a 
complete unit in the entertainment 
field. Not only has it production facili- 
ties but it controls a chain of 105 ma- 
tion picture and vaudeville houses lo- 
cated in various parts of the United 
States and foreign countries. Through 
Metro-Goldwyn controls the Capitol 
theatre in New York and certain 
theatres in Los Angles. The record of 
the company in the last few years has 
been of advancing earnings. Net in 
1925 was equal to $4.44 a share on the 
common, ‘against $2.78 in 1924 and 
$2.28 in 1928. Current net is esti- 
mated to be running at a figure con- 
siderably above that of 1925. In view 
of the progress shown to date and the 
fact that a dividend increase is not un- 
likely, the stock does not as yet appear 
to have discounted its full possibilities. 


WESTINGHOUSE ELECTRIC 


I am rather along in years and I suppose 
my ideas are hard to change but I have always 
looked with favor upon Westinghouse Electric 
as a stock that combined investment merit with 
speculative possibilities. I have had no reason 
to complain of my income from this source but 
the stock has been conspicuously backward in the 
market. Do you think I should switch to a 
more volatile issue?—J. A. F., Syracuse, N. Y. 

Considering the favorable situation 
surrounding Westinghouse Electric it 
is difficult to account for the persistent 
sluggishness of the common stock in 
the market. Westinghouse is the sec- 
ond largest manufacturer of electrical 
equipment in this country. Its record 
over a long period of years has been 
one of remarkable expansion both in 
scope of operation and earning power, 
gross business having increased from 
33 millions in 1915 to over 166 millions 
in its latest fiscal year. Common divi- 
dends have been regularly paid since 
1912. Present financial position is ex- 
cellent, net working capital exceeding 
118.9 millions, of which cash and mar- 
ketable securities account for over 25.5 
millions. Current billings are running 
appreciatively ahead of last year, some- 
thing which should reflect favorably in 
later income statements. It is true that 
at the moment more volatile issues oc- 
cupy the center of the stage, but with 
these fundamentals underlying West- 
inghouse should in the course of time 
come into its own. We do not advise a 
switch. 


CALLAHAN ZINC & LEAD 


About three months ago you gave me excellent 
advice in regard to my investment position. 
Some of the stocks you recommended to me show 
handsome paper profits. I am sorry I did not 
mention that I also have several hundred shares 
of Callahan Zinc & Lead. I know this is a 
loubtful speculation but I op red at high 
levels and wonder if it would be wise to sacrifice 
my holdings at these low levels—E. E. G., 
Duluth, Minn. 


It is difficult to gauge the actual 
value behind Callahan Zine & Lead 
(Please turn to page 790) 











are growing three times as 
fast as those of any other large 
metropolis ... the rapid de- 
velopment of the area sur- 
rounding Chicago and served 
by this Company is largely 
responsible for the increased 
earnings of the Company and 
the attractiveress ofits issues. 


PuBLic SERVICE 
COMPANY 
OF NORTHERN ILLINOIS 
General Offices : 
72 West Adams Street 
Chicago, Ill. 


Serving 6,000 square miles— 234 cities 
and towns—with Gas or Electricity 
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The Trend of Mortgage Investments 


What the Leading Financial Authorities say 
about Guaranteed Real Estate Bonds 


World’s Work, May, 1926— 


‘We consider the guaranteed real estate mortgage, where 
there is an ample proportion of capital back of the guar- 
antee, as among the safest securities one can buy... . 


“Tt seems safe to conclude that the field of guaranteed 
mortgage securities offers a higher return today than any 
other field possessing an equal degree of safety.” 


Harper’s, June, 1926— 
“The income from guaranteed bonds will generally aver- 
age a higher return than can be obtained from other 
bonds comparable to them in security.” 


The Annalist, June 4th, 1926— 
Concerning non-guarantee companies 

The Annalist says: 
“As brokers, non-guarantee houses are free from any 
compulsory financial responsibility for the payment of 
principal and interest. Their responsibility is a moral 
one only. Of course, for reputation’s sake and ethical 
considerations they would not willingly undertake absurd 
risks. Nevertheless, because of the competition between 
these houses for New York City real estate loans, they 
are frequently forced by the needs of their sales organi- 
zations into carrying mortgages which prove faulty.” 


“Before the investor in guaranteed mortgage bonds can 
suffer loss, a number of calamities must occur. In the 
first place the man who placed the mortgage must de- 
fault. In the event of default on his part the property 
stands as security . . .. There is good prospect that the 


ADAIR REALTY 


& TRUST CO. founded es 


CAPITAL, SURPLUS AND PRroFits, $2,500,000 


Offices and Correspondents in Principal Cities 
ADAIR REALTY & MORTGAGE CO., Inc. 
270 Madison Ave., New York 
Ownership Identical 


Packard Building, PHILADELPHIA 


property can be sold at foreclosure for sufficient at least to 
pay the principal and costs due on the mortgage. If the 
original maker of the mortgage fails to pay, then the loss 
must be made good by the Mortgage Company. If the 
Mortgage Company’s resources are in any way impaired, 
then the loss must be made good by the Surety Company. 
Then only can the investor suffer loss. However, it is 
fairly evident that if such a series of disasters should 
develop it could only be as a result of nation-wide 
collapse.” 


612% Adair Guaranteed-Insurable Bonds 
combine {1] the fundamental soundness of 
the old-fashioned real estate mortgage; {2} the 
unconditional guarantee of the House of Issue; 
{3} insurance against loss on application to 
an independent Surety Company, with re- 
sources over $27,000,000; and {4} an income 
advantage of 

62% over 4% bonds 44% over 442% bonds 

30% over 5% bonds 18% over 512% bonds 

8% over 6% bonds 


Send for Free Booklet 


For those desirous of averaging up both the 
safety and net yield of their investments, we 
have prepared a comprehensive guide to the 
safe selection of high-grade mortgage bonds. 
Mail the coupon today for your copy. There 
is no obligation. 


Adair Realty & Trust Co., 
Dept. J-62 Healey Building, 
Atlanta, Ga., 


Gentlemen:— 


Please send me your booklet, “*Why Your Real 


Estate Bonds Should Be Guaranteed.” 





Name 


Boatmen’s Bank Bldg., Sr. Louis 
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In Georgia: No State 


Income Tax; No Inher- 
itance Tax Except the 
Federal Tax and Local 
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Cities and Counties. 








19] N 1924 the people of Georgia validated a 
*| constitutional amendment authorizing 
counties or municipalities to exempt 
new industries from taxation for a 
period of five years. In the less than two years 
that this anendment has been effective, thirty- 
eight Georgia cities and forty-one Georgia 
counties have voted exemption. Nine cities 
and seven counties are to vote upon the ques- 
tion at an early date and no city and no county 
has refused to grant the exemption. 











A friendly public sentiment must be given consider- 
ation when industry seeks a new location. In addi- 
tion to this friendly public sentiment Georgia offers 
hydro-electric power at low rates, raw material of 
many kinds, adequate transportation facilities, a 
climate without extremes of heat or cold, Anglo- 
Saxcn labor of the highest type and factory sites at 
prices that have not been inflated. 


EXEMPTIONS VOTED 
(Atlanta Constitution, June 7, 1926) 


According to the state commissioner 
of commerce and labor, 38 Georgia cities 
and 41 Georgia counties exempt new in- 
dustries trom taxation for a period of 
five years, under the constitutional pro- 
vision of the state ratified in 1924. Cities 
which have so far voted exemption are 
Americus, Athens, Augusta, Carrollton, 
Cartersville, Cedartown, Clarkesville, 
Cochran, Columbus, Cordele, Dahlonega, 
Dallas, Douglasville, Elberton, Fairburn, 
Forsyth, Grantville, Hampton, Hogans- 
ville, LaGrange, Macon, Manchester, 
Monticello, Moultrie, McDonough, New- 
nan, Ocilla, Quitman, Rockmart, Sparta, 
Thomaston, Tifton, Toccoa, Unadilla, 
Valdosta, Villa Rica, West Point and 
Washington. Cities which are to vote 
upon the question at an early date in- 
clude Acworth, Cairo, Calhoun, Dawson, 
Lawrenceville, Marshallville, Ringgold, 
Thomson and Zebulon. 

Counties which have voted exemption 
are Baldwin, Bartow, Ben Hill, Bibb, 
Bleckley, Brooks, Bryan, Butts, Camp- 
bell, Carroll, Chattooga, Cherokee, 
Clarke, Coweta, Crisp, Dodge, Douglas, 
Elbert, Emanuel, Habersham, Henry, 
Jasper, Laurens, Lamar, Lincoln, Meri- 
wether, Monroe, Montgomery, Paulding, 
Polk, Richmond, Spalding, Stephens, 
Tift, Toombs, Troupe, Turner, Twiggs, 
Upson, Walker and Wilkes. Those to 
vote soon on the proposition include 
Appling, Barrow, Columbia, Hart, Taylor 
and Terrell. 

This is irformation that will possibly 
open the eyes of many Georgians who 
did not know that the option of the 
1924 amendment had been so largely 
utilized. 


GEORGIA RAILWAYa» POWER CO. 


ATLANTA 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 


























first NATIONAL BonDs 


a more flexible and practical form 
of guaranteed first mortgage investment 


| 


IRST NATIONAL BONDS represent the latest improvement in the development «f the 
real estate first mortgage—the oldest type of investment known—into a thoroughly modern 
and convenient form of investment security. 


q These bonds retain all of the best features that have gained for real estate bonds a widespread 
popularity in recent years, and in addition offer eight new features which make them a more 
desirable form of guaranteed first mortgage investment than has been offered heretofore. 


q First National Bonds are secured by deposit with The Baltimore Trust Company, as Trustee, 
of conservative real estate first mortgages. The mortgages are made for not more than 60% of 
sound values, as appraised by independent real estate experts, and are 


Guaranteed as to Principal and Interest 
by 
The Metropolitan Casualty Insurance Co. of New York 
(Capital and Surplus $4,480,707.34; Resources $10,839,999.94) 


4 We invite your consideration of the eight new features of First National Bonds described below: 





V Maturities 6 Months to 20 Years: Vv Interest Paid Every 3 Months: 
This range of maturities meets every. investment require- This feature gives you a regular quarterly income instead 
ment, from short term funds of banks and corporate sinking of a semi-annual income. Interest on First National Bonds 
funds or reserves, to funds ofindividuals and trustees who is paid January 1st, April 1st, July 1st and October 1st. 


want their menéy invested safely over along period of years. 2 
N Y Own M bs iis v Interest Paid by Check: 
Vv ame xour un aturity ate: This feature gives you your quarterly interest promptly 
Within the range of 6 months to 20 years, you may name on the day it is due, thus relieving you of the bother and 
the exact date on which your principal is to be repaid. This delay usually incident to clipping coupons. Interest checks 
cohen is ery oo tgg tl yg Savings — dis- are mailed to you a day in advance of interest dates. 
ursements of banks, sinking fund payments of corpora- . 
tions, and similar cases in which it is desired to keep money V Each Bond Fully Registered : $ 
invested at 6% until the exact date on which it is needed. 
This er = to both principal and in- 
° terest in the name of the purchaser—protects you against 
V Issued in Any Multiple of $100 24 loss or delay in collecting principal or interest if your bond 
Thus, a First National Bond is available in any amount should be lost, mislaid, stolen or destroyed. 
desired—for example, $100, $200, $700, $3,200, $6,900, : * 
$24,600—instead of the usual $500 or $1,000 denomination. v¥ May Be Registered in 2 Names: 
This feature is designed especially to permit the owner- 
Vv No Accrued Interest Charges : 4 ship of an investment to pass immediately to another, in 
Every First National Bond is issued to your exact order. the event of the purchaser’s death, without the expense or 
You simply remit the exact amount vou wish: to invest. delay of probate or other court procedure. 





LEGAL INVESTMENTS FOR NATIONAL BANKS 


f_ First National Bonds are the direct obligation ot | Inquiries in regard to this new and improved form 
The First National Company (Capital and Surplus of Guaranteed First Mortgage Investment are invited 
$850,000) and are legal investments for National from Investment Bankers, from Banks and Trust 
Banks. Any State, County or Municipal tax not ex- Companies with Bond Departments, and from individual 
ceeding one-half of 1% is refunded upon application investors. For further particulars, fill out and- mail 
within 60 days after payment. the coupon below. 











THE FIRST NATIONAL Co. 


T. Garland Tinsley, President 
CITIZENS NATIONAL BANK BUILOUING - BALTIMORE; MARYLAND 
Please send me further particulars about the new features of 6% First National Bonds. 
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EVERY DOLLAR THAT HAS BECOME DUE ON FIRST MORTGAGF 
BUILDING BONDS SOLD BY US HAS BEEN PAID TO EVERY INVESTOR 





How to Have $10,000 
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Interest 

: Interest 
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$4060 F 
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, Monthly § “540 

- Monthly : 

Payments’ 

* $20.50 3 
each 4 

















TOTAL | 
$4920 = 








This chart shows amount 
of monthly payments required 
: to accumulate $10,000 in fif- 
teen and twenty years, when 
invested at 63 % interest com- 
ame pounded semi-annually. 


To be in the class of those 
financially independent, you 
| must follow their program 
| and start at once on a definite 
_1 plan of buying your future 


financial independence out of today’s income. 


Send for a copy of this 
booklet. You will enjoy 
the many charts showing 
how money grows, no mat- 
ter how small or how large 
the investment may be. 


Ask for booklet N-266 





AMERICAN BOND & MortcAcE Co. 


Capital and Surplus over $8,500,000 
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Wé* extend the facilities of our organization to those 


desiring information or reports on companies with 


which we are identified 





Electric Bond and Share Company 


71 Broadway 


New York 

















(Continued from page 788) 
stock. In its earlier stages the com- 
pany gave every indication of develop- 
ing into a profitable mining enterprise, 
but after operating on a satisfactory 
basis for a number of years its main 
ore-bodies -became seriously depleted, 
with the result that it was unable to 
maintain production on the satisfactory 
basis to assure continued dividends, 
Earnings declined to the vanishing 
point. Recently, development work on 
the Galena property was attended with 
good results, and the erection of a 100- 
ton flotation mill on this tract will prob- 
ably result in the re-establishment of 
Callahan as a commercial producer, but 
the Galena is admittedly a small mine 
and impressive returms cannot be ex- 
pected from this source. It would seem 
that new strikes are essential if the 
life of Callahan is te be prolonged. We 
are loath to advise acceptance of your 
loss but we see no other course open 
to you. 





SUPERIOR OIL 


Often in the past few years I have been 
advised to ‘eer of my stock-holdings in Supe 
rior Oil, but I have persevered in holding, hopmg 
that sooner or later a favorable decision im 
the company’s suit against Atlantic Refining 
would change the order of things. I now under- 
stand that my hopes have been in vain. Is 
there any way out of this discouraging situa- 
tion?—S. C., Boston, Mass. 

We are sorry to say we can offer you 
very little encouragement as a stock- 
holder in Superior Oil. We regard this 
stock as a doubtful speculation. For 
years a speculative element attached 
to the shares quite apart from the 
earning power of the company, due 
to litigation with Atlantic Refining in- 
volving a sum of about 3.5 millions, 
but although minority stockholders of 
Superior were awarded heavy damages 
some time ago, this award has since 
been set aside and the case dismissed. 
The Appeals Court maintained that 
sufficient evidence had not been sub- 
mitted to support charges by minority 
stockholders of fraudulent collusion be- 
tween Robert M. Catts, president of 
Superior Oil and Atlantic Refining offi- 
cials. This development seems to rob 
Superior Oil shares of any semblance 
of speculative flavor. The company’s 
finances are in bad shape, and its record 
over a period of years has been of one 
deficit after another. The outlook is 
too cloudy to warrant optimism. It is 
difficult to suggest a satisfactory sub- 
stitute among low price issues, but we 
feel you might do worse than give seri- 
ous consideration to Kay Copper. 





GENERAL MOTORS 


The recent advance in the market value of 
General Motors common has placed me in @ 
position where I now have handsome paper 
profits. Sometime ago you advised me to hold 
my stock for further profits, but I am wonder- 
ing if your opinion has not changed in_ the 
last two weeks.—R. A. L., New York City, N. Y. 


When one considers that the consoli- 
dated earnings of the General Motors 
system for the six months ended June 
30 were equal to $17.38 a share on the 
common stock, against $9.02 a share in 

(Please turn to page 792) 
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STORIES OF COLUMBIA SERVICE—-No V 
THE MACHINE TOOL INDUSTRY OF CINCINNATI 
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Interior view of representative Cincinnati machine toal factery 
showing the varied apparatus utilized in this important industry. 


In the making of machine tools, those wonderful instruments of 
precision and power by which practically all machinery is built, Ohio 
takes first rank among the states. The motor car and the train in 
which you ride, the buildings in which you live and work, the sani- 
tary system which guards your health, the books you read, the food 
you eat—all are direct or indirect products of the great machine tool 
industry, centering in Cincinnati. Machines for boring, drilling, 
milling—pipe and screw machines—engine and turret lathes—pneu- 
matic hammers—planes, shapers, shears—these are a few of the 20 

. types of appliances in which Ohio leads, among the 60 total varieties 
produced in the United States. Of an annual national output 
valued at close to $150,000,000, Ohio contributes more than 25%. 
Cincinnati machine tools are celebrated throughout the world for 
their reliable, accurate and efficient qualities. 


The manufacture of tool-making tools is a fundamental industry, 
touching the country’s economic life at all points. Furnishing essen- 
tial power, heat and light to these far-reaching enterprises emphasizes 
again the basic importance of the services performed, which provides 
the element of stability that is a feature of Columbia System. 
This is the fifth of a series of advertisements in which we propose to give you 
detailed information of the services performed by Columbia System companies for 


these communities, their industries and their homes. Investment in Columbia 
System securities is, in a real sense, investment in the marvelous Ohio Valley. 


COLUMBIA GAS & ELECTRIC COMPANY 


OFFICE of the 61 BROADWAY 
PRESIDENT - NEW YORK 
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$85 


(or multiples thereof) 


will purchase _ participating 
ownership in twenty-four sea- 
soned and_ dividend-paying. 
railroads, public utilities, in- 


dustrials and Standard Oils, 


including, 


New York Central 
Am. Telephone & Telegraph 
United States Steel 
Standard Oil of New Jersey 


Secured by deposit with Chat- 
ham Phenix National Bank 
and Trust Company, Trustee. 


Average yield over six- 
year period about 8% 


Send for Circular M.W.S.—14 
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SECURED BY LOS ANGELES FIRST MORTGAGES 


0 
Building and Loan 
Cou: Certificates 


Fer § 


Hin se 
; ry 
uu} if! rae 
Guaranty 
Building 


Payable in New York, 
San Francisco 


or Los Angeles 


Under State Supervision. 
Denominations as low as $100. 
Non-fluctuating, stable, safe, 
convenient, convertible. 


Legal for Trust Funds, 
Write for full details. 


Guaranty 


BUILDING & LOAN 


Association 
6335 Hollywood Blvd. 
LOS ANGELES 


Ask us anything about Los Angeles 


(Continued. from 


thesame period of 1924, it is not diffi- 


cult to understand the recent spectac- 
ular advance in the market value of 
the common stock. “Deliveries “of cars 
in the first six months exceeded those 
of any similar period in the company’s 
history. Among interesting develop- 
ments in the affairs of the company, 
the introduction and distribution of the 
new Pontiac sixes was attended with 
remarkable success. Sales of over 
89,000 Pontiacs in the first half year 
established a world’s record in the in- 
dustry for a new make of car. Earn- 
ings of the Delco-Light division, reflect- 
ing increased sales of Frigidaire cabi- 
nets both in this country and abroad, 
contributed materially to the whole. 
Chevrolet, Buick, Cadillac all estab- 
lished production records. It was only 
to be expected that the combination of 
these various constructive factors 
should be reflected in the market move- 
ments of the stock. -However, General 
Motors is now selling at a: figure which 
removes it from the ‘bargain counter, 
and although higher prices may pos- 
sibly be seen, we feel it would be good 
policy to realize on at least part of 
your substantial paper profits. 


GULF STATES STEEL 


I notice you have often recommended both 
United States Steel and Youngstown Sheet & 
Tube in your columns, but very seldom have you 
mentioned Gulf States. Is this due to an over- 
sight, or is there an unsatisfactcry situation sur- 
rounding this company?—C. W. A., Baltimore, Md. 

We recognize Gulf States Steel as 
being fundamentally sound and efii- 
ciently managed, but we perceive noth- 
ing in its affairs to warrant us in rec- 
ommending the stock to our subscribers 
as an outstanding opportunity. Ac- 
cording to latest accounts, Gulf States 
was in fair condition, having $1.16 mil- 
lions in cash and government securities 
in the treasury. While this represents 
a decline from the 1.62 millions of a 
year ago, no cause for uneasiness ex- 
ists, the difference being employed to 
good advantage in the conduct of its 
business. The unsatisfactory phase of 
the situation is that Gulf States does 
not seem to be deriving its propor- 
tionate share of new business. Further, 
it is understood that incoming orders 
amount to only 60% of current opera- 
tions. The hand to mouth tactics em- 
ployed by buyers in this district have 
been a serious factor to. be reckoned 
with. The outlook for Gulf States does 
not appear particularly bright, hence 
we do not feel at liberty to lend our 
unqualified endorsement to purchase. 


UNITED STATES INDUSTRAL 
ALCOHOL 


Why is it that United States Industrial Alcohol 
stock remains oe in the market while the great 
majority of stocks show a tendency to seek new 
high levels? Is there anything radically wrong 
with the company? I am tempted to purchase 
some of the common to d for a year or two.— 
B. G. R., Portland, Me. 


United States Industrial Alcohol 
shares have not been in popular favor 
lately, but we feel that the stock at 


(Please turn to.page 796) 


Bonds and 
How to Buy 
Them 


The principles of bond investment 
are outlined, in non-technical 
language, in a booklet which we 
have prepared to serve as a guide 
to the investor who is seeking the 
investment suited to his individual 
requirements. A copy of the book- 
let, entitled “Bonds and How to 
Buy Them,” will be gladly sent on 
request for No. M-1999. 
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The Record 


17 years in business; an income 
gain each year; regular cash divi- 
dends for 16 years; $2,376,809 
cash dividend total; 1925 net for 
dividends $445,320. 


The Security 


Prior Preference Participating 
stock; dividend being earned 6 
times; 8.13% present income 
yield. 


The Outlook 


New revenue producing unit may 
double income; only one-third 
profit increase would make op- 
erative the participating feature 
attaching to this security; excel- 
lent prospect for extra dividends 
and corresponding increase in 
value. Send for analysis. 
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You Can Buy Good Securities 


In Small or Large Lots on 


PARTIAL PAYMENTS 


Ask for Booklet MW-6 which explains our plan and terms 


Odd Lots of Stocks bought outright for 
cash or carried on conservative margin 


jusape M. Leopold & Co. 


Members New York Stock Exchange 


7 WALL STREET NEW YORK 
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The many definite features which 
investors demand today are com- 
bined in the Federal Bond and 
Mortgage Company first mort- 

gage real estate bonds. 


6% and 642% First Mortgage Real Estate Serial Gold Bonds 


Normal Income Tax Up to 12% & 2% Paid by Borrower 


kederal Bond & 
Mortgage Company 


FEDERAL BOND & MORTGAGE BUILDING, DETROIT, MICHIGAN 
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lus a Share 


in Ultimate 
Profits 


Investors in preferred and common 
stock of a French building receive 
6%—plus return of capital—plus 
50% of ultimate profits. 


Protection 


Not one dollar of net profit can be 
distributed to the common stock 
until the entire preferred stock in- 
vestment has been redeemed to- 
gether with 6% cumulative divi- 
dends. 


A Share in Ultimate Profits 


Through the ownership of com- 
mon stock given as a bonus the 
investors receive 50% of all profits 
distributed thereafter. 


Thus are protection and profit built 
into 


FRENCH 
PLAN | 


The special coupon below will 
bring you full details. 


——-SPECIAL COUPON-——. 
M.W. 8-2 


The Fred F. French Investing Co., 
Inc., 
350 Madison Avenue, 
New York, N. Y. 


Please send the 64-page book 
“The Real Estate Investment of 
the Future” without cost or obli- 
gation -to 


Unlisted Utility Bond Index 


Holding Companies 


Invest- 

ment Bid 

Grade Price 
American Gas & Electric 6s, 8014.............0 cece eeeeee 
American Power & Light 6s, Series A, 2016............... 
Continental Gas & Eleoctrio Gs, 1947................ceceeee 
National Power & Light, Inc., 7s, 1973 
Southwestern Power & Light Ist Mtge. 5s, 1943............ 


Power Companies 


Alabama Power Co, Ist Ln. & Ref. 6s, 1951............... 
Appalachian Power Co. Ist 5s, 1941 

ny SY NE RN, ED so vcccb np nreb 00s oo6000ssecscass 
Binghamton Lt., Heat & Power Ist Ref, 5s, 1946.......... 
Central Ga. Power Co. Ist Ss, 1938................0eceeee 
Consumers El. Lt. & Pwr. New Orleans, ist 5s, 1936...... 
Great Western Power Co. Ist Ref. 6s, 1952 

ey I EN, No one Scccccessccvcccecicccssetsees 
Illinois Power & Light Ist & Ref. @s, 1953 

Kansas Electrio Power Ist Series A, 6s, 1937.............. 
Memphis Power & Light 5s, 1948 é 
Mississippi River Power Ist 5s, 1951 

Nebraska Power Corp. Ist 6s, 1949 

Nevada-California Electric Ist Gs, 1946.................45 
New Jersey Power & Light Ist 5s, 1936................... 
Miagara Falls Power Ist & Cons. Mtge. 6s, 1950 

Ohio Power Co. Ist Ref. 7s, 1951 

Puget Sound Power & Light 5%s, 1949 

Tennessee Power Co. Ist 5s, 1962 

Texas Power & Light Co. Ist 5s, 1937 

Virginia Power Oo. Ist 5s, 1942 

Washington Coast Utilities Ist Mtge, 6s, 1941 

Yadkin River Power Ist Mtge. 5s, 1941 


Gas and Electric Companies 


Burlington Gas & Light Bs, 1088. .....cccccccccccccccccece 96% 
Cons. Cities Light, Power & Traction Ist 5s, 1962 ie 831, 
Dallas Power & Light 6s, 1949 - 105% 
Gas and By-Products Co., Ist lien & coll. 7s, 1939......... 91% 
Indianapolis Gas Co. Ist 5s, 1952 és 98% 
Oklahoma Gas & Eleotrio 5s, 1950 4A 94 
Pacifico Gas & Electric Ist & Ref. 54s, 1952 = 108% 
Portland Gas & Coke Ist 5s, 1940 - 99% 
Seattle Lighting Co. Ref. 5s, 1949 - 94 
Tri-City Railway & Light 5s, 1930 = 98% 
Twin State Gas & Eleotric Ref. 5s, 1953.................. 97 
United Light & Railways 6s, 1952 7 101 
Wilmington Gas Co. 5s, 1949 a 96 


Traction Companies 


Brooklyn City & Newton Ist 5s, 1939 bs 
Columbus Street Railway Ist 5s, 1932..................... B.. 
Galveston-Houston Electric Railway Ist 5s, 1954.......... 
Georgia Light, Power and Railway 5s, 1941 

Nashville Railway & Light 5s, 1953 


Telephone and Telegraph Companies 


Chesapeake & Potomac Tel. Co. (Va.) Ist 5s, 1943 a 100% 1021% 
Home Tel, & Tel. Co. of Spokane Ist 5s, 1936 ee 100 101 
Ohio State Telephone Co. Ref, 5s, 1944 = 101 102 
Southern California Telephone Ist & Ref. 5s, 1947 ss 100% 101% 


Yield computed at the asked price. Average yield 5.48%, 

The past month has been characterized by a recession, which increased yields from 
5.38% average to 5.48% average, on the above list. This mevement is not special to the 
utility bonds, but is a reflection of general conditions in the bond market. On the other 
hand, the sudden burst of popularity of utility stocks in late July strengthened the position 
of the bonds to a small extent. Shift of interest from bonds to preferred stocks of under- 
lying companies was somewhat in evidence, and may have caused slight technical recession. 
Demand has been good, however, and recent financing has shown continued hospitality to 
unlisted utility bonds. 


———— 
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ew 7-Passenger Straight Eight 


14614’ wheelbase 
$2495 f. o. b. factory 


aa rE 
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How Long Should a Man’s Legs Be? 


Abraham Lincoln is quoted as answering ‘“‘Long Enough to Reach the Ground” 


How long should an automobile’s wheelbase be? 
Auburn answers—“Long enough to give the 
greatest comfort!” But, do you sacrifice case-of- 
steering in order to enjoy long wheelbase? 


Not in the new 7-passenger Auburn Straight 
Eight. It actually steers easier than the average 
small car and yet it is the longest car built in 
America today—14614-inch wheelbase. 


Did you ever try to follow one of the modern 
busses through traffic—try it once and notice how 
easily it handles and remember it has 300 inches 
or more wheelbase. And these busses are not 
only operating in congested Fifth Avenue but 
over the sharp curves of the mountain passes from 
Denver to San. Francisco. 


To understand why and how Auburn specializes 
in long wheelbase, you must know about Auburn’s 
policy. It is not one of expediency. It ignores 
fads. It does not design cars for temporary sales 
reasons. It aims always at a continued effort 
towards finer engineered, better designed and more 


8-88 7-Passenger Sedan $2495; 8-88 Sedan $1995; 


enduringly built motor cars. In short, its sole ob- 
jective is to build the very best car in every way 
in the world. To do this, the comfort of the 
Auburn car must be of the greatest. And comfort 
is dependent first upon adequate wheelbase. Our 
engineers have experimented with distribution of 
weight, dimensions and balance—not simply to 
obtain long wheelbase for the sake of wheelbase 
but to obtain the greatest riding comfort on all 
roads at all speeds. This goal could only be 
reached through long experimenting. Special 
steering processes, increased bearings and special 
engineering, too technical for the layman, were 
necessary to produce the new Auburn with its low 
body design, low center of gravity and ease of 
handling combined with this unprecedented 
comfort. 


Seven adults enjoy uncrowded seating and leg 
room and a riding ease never before experienced 
in any car. 


See it, drive it and if it does not sell itself you 
will not be asked to buy. 


8-88 Brougham $1795; 8-88 Coupe $1745; 8-88 Roadster $1695; 


8-88 Touring $1695; 6-66 Sedan $1695; 6-66 Brougham $1495; 6-66 Coupe $1445; 6-66 Roadster $1395; 6-66 Touring 


$1395; 4-44 Sedan $1195; 4-44 Coupe $1175; 


4-44 Roadster; $1145; 4-44 Touring $1145; Freight and Tax extra. 


AUBURN AUTOMOBILE COMPANY, AUBURN, INDIANA 
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166th Dividend 
on Cities Service Common Stock . 


Paid August 2, 1926 


The 166th dividend on Cities Service Company 
Common stock was paid August 2, 1926. 


Te TIrrrirrirrrrrrrr cee 


Cities Service Company paid to its Common 
stockholders from January 1, 1911, to January 1, 
1926, dividends in cash and stock or the equiv- 
alent amounting to $73,965,582. 


The Company earned in this same period, net 
to Common stock and reserves, $118,945,322. 


pea woes ann ceasens mses ensaaescduseuasugenanstsctessacsss.. lo! 


Dividends on Cities Service Common stock 
are payable monthly at the annual rate of 6% 
in cash and 6% in stock. The Company is earn- 
ing, net to its Common stock and reserves, over 
16%. At the present price of this security, its 
dividends give you a net yield of about 9% on 
your money. 


Mail the coupon for further information 
about this investment opportunity 


Hen herty 
& 


GO WALL ST. NEW YORK, 
~\BRANCHES IN RINCIPAL CITIES 


[Litt the hhh ee ee ee ee ee 


Tree rT Tr rrr re 





60 Wall St., New York | “Name 


Please send me, 





ion, 
full information 
about Cities Service 
Common‘and the 
000,000 organi- 
zation behind it. 
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VACATION S— : 
if thoroughly enjoyed build Marg inal Trading 


up » wae — — = 
send one back to the jo . . 

i i We have published a Booklet contain- 
ee, ee. ing a cones treatise and setting forth 


often resulting in better t ¢ 
salaries and » Ry 7 several general rules on this subject. 


Join eur Vacation Travel Club and It also briefly discusses: 

save for that vacation you can’t seem . 

<> aiferd. Advantage of Odd Lot Buying 
{f you don’t need a vacation Common Stocks Versus Bonds 


account, our other savings . . 
plans may be what you 30 High Grade Listed Bonds 


desire. Data helpful to investors is also given. 


5% or 6% Copy free on request 


on your savings “ 
Write for Booklet “M” M. C. Bouvier & Co. 
RAILROAD BUILDING Members New York Stock Exchange 


& LOAN ASSOCIATION 20 Broad St. New York 
441 Lexington Ave. New York 




















(Continued from page 792) 
present levels discounts the worst fea- 
tures of the existing situation. Due to 
keen competition prevailing in the lat- 
ter part of 1925, something which was 
adversely reflected in income account, 
Alcohol was able to show only $6.74 a 
share earned on 240,000 shares of com- 
mon, against $11.47 in 1924, and $11.27 
in 1923. This, together with only 
moderate success achieved in the year 
to date explains the sluggishness noted 
in the stock. However, Alcohol’s worst 
showing seems to be behind it and the 
outlook for the future is sufficiently 
bright to warrant a constructive atti- 
tude. From now on earnings should 
show a tendency toward gradual in- 
crease. Hence, the stock appears 
mildly attractive as a business man’s 
speculation. 


BURNS BROTHERS 


I would be very grateful if you would give 
me your unbiased opinion of the Burns Brothers 
stocks, both the A and the B. These issues 
have been recommended to me for quick profits 
but I know next to nothing of the company’s 
affairs. What action should I take? —W. R.J., 
Saginaw, Mich. 

Due to a combination of unusual 
circumstances the profits of Burns 
Brothers in: 1925 were probably the 
largest in its history. The company 
was fortunate in storing large stocks 
of anthracite prior to the suspension 
of mining activities, and in later 
months disposed of these at a hand- 
some profit. Burns Brothers also 
achieved considerable success in the 
marketing of coal substitutes. Finally, 
the company made over a million dol- 
lars profit through sale of its quarter 
interest in Pattison & Bowns to United 
States Distributing. This was all very 
well, but Burns can hardly be expected 
to duplicate this showing in 1926. Un- 
der ordinary circumstances Burns has 
covered its Class A requirements only 
by a small margin, and at various times 
this dividend has not appeared to rest 
on a very solid foundation. The possi- 
bilities for price appreciation contained 
in the Class B appear remote. We see 
no incentive to purchase either of these 
stocks. 


AMERICAN ICE 


I am favorably impressed with American Ice 
as a commercial enterprise and the common stock 
as a medium for profit, but for some reason or 
other I am unable to find many to agree with 
my opinion. What is the explanation for this? 
Isn’t the company doing extremely well?—R. J. 
R., St. Louis, Mo. 

American Ice is doing fairly well 
from an earning standpoint, but re- 
sults from operation in the year to 
date have not been on a par with those 
of 1925. In the first half year, the 
company earned the equivalent of $9.29 
a share on the common, against $14.21 
in the same period of the preceding 
year. Further, its financial position 
has depreciated somewhat. Cash de- 
clined from $1.19 millions on June 30, 
1925, to $784,000 on the same date of 
this year, while notes payable increased 
from $700,000 to $1.25 millions. The 
outlook for the balance of the summer 

(Please turn to page 798) 
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Our Fortnightly 
Comment contain- 


Fae tors Factors of Safety in 


Youngstown | 
Sheet & Tube Southern Investments 





Co. 

ETHER you buy tax secured, or 
will be of special corporation, or real estate bonds, there 
; are in each case certain factors of safety which 
—— . = must be sought and found if you are to have 

a satisfactory investment. 
SEND FOR COPY 
Caldwell €? Company, through unparal- 
leled experience in the field of southern 
finance, through direct contact and associa- 
' tion with acknowledged leaders in financial 
f centers and tnrough ample financial and human 
Fenner Q Beane Lf * so, ae resources of organization, can offer to banks, 
Members New York Stock Rechonge Y institutions and individual investors a com- 
ond. ether. priacital exchanges prehensive investment service embracing all 
7 varieties of sound southern investments, 
60 Beaver St. New York | diversified as to type, maturity and income 











Fenner & Beane Bldg.—New Orleans Just send us your return. 
name and address 
for complimentary First Mortgage Bonds offered by Caldwell & 
copy of the new edi- Company embody definitely superior features 
= tion of this book. of safety combined with liberal interest rates 
ee made possible by the normally strong demand 
for money to finance the steady growth of 
prosperous Southern Cities. Let us send 


Commanding ; facts and figures. 
a Market 


First Mortgage Real Estate 


Bonds sold by this house 

scree | | Caldwell & Company 
security. 

The name Leverich has been INVESTMENT BANKERS 


identified with successful real Southern Municipal, Corporation and First Mortgage Bonds 

estate operations for more ° ‘i 

than 70 _—_ — * ral 759 Union Street Nashville, Tenn. 
servative policies which have - ; : - ee : 
established confidence in this nem. a: « a ag pment rad Greensboro 


company’s recommendations New Orleans Birmingham Jackson St. Petersburg Jacksonville Dallas 
will always be rigidly Rogers Caldwell & Company, Inc., New York 


adhered to. 


Private wires to New Orleans, Chicago 
and principal points throughout South 
































Mail coupon for circular de- 
scribing our 6%4% Trust 
Fund First Mortgage Real 
Estate Bond Certificate 
offering. 


jl Lion Oil CALIFORNIA 
Refining Co. | SECURITIES 


DeCMCHs We specialize in their purchase 
IAGE CORPORATI sas Sinners and sale on commission. 


“ 4d te (io jee Yoh 
oatlindtuebab stat ative cl alt etvastl alii 


Capital Stock $5,000,000 LEIB-KEYSTON 


Leverich Building ° ° PANY 
143 Montague Street, Brooklyn, N.Y.C. H. D. Williams PP cenit cco 


sounore Co, 2. 50 POST ST. 
120 Broadway Now Youk SAN FRANCISCO 
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Associated Gas and Electric 
System 


Founded in 1852 


22 Times Greater Productivity 


The success of a business depends upon the buying 
power of its customers, and buying power depends 
upon production. 

According to the most recent government reports, 
the annual value of the basic products—manufac- 
tures, mines, farm crops, live stock, etc.—is, on the 
average, $15,000,000 per county for the United 
States as a whole. The value of the same products 
per county for the 92 counties served by the Asso- 
ciated System is $38,000,000. 

The production per county served by the 
Associated System, therefore, is over 214 times 
as great as that for the United States as a whole. 

This is due to the fertility, the larger population 
and also to the greater per capita production—which 
is 6.6% greater—for the counties served than for 
the country as a whole. 

Greater production leads to greater demand for 
service and indicates the well-established character 
of both residential and power customers. It accounts 
for the steady and substantial growth in electric 
output and points to the possibilities for further 
development in Associated territory. 


Associated Gas and Electric Company 
Write for our booklet, “Interesting Facts.” 
Associated Gas and Electric Securities Company 


61 Broadway New York 





























We suggest for investment 


Phila. Elec. Power Co. 


10% Paid 
8% Cum. Pfd. Receipts 


Dividends guaranteed by 
lease with Phila. Electric Co. 
Now selling on Phila. Stock 
Exchange at a basis to yield 
over 74% when full paid. 


Full particulars on request 


Newburger, Henderson 
& Loeb 
1512 Walnut St., Philadelphia 


Members New York & Philadelphia Stock 
Exchanges 





Faroll Brothers 


BROKERS 


MEMBERS OF 
NEW YORK STOCK EXCHANGE 


Provisions, Cotton, Etc. 


Chicago 
Three Board of Trade 


New York 
74 Broadway 








(Continued from page 796) 

is for increased earnings, but we are 
not sanguine enough to believe that Ice 
will duplicate its 1925 performances. On 
the basis of this year’s results to date, 
as well as its visible prospects for the 
future, the stock seems to be quoted 
fully in line with its actual worth. We 
prefer International Tel. & Tel. for in- 
come and profit purposes. 








WHAT INVESTORS CAN LEARN 

FROM THE METHODS USED BY 

INSURANCE COMPANIES _ IN 
‘INVESTING THEIR FUNDS 


(Continued from page 743) 
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but because of their safety. Yields on 
European bonds, for example, were ex- 
tremely low in 1918, because they were 
then thought to be the best bonds in 
the world. It was for that reason that 
our insurance companies were heavily 
interested at that time. The second 
significance is that just when the aver- 
age investor has been led into large 
purchases of such issues by the hope 
that high yields will not imperil safety, 
the insurance companies have been 
quite deaf to the appeal of such issues. 
Their policy has been contrary to that 
of many smaller local banks, especially 
in the West, whose investment lists re- 
veal a larger proportion than ever of 
such holdings. 

The maximum holding of such issues 
was apparently about 600 in 1921, since 
which time insurance companies have 
apparently been sellers of foreign is- 
sues. Here again, their trend is di- 
rectly the reverse of financing trends 
generally, for foreign flotations have 
shown ever increasing importance 
among private investors. Both these 
private investors and smaller banks 
can now ask themselves why insurance 
companies have shrunk the number of 
foreign issues in which they are inter- 
ested to less than they cared to invest 
in prior to the World War. 


Conclusion 


The increasing diversification of in- 
surance company investments, from 
9,000 to 106,000 in seventeen years did 
not arise for one reason only. In every 
category of investment, a different 
situation has led to differing rates of 
increase in security holdings. In many 
cases, the gain in diversity of issues 
held is deceptive, since there have been 
great interim fluctuations. A study of 
the fluctuation of these holdings up- 
holds the reputation of insurance com- 
panies as by and large the cleverest 
investors in the country. Only one cau- 
tion remains to be observed. Insurance 
companies require an _ exceptionally 
large proportion of liquid investments 
so as to satisfy loss claims. The in- 
vestor is usually not similarly so re- 
stricted and can thus obtain higher 
yields with no correspondingly in- 
creased risk. 
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Put Your Itivestment and 
Trading On a Sound Basis 


Subscribers to The Investment and Business Forecast 
have been put into the right stocks at the right 
time—and have been making money right along. 


When you conduct your security operations in accordance with our sugges- 
tions you do not have to wade through a long list of securities hunting for 
those which may appeal to you. 

Our trading instructions are concise and limited to a maximum of 25 stocks 
at a time—but normally ranging from 8 to 15. The Bargain Indicator car- 
ries approximately 30 issues, but actual buying instructions are limited to 
from 6 to 10 in current issues. The same is true of the bond recommendations. 


Here is the list of all buying recommendations for trading profits made from April 8 to 
July 15. The list at no time exceeded 12 issues. We began taking profits June 8, and 
took a neutral position July 20, when we closed out the last of this group of recom- 
mendations. This was just as stocks started to break. We have now taken a new position 
which should yield our subscribers equally as satisfying profits. How many of these 
stocks did you buy—or would have selected at the time we made our recommendations ? 


Stock Recommended at Stock Recommended at 
Baltimore & Ohio 85 to 89 International Harvester ....115 to 118% 


‘ Loew’s 
Brooklyn Manhat. Transit.. 63 to 641% Bink: Tisch 


Chesapeake & Ohio to 124% ; 

Consolidated Cigar .. to 55 Marland Oil 
Pref d New Haven 

Erie lst Preferre to 40 Phillips Petrole 


Famous Players to 1221% Southern Railway 

General Motors to 123 Standard Oil of Calif...... 
General Railway Signal..... 87 to 88 Shubert 

International Combustion .. 42 to 45 Willys Overland 


We also advised on July 20 that profits be taken on five common stocks carried in the Bargain 
Indicator, with profits as follows :— 
Consolidated Gas i New York Central 
Southern Pacific Texas Company 
Union Pacific 


On July 13 we had closed out Pere Marquette Prior preferred with 13 points profit and New 
York, Chicago & St. Louis preferred with 9 points profit. 


Look at today’s quotations and see what this advice would have been worth to you. 
Here is the service you receive 


Service Report Unusual Opportunities 


Lie Be rvi 56.—Two recommendations each week of high grade 
Semis wh semiines cena: Ghee nee securities with possibilities for market proft. 
important changes in the technical position— _Genuine bargains, critically analyzed—and we tell 
sent by ir mail if 1 cesired. goubscribers living you when to sell. nine 
ou - 
have r4 Solel qnumaary ta the “tashakenl peiithon 6.—BDach week tables of standard bonds for income 
advices sent collect by night or day letter telegram only, and also for income and market profit. 
or in coded fast wires. Trend of Leading Industries 

Colorgraphs 7.—A thorough survey of the various flelds of industry 
2—The Magazine of Wall Street colorgraphs of Busi- and << by Mall or Wire 
ness, Money, Credit and Securities. 8.—Prompt replies to inquiries for opinions regardi 
Technical Position a reasonable number of listed securities (limit 
8.—The technical position for traders, showing what only to 12 issues in any one communication)—or 
and when to buy and sell. the standing of your broker. 
Bargain Indicator A Special Wire or Letter 


4—Dividend referred and common stocks for 9.—A special wire or letter when any important 
income Ay Fs — “ change is foreseen in the technical position. 


SPECIAL SIX MONTHS’ TRIAL COUPON 
Use this INVESTMENT AND BUSINESS FORECAST 
coupon 





of The Magazine of Wall Street, 42 Broadway, New York City. 


8 and Business Forecast for the next six months. 


Service 
Wanted? 


to test 
The Investment 
and Business Forecast 





I enclose check for $75 to cover my test subscription to The Investment 
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New Standards of 
Safety 


For investors in many parts of the country, Baird 
& Warner bonds have set up new standards of safety. 
The more an investor learns of the safeguards with 
which this 71-year old institution protects its clients’ 
money, the better he understands the stability of Baird 
& Warner bonds. 


Wherever you may live, whatever may be the amount 
of your income, Baird & Warner will be glad to sub- 
mit for your consideration an investment plan fitted 
to your condition and requirements. 


This Investment Plan, with authorita- 
tive information on select bond issues, 
will be mailed you on request. It is worth 
your while to have the facts before you. 


BAIRD.é WARNER 


cseiaeraeteneen tase snes 


BONDS AND MORTGAGES 











134 South LaSalle Street, Chicago, U. S. A. 























J. S. BACHE & CO. 


Established 1892 


MEMBERS New York Stock Exchange, Chicago Board of Trade, New York 
Cotton Exchange, and other leading exchanges 





STOCKS 
COFFEE 


BONDS 
SUGAR 


GRAIN : 
COCOA : 


COTTON 
RUBBER 





Branches: Albany Schenectady Troy Syracuse Rochester Watertown 
Utica Buffalo Toledo Philadelphia 
Atlantic City Kansas City Omaha Tulsa 


Worcester New Haven 


Detroit Houston 


Correspondents in other principal cities 


New York Office - - 42 Broadway 
Chicago Office, 231 So. La Salle Street 





“THE BACHE REVIEW,” published weekly, sent on application. 

Readers of the Review are invited to avail themselves of our facilities for 

information and advice on stocks and bonds, and their inquiries will receive 

our careful attention, without obligation to the correspondent. in writing, 
please mention The Bache Review 
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MANUFACTURING ENDUSTRIks 
GENERALLY PROSPEROUS 
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visions in some directions have been 
offset by lower costs through improve. 
ments and reductions in raw material 
costs by virtue of the lowering com. 
modity price level. By and large, there 
is every indication that the equipment 
business and hence the earnings of these 
companies will be sustained. 

The farm implement industry is not 
far behind the electrical equipment 
field, however, though it still has a 
faint touch of post war depression 
blight to eliminate before companies in 
this group may hope to take full rank 
with the dividend payers. Notwith- 
standing the apparent political unrest 
in farming communities, which is inter- 
preted as a manifestation of the farm- 
er’s unsatisfactory buying power, sales 
of agricultural implements have 
mounted rapidly in the past two years 
or more. 

Though it is true that the farmer's 
dollar is still depreciated in comparison 
with that of the industrialist, he has 
been able to buy more liberally than 
heretofore. Moreover, stern necessity 
has forced him to give heed to the cry- 
ing demand for replacement of ma- 
chinery which had been badly run down 
through some four years of scanty or- 
dering. 

Following last year’s sharp improve- 
ment in implement sales, earnings of 
the agricultural machinery companies 
registered striking recovery. The 
steady rise in volume of sales and pro- 
duction has been maintained in the 
domestic market and export trade has 
scored an almost parallel betterment. 
Net profits of these manufacturers 
should be even larger, on the average, 
this year than last, so that the dividend 
prospect for this group, while rendered 
spotty by the need for further strength- 
ening of finances in some instances, is 
quite promising. 

Conditions surrounding the oil sup- 
ply companies are now encouraging, of 
course, since the trend of the oil indus- 
try is such that equipment needs bulk 
larger than for some years past. In- 
asmuch as improvement in the affairs 
of these concerns got underway last 
year, expansion in earnings is now well 
established. In one instance, at least, 
this increase in profits has already been 
translated into more liberal dividend 
action, although the full measure of 
possibilities does not seem to have been 
exhausted. 

Other enterprises in the manufactur- 
ing group, as stated at the outset, can- 
not be treated as an entirety owing to 
the wide diversity of consuming de 
mand. On the whole, however, the 
absence of extreme fluctuations in trade 
and industrial activities in recent times 
has redounded to the benefit of most 
companies in what might be termed 
the “miscellaneous” group. Some éx- 
ceptions exist. It may also be said that 
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the greater prosperity has rested with 
those manufacturers who cater directly 
to the desire for efficiency in business 
gperations. This is due to the fact 
that, while business is running to con- 
siderable volume in point of sales, com- 
petition today is sharp and much em- 
phasis is therefore being laid upon the 
introduction of labor-saving devices, a 
tendency which will probably be long 
sustained. 


———————————————————— 


DIFFICULTIES OF THE TIRE: 
INDUSTRY 


(Continued from page 765) 
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cunted for in last year’s earnings re- 
perts for the real slump in crude rub- 
her did not come until 1926. Had the 
manufacturers not been guilty of over- 
stepping the bounds of prudence, it is 
possible that the tire market could have 
been held in line long enough to enable 
a reduction in high cost inventories 
without material losses. Competitive 
conditions, however, combined with a 
sow demand due to the unsettled 
spring, caused a rapid rise in inventor- 
ies of finished goods. Hence, when one 
of the leading makers drastically - re- 
duced prices a short while back, all 
manufacturers were forced to follow 
suit. This cut, incidentally, was a 
sequel to the February reduction of 
roughly 10%. 

These reductions, coupled with severe 
contraction in crude rubber prices can- 
celled most of the progress made in 
1925 so that first half yearly earnings 
of the tire companies this year make 
a disappointing showing in comparison 
with last year. The smaller manufac- 
turers, especially, while sharing in pre- 
vious improvement to a degree, have 
nt made a happy showing, on the 
whole. Most of their large rivals set 
up substantial reserves against raw 
material price fluctuations out of last 
year’s earnings so that they will have 
less difficulty in absorbing inventory 
losses than the minor producers. 

To a large extent, the general price 
reductions of July served to clear the 
atmosphere and set the tire industry 
ona firmer footing. Demand has lately 
begun to improve and prospects for the 
second six months have improved. The 
crude rubber market is decidedly more 
stable and earnings should measure up 
toa better standard than in the first 
half. The tire stocks, however, are all 
Ma speculative position. Dividend in- 
(teases appear improbable in practi- 
tally all cases and in some instances, 
Payments are insecure. Only the 
stronger companies can afford to con- 
tinue present dividends in the expecta- 
tion that conditions will henceforth be 
more favorable. 


The motor accessory companies, of 
course, have shared in the prosperity 
the automobile industry, demand for 
aris and equipment being strongly 
stimulated by the heavy volume of mo- 
T car production. -Prospects for com- 
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a evolution of the tele- 
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years to the original “gallows frame” instrument of 
Dr. Alexander Graham Bell. The direct lineal descendants 
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search and experiment resulting in the telephone of today. 


Today’s telephone, comprising 201 parts, is a paradox in 
that it is super-sensitive and yet virtually foolproof. Today, 
more than 17,000,000 telephones in service, conveying 
73,600,000 messages daily, testify to its indispensability. 


The Bell System’s facilities required to provide public ser- 
vice had a book cost March 31, 1926 of $2,626,270,553. 


This nation-wide plant and its nation-wide service underlie Bell 
System securities. 


The stock of the A.T. &T., parent company of the Bell 


System, can be bought in the open market to yield a 
good return. Write for booklet,‘‘Some Financial Facts.” 
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panies in this group are extremely 
variable, however, owing to the great 
range of products manufactured and 
the widely differing production policies 
of the individual enterprises. Beyond 
observing that the group is more or 
less speculative and subject to the con. 
stant threat of invasion from the motor 
car manufacturers themselves, it seems 
unnecessary to consider the industry in 
detail. 

A survey of the automobile prospect 
would indicate that, broadly speaking, 
the earnings of the motor accessory 
companies will be somewhat irregularly 
lower in the next six months than in 
those just past, but dividend changes 
must be considered for each company 
individually. 


ADDING SPECULATIVE SAUCE 
TO THE INVESTMENT DISH 


(Continued from page 752) 


to the Cuban 10% restriction, but it is 
notable that after such restriction, and 
a fiscal year, the greater part of which 
showed extremely low prices on Cuban 
raws, Punta Alegre is expected to show 
earnings equal to year ending Septem- 
ber 30, 1925. It then earned $2.61 per 
share as against $5.50 in 1924. The 
latter figure is more nearly normal, and 
was not achieved in a boom year. 

Prevailing price of stock is $34. 
Parity price for conversion is $55. At 
prevailing price of 108, to yield 6% and 
to give a current income of 6.48% 
Punta Alegre 7s are not badly priced. 
They hover close to redemption price of 
108%. With no prior liens, with net 
current assets in excess of amount out- 
standing, with assets nearly five times 
this issue and with interest earned 
about 1.66 times, the bonds while not 
high-grade are unexceptionable. There 
can be little doubt that a sustained re- 
covery in prices of Cuban raws will 
turn the corner for the stock, as well as 
add to earning power behind the bonds, 
and that this bond has not several years 
to wait before handsome profits should 
be realized. In addition to present 
yield, an advance, say, of the stock to 
60, in two years, would result in a total 
current income and profit of 11% per 
annum. The bonds are decidedly attrac- 
tive for long-term speculation. 


American District Telegraph of 
New Jersey 
7% Preferred 


“CONTROLLED corporation of the 

Western Union, whose telegraphic 
signal and alarm devices are famil- 
iar to everyone. American District 
Telegraph of New Jersey prefe 
stock is selling at 109, and has flucta- 
ated between 104 and that figure. At 
prevailing quotations, current income 
is about 6.42%. Attractive as to m- 
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come, the only fly in the ointment is 


the call price of 110. However, as 
American District Tel. of New Jersey 
has not seen fit to exercise this right 
all along, with prices skirting the call 
figure, there is no special likelihood 
that it will do so today. Stock is con- 
yertible into common on a share for 
share basis. Common stock is today 
selling at about $66. The principal 
reason for the price is the small divi- 
dend of about $3 per share. It is evi- 
dent, however, upon critical inspection 
of earnings now at the rate of over $12 
a share, that the common could pay $8. 
Present surplus position must event- 
ually compel such a dividend, and 
when it becomes established it is not 
unfair to assume that American Dis- 
trict Telegraph of New Jersey com- 
mon will sell eventually at consider- 
ably over par. In the meamtime, the 
excellent income on the preferred can 
well sustain hope, and when the com- 
mon moves up, even a loss of a few 
points may be sacrificed in order to ob- 
tain the common on the upgrade. 








MIXED CONDITIONS IN THE 
CHEMICAL INDUSTRY 


(Continued from page 7638) 








able prospects, the industry wi: con- 
fronted with an impoverished cotton 
belt. A huge cotton crop ha.) to be 
marketed in the face of falling prices. 
Fertilizer sales met with sharply cur- 
tailed credit. I!aturally the result was 
unfavorable to the manufacturer. With 
one of the largest companies just com- 
pleting reorganization, and with the 
cotton grower’s return to prosperity 
apparently postponed by the prospect 
of a second large, low-priced crop, the 
chances are against any attractive 
showing by the companies this year. 

Broadly speaking, the industry has 
largely maintained its 1925 level. 
Whereas a good volume business’ has 
prevailed, margins have been narrow 
and consequently earnings generally 
are not expected to be of unusual pro- 
portions. Furthermore, it is essential 
in this industry, perhaps more than in 
any other, that substantial portions of 
earnings be annually plowed back into 
research, replacement and _ improve- 
ment if the company is to progress, or 
even maintain its position. 

Marketwise, the chemical group pre- 
sents many variations as might be ex- 
pected of an industry whose inter- 
ests cover such a wide range of activ- 
ity. Some companies could readily af- 
ford to alter their dividend policies in 
favor of their shareholders but the 
number of issues which hold out in- 
vestment promise is limited. 





Dividends 
MARTIN-PARRY CORPORATION 
New York, July 22nd, 1926. 
The Board of Directors of the Martin- 
ry Corporation has this day declared 
& dividend of Fifty Cents (50c) a share 
on the capital stock of the Corporation, 
payable September ist, 1926, to stock- 
holders of record August 16th 1926, The 
transfer books will not be closed. 
FP. M. SMALL, President. 
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described in a book just published, written by 


RICHARD D. WYCKOFF 


A complimentary copy upon request 
SSeS eee SSS SSS SSS SSS SSS SSS SSS SSS SSS STFS SSS SSS SS eee eee 
Richard D. Wyckoff Analytical Staff, Inc. 
42 Broadway, New York. 
Please send me MWB 513 














RE 
—$< 

















Are You Interested in Latest 


OIL GAS 
COAL 


Developments? 
If you want to keep abreast of latest 


developments affecting oil, gas and coal 
industries— 


——— 


Wesk.y Oi ANNALIST 





Or if you want to keep posted on 
happenings concerning individual oil, gas 
or coal companies and their securities— 





Send for our 


WEEKLY OIL ANNALIST 
Ask for MW 








Free on request 


HERKINS & COMPANY 


INCORPORATED 
Investment Securities 
Telephone Rector 0260 NEW YORK CITY 





150 BROADWAY 
































INVESTING IN BRAND NEW 
INDUSTRIES 


(Continued from page 741) 








created almost over-night, and it is 
also true that the same principles ap- 
ply to a large extent to new and previ- 
ously unexploited branches of an old 
industry, if the possibilities of the new 
line attract sufficient competition which 
would not otherwise have occurred. 

If it is desired to participate in a 
brand new industry, the safest means 
of doing so from the standpoint of the 
investor is to acquire the shares of a 
financially-sound and_ well-established 
company which has undertaken the 
products of the new industry as a side 
line. General Electric may be used as 
an illustration in its application to 
radio, General Motors for electric re- 
frigeration, and duPont for rayon. 
This assumes other things being equal, 
and must not be construed as a recom- 
mendation to purchase these stocks at 
prevailing levels. The general prin- 
ciple, however, holds good. Such com- 
panies by reason of their financial re- 
sources are not only better able suc- 
cessfully to develop a new line, but an 
investor in their securities eliminates 
the risk of losing his entire investment 
in the event that the new industry at 
some future time undergoes a severe 
depression. 








Values Behind Chain Store Shares 


Gross and net earnings of Woolworth, Kresge, Childs and other 
chain store organizations are showing substantial increases this 
year. 


Montgomery, Ward & Co., great mail-order house, is planning 
a chain store system. 


What about the future of this business? What about earning 
power and the future course of chain store shares? 


Special articles containing intimate analyses of 
leading companies will deal specifically with these 
questions soon in 


The Wall Street News 
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The New York,News Bureau Association 
42-44 New Street New York City 


The Wall Street News 
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PART VI: THE PRINCIPLES OF 
TAPE READING 


(Continued from page 780) 


haps, seven different reporters for the 
private company that operates the 
ticker service—pad in hand, straining 
to catch every transaction, and dis- 
patching their memoranda by mes- 
senger to one of the several transmit- 
ters that feed the ticker. At such 
times the tape may report—not one, 
but several closely intermingled mar- 
kets for the same stock. 


Behind the A wide market indicates 
‘Scenes. that no one, at the moment, 
—— is especially anxious to 
either buy or sell. As the desire to trade 
grows stronger, this spread between the 
bid and ask price will narrow down, un- 
til the gap is.suddenly bridged by a 
sale. No transaction is ever closed 
without compromise on the part of one 
side or both; for there must always 
be a difference of at least % between 
potential buyers and sellers so long as 
they continue to haggle over price. 
Nearly every transaction in active 
stocks shows a compromise by one side 
orly; for the spread between bid and 
ask is usually only %—the smallest 
price interval recognized by the Ex- 
change—which leaves no room for both 
sides to meet half way. When the com- 
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promise is wholly one-sided, the party 
whose motives are the more insistent 
ill be the one to yield. This is the 
frst general principle in tape reading. 

The second principle is that large 
quantities of stock are generally more 
significant than small ones. Those who 


swing large quantities usually com-— 


mand enough capital to reinforce a 
trade with repeat orders, and frequent- 
ly so plan their campaign as to in- 
fluence prices in a manner to help them 
achieve some fixed purpose. The small 
trader, whose limited capital permits 
the carrying of only one or two open 
trades at a time, can only drift along 
with, or be overwhelmed by, the strong 
market currents that are created by the 
big propellers. The big fellow always 
has foremost in mind the influence that 
his trades will exert upon prices. The 
little fellow must perforce be either an 
opportunist, an imitator, or a victim 
of depleted margins. His foremost 
thought is to profit passively by price 
movements that big traders create. 


Let us see what these two principles 
might enable one to deduce from the 
short section of tape reproduced in 
Example (1). The whole picture gives 
one the impression of a fairly well con- 
trolled but determined effort of the 
larger traders to acquire stock, accom- 
panied by more leisurely selling on the 
part of other interests. Both sides 
evidently feel that there are no imme- 
diate prospects of a decline in price, 
though the buyers seem to be more op- 
timistic than the sellers. So far as an 
opinion could be based upon such mea- 
ger data, one would be warranted in 
concluding that the nearby trend is 
upward. This diagnosis is based upon 
the clearly obvious fact that buyers of 
fair sized lots are eager enough to fili 
their wants at the offering price, 
though the small buyers quibble over 
an eighth. On the other hand: we 
observe that the larger sellers are con- 
tent to wait for buyers to reach a 
little for their stock, whereas it is the 
little fellows who sell at the market. 
The only possible exception to this 
otherwise consistent evidence is the 500 
shares at %. The attitude of small 
traders is also significant in our exam- 
ple: neither buyers nor sellers seem 
to have much faith in the upward ten- 
dency. This brings us to the third 
principle in tape reading: the public 
is usually wrong. 

There are always several possible ex- 
planations of what might have taken 
place behind the scenes to produce any 
short series of transactions. Which 
one fits into the larger picture can only 
be determined by studying transactions 
that led up to the episode in question. 
In our example, for instance, room 
traders might have been taking prof- 
its on stock purchased further down, 
thereby supplying the demands of an 
uneasy short interest. But whatever 
theories one may construct, in this case, 
about the identity of buyers and sellers, 
and their motives; the fact remains 
that the buying was more urgent than 
the selling—at that time. The situa- 
ton could change very quickly, how- 
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ever; for long range forecasts cannot 
be derived from a few inches of tape, 


Mental The tape reader will find 
Pictures it helpful to construct mep- 
——— tal images of the human 
aspects of transactions as he inter- 
prets them. Almost any plot that fits 
the immediate situation will serve as a 
starting point; but this must be grad. 
ually readjusted to include more and 
more transactions as they come out on 
the tape, until a satisfactorily explan- 
atory picture of the whole situation has 
been created. It is surprising to dis- 
cover how these human trading char- 
acters, created by the imagination, 
soon take on independent action of their 
own, so consistent with actual develop- 
ments in the market that the supposed 
motives for their operations can al- 
most be used as a basis of forecasting. 
This method was employed by the writ- 
er to describe the manipulation in Con- 
solidated Electric. Let us apply it now 
to the transactions shown in Exam- 
ple (1): 

Imagine two pools operating in Steel 
—the original big pool, which has ac- 
cumulated its line at considerably low- 
er prices and marked the stock up to 
this level; and a small bob-tailed pool, 
recently organized under the stimulus 
of glowing market and trade gossip. 
The newborn pool can scarcely re- 
strain its impatience to acquire stock. 
The original pool manager, sensing the 
advent of “outside” buying (for the 
new pool is just as much an outsider 
to the old pool as are floor traders and 
the general public), concludes that this 
is a good time to feed out some stock 
on a scale up. It may be the begin- 
ning of distributive hy the original 
pool; or it may be o.. ‘hort stock put 
out to enable its manager to render 
support on the next technical reaction. 
More evidence would be needed to de- 
cide this point. It looks as though 
2,000 shares in all were sold at % by 
the big pool to the little pool, on the 
way up from % to %; and 1,500 more 
at %. At this point some room trad- 
er’s open order to buy 500 at % “stop” 
may have been filled by a floor trader 
at %, leaving him short 500. (This 
transaction would not ap; ear on the 
tape.) 

“1,000 at %,” offers a broker for the 
big pool. The little pool’s broker does 
net quite relish the idea of taking too 
much stock at %, so stands silent to 
watch what happens. No one else 
seems interested. “% for 100,” bids 
some broker, who has just received a 
customer’s order to “buy 100 at %, 
or better.” “You’re on,” rejoins an- 
other broker, under instructions to sell 
100 at the market. For a brief mo- 
ment no other bids are heard. Here 
the floor trader who had just filled the 
stop order at % senses the psychologi- 
cal moment to cover at a small profit. 
He bids % for 500. “Sold,” snaps an- 
other floor trader who had recently 
bought 500 at 144, and does not care 
to risk losing all his profit. 

A broker for the original pool now 
offers 600 at %. The little pool’s broker 
jumps in and takes this, mentally kick- 
ing himself for letting the other fellow 





a 








pick up the 500 at %. He then bids 


¥% for 1,000. “Sell you a hundred of 
that,” shouts some broker with a mar- 
Flor de 


ket order to fill. “Taken,” retorts the 
little pool’s broker, glad to pick up even Murias 


100 at %. 4 : 

Here is a case where two brokers King Size 
are put into the crowd—one to depress 
the stock, the other to accumulate it. 2 for 25c 
Lack of space compels us to leave the as 
creation of an explanatory picture to Box of 50—$6.20 fe : — its New York, 


the reader. pi ; 
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A LITTLE MAN WITH A BIG ae FI or de 


POCKETBOOK—AND A BIG : 
MAN WITH NOTHING 
(Continued from page 769) ¥ 


handled and his varied business inter- A UNITED CIGAR 


ests prosper. The L. M. W. T. B. P. of the Clear Havana Type 
knows no such distress as the “poverty ee —s 9 
stricken rich man” who sits up late Internationally Famous 

into the night in the company of his 
creditors’ statements. It is true that 


every now and again the Little Man - Sold only at 


closes up his office early in the after- 











noon to make an accounting of his 

affairs—a pleasant experience that fre- 4. 

quently extends late into the evening. : : 
With the inventory taking out of the 

way and a financial program mapped 


out for the coming months, he often 
remains a few minutes longer to finish CIGAR STORES 
Dunn 


his cigar and reflect on the favors that 
Good Old Mother Fortune extends to 
those who hold themselves in readiness 
to take advantage of her opportunities. : : 

In his strong-box there still lies a soiled gsr yo ae 
and often fondled check that represents We pay the Postage 
his first investment profit. But that 
was not the start. The foundation of 
his sizable fortune was a savings ac- 
count, started in early youth and nur- 
tured until a sum had been realized 
that gave him courage to enter the 
investment field. The first securities to 
go into the newly rented strong- 
box were sound bonds—later preferred 
stocks of good rating, and finally in- 


yg rn in a measure of the W H | 2% E H O U S E & C O a 


extent of the Little Man’s holdings F 
sometimes wonder why he has never Established 1828 
attempted to establish himself as the 
Big Man. In the absence of more inti- Stocks and Bonds—Accounts Carried 
mate knowledge they say, “success has 
not turned his head.” Yet the truth 
is that the L. M. W. T. B. P.’s first ee Te 
$5,000 fired his ambition to be “big and 
important.” But the hasty scramble 
for quick riches and the extravagances Members New York Stock Exchange 
of living in grand style, soon depleted 
the meager savings. His lesson, fortu- - 
BROOKLYN BALTIMORE 


nately, was early learned. Perhaps, r 
that is why he smiles so knowingly 186 Remsen Street Keyser Building 


when his many good friends would have 
him start to live in grand style now. 
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TRADE TENDENCIES 
(Continued from page 776) 








dustry. Railroad participation is again 
making itself felt on the buying side; 
many inquiries for cars of all descrip- 
tions have come into the market and 
quite a few orders have been placed. 
Buying of bars, shapes, and plates in 
the Central West has dried up a bit; 
but automobile companies are still 
heavy purchasers of sheets and cold 
rolled bars. Sales of structural steel 
have been fairly large; inquiries, how- 
ever, are a little ahead of demand. 

Iron prices still hold around the low 
level, -Consumers continue to import 
iron in increased quantities; and should 
foreign shipments come to us in the last 
half of the year at the rate of the first 
half, it is likely that imports of iron 
for 1926 will establish a new high 
record. 
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Profit possibilities and other important features are de- 
scribed in Circular W. Sent free on request. 


Quotations furnished on all listed securities 


S. H. WILCOX & CO. 


Established 1917 Incorporated 


66 Broadway New York 
Telephone Hanover 8350 

















GRAND View HOTEL 


In The —Adirondachs ~ 


ACCOMMODATIONS FOR 300 GUESTS 
THOROUGHLY MODERNIZED 
AND FIRE PROTECTED - 
: CAREFULLY SELECTED CLIENTELE 


CHARMINGLY SITUATED IN A “The Lak ee 
| CAtop The Hill~ Overlooking The Lah, 
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Active in U. S. 


Shipping, universally, continues to 
labor under low freight rates resulting 
from competition in a world over- 
stocked with ships. The situation is 
reflected in a recent Lloyd’s report, 
which shows the marked decline in 
shipbuilding to a new low level. Al- 
though this tendency has been in evi- 
dence for the past two years, the total 
of new tonnage under construction dur- 
ing the second quarter of this year was 
some 40,000 tons below the previous 
one and nearly 400,000 below June, 
1925. Great Britain still heads the list 
in gross tonnage, but Germany has 
yielded third place to Prance. In fact, 
the United States and Holland alone 
show gains in new tonnage. In spite 
of the fact that construction of motor 
vessels has declined with the rest, it is 
interesting to note that nearly 45% of 
present world construction is of this 
type. 

While shipping in the U. S. is still 
considered depressed, the industry is 
marked by considerable activity, which 
if sustained, would seem to presage 
improvement. Passenger traffic, both 
coastwise and transoceanic, has been of 
highly satisfactory and remunerative 
volume this season. Moreoever the De- 
partment of Commerce reports the 
combined intercoastal and foreign 
freight through American seaports, for 
the first quarter, to be 3% over last 
year. There is every indication that 
this rate is continuing, or being ex- 
ceeded, at present, augmented, no 
doubt, by the large tonnages of coal 
moving to England. 

A great deal of interest continues to 
be displayed in the purchase of ton- 
nage already afloat. The Shipping 
Board has lent impetus to this move- 
ment by the announcement that in the 
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sale of its remaining 625 vessels in the 
laid up fleet, the minimum cash re- 
quirement with the signing of the con- 
tract will be 10% instead of the former 
25%—the balance to be distributed 
over ten years. The reduction, how- 
ever, will probably not apply in the 
proposed sale of the United States 
Line, and the American Merchant 
Line. Even though two prominent and 
expected bidders will probably be 
eliminated in the contest for these lines, 
through the failure of the Interna- 
tional Mercantile Marine to consum- 
mate a recent sale abroad and the con- 
tinuance of a second large interest to 
represent a well-known foreign con- 
cern, active competition is expected in 
the bidding. 





Offering Safe Securities of Electric Light 
and Power,Gas, and Transportation Com- 
panies operating in 20 states. 

Write for list. 


UTILITY 
SECURITIES 
COMPANY 


72 W. Adams St., CHICAGO 
Milwaukee St.Louis Louisville Indianapolis 














Let Our Buildings 
Build Your Fortune 


under a method of financing which re- 
turns the amount of your investment 
to you in 10 installments or less, plus 
an annual 6% dividend. 

With your money back, you continue 
to own your proportionate interest in 
the building, sharing in the profits 
thereafter, 

Details on Request 


Mahlstedt-Steen 


a es J 
Securities Corporation 
Builders—M anagers—Owners 
52 Vanderbilt Ave., New York,N.Y. 
Murray Hill 7284 


























Mr. Banker: 


“IT WON’T BE LONG NOW”— 
before the old swimming hole and 
the luring summer days will make 
way for a pile of correspondence, a 
heap of figures and all. 

Have you equipped your departments 
with an accurate up-to-date bank 
directory to meet this fall business 
rush? 

The new issue of the American Bank 
Reporter, Desk Edition is Completed. 
ORDER A COPY TODAY 
Price $8.00 per copy 


STEURER PUBLISHING CO. 
420 East 149th Street, N. Y. C. 


imlaie ie 


The Mengel Company 
Louisville, Ky. 


The Board of Directors on August 5th, 
1926 declared the regular quarterly eiividend 
of one and three-quarters per cent (1%%) 
on the Preferred Capital Stock of the Com- 
pany, payable September Ist, 1926 to stock- 
holders of record at the close of business 
August 16th, 1926. 

J. C. DORMAN, Secretary. 


Any preferred Stock to be_ transferred 
should be sent to this office, Eleventh and 
Dumesnil Streets, Louisville, Ky. 

J. C. DORMAN, Secretary. 
Louisville, Ky., August 5th, 1926. 
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AMERICA’S FINEST RESTRICTED HOME COMMUNITY 
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The ideal City Home 


Take a Fifth Avenue Bus 
to Jackson Heights 


—a restricted residential community with its 
various types of apartment groups designed 
after the English, French and Italian archi- 
tecture, set down in beautiful landscaped gar- 
dens and wide parked streets. The children’s 
playgrounds, fine Public and Private schools, 
the various social activities and out-door 
sports, such as Tennis and a Miniature Golf 
Club, all form the basis for an ideal home 
in JACKSON HEIGHTS. 


BUSINESS AND SOCIAL REFERENCES REQUIRED 


3 rooms, one bath, with dining bay from 
4 rooms and bath, with dining bay from 95 


4 rooms (two bedrooms) and bath, 
extra large living and dining room 
combined, open fireplace . . 


5 rooms and bath 


ESE Es Es I | 1S 


14 EAST 41st STREET 


>< 


6 rooms and one bath 
6 rooms and two baths, sun-parlor, from 160 
7 rooms and three baths . 


VISIT Jackson Heights TODAY 


THE QUEENSBORO CORPORATION 
Jackson Heights Office: 25th St. & Polk Ave., Havemeyer 2360 


Broadway B.M.T. orInterboro Subway (Queensboro Subway) to Jackson Heights. 
By Motor, 59th St., via Queensboro Bridge, Jackson Ave. (Northern Boulevard.) 


FIFTH AVENUE BUSES 
are now running to Jackson Heights via 5th 
Ave. and 57th St. from 25th St. and 5th Ave. 


SPECIAL EXHIBIT OF PLANS, MODELS, PHOTOS, 
TEL. MURRAY HILL 9900 


(Ground Floor) 
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Brain- Feast |-- 
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vent undue retention ASTE in blood 
Educational cartels 10c. BRINKLER ‘SCHOOL 
OF EATING, Dept. 32-B, 131 W. 72nd St., N 








The Breakers 


Cr sacar CITY 


in ens and all seasons 
—by those who know and want the best 
—either upon the American or European 
—and sensible rates withal. 

Health Baths—Golf Privileges 
Orchestra—Dancing—Bathing from Hotel 
Garage on Premises 
JOEL HILLMAN, JULIAN A. HILLMAN, | 

President Vice-President 
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HARBORS 


CAPE COD 


Come to 
Cape Coed NOW! 


You owe it to yourself to 
visit Allen’s Harbor, this 
season—to compare its at- 
tractions with your ideals 
of the perfect vacation 


colony. 


Beacues of smooth, golden 
sand—woodland of cool, 
green pines—exclusiveness 
—accessibility — neighbors 
—sports—yachting. Meas- 
ure each Allen’s' Harbor 
feature with the best you 
have known—and then de- 


cide. 


Come to Allen’s Harbor 
now,—or send for the il- 
lustrated booklet which 
tells of this seashore colony 


of vacation homes. 


CAPE COD 


REAL ESTATE TRUST 


HARWICHPORT, MASS. 
SUITE 725, 42 MADISON AVENUE 
NEW YORK CITY 





When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 


(Continued from page 778)" 
war too late to decide the issue, but 
in full time to profit from its profligate 
expenditures. On the other hand, here 
in the United States, we joined the mad 
dance of extreme nationalism and 
higher tariffs, making debt settlements 
physically impossible. At this un- 
favorable conjunction we presented our 
bills and demanded the funding of the 
debts. 


“So, finally, we got into the present 
mess, of the whole allied world hating 
us for doing in the beginning precisely 
what our friends implored us to do. 
In this situation it would be folly to 
cancel the debts. It would win us no 
friends abroad. Our former friends 
have come to hate us, but if we can- 
celled the debts they would despise us 
too. Cancellation would not bring us 
a dollar of trade or the hope of one. 
The private international debts now 
loom as large as the political debts. If 
Europe is barred from paying the one 
it is also barred from paying the other. 

“Internally cancellation would not be 
worth a cent. It could help us only if 
it stimulated trade with the world. It 
can not do that when we counter it with 
a policy of trade isolation. We have not 
yet seen the top of the flood tide of 
damaging reaction from our awful 
blunder of letting and abetting the 
world to drift into a new economic war. 
Europe is buying from us only about 
half what it did before the war, and 
is seeking every possible way of buying 
that half elsewhere. Our farmers 
know the result—and also some of our 
manufacturers. 

“Instead of outright cancellation, 
which would do us no good either in 
the esteem or the patronage of Europe, 
we should even at this late period 
grasp the reins of economic leadership, 
and endeavor to effect a general eco- 
nomic readjustment and currency sta- 
bilization throughout the world, using 
our position as a colossal creditor to 
promote financial reason and commer- 
cial reciprocity; standing ready at the 


“same time to do as we would have 


others do, and modify our trade restric- 
tions in a give-and-take spirit.” 

While Mr. Hull can envisage ulti- 
mate cancellation for a consideration, 
Congressman Willis C. Hawley, of 
Oregon, ranking Republican member 
of the Ways and Means Committee of 
the House of Representatives, the com- 
mittee that would pass on a cancella- 
tion proposal cannot conceive cancella- 
tion in any guise. 

“It’s absurd,” he exclaimed. “Can 
you imagine the American people 
standing for a gift of $11,000,000,000 
to the Allies? It is not within the 
domain of practical thought. Now is 
there any promise of any substantial 
benefit from cancellation. It would 
not improve domestic trade or foreign 
trade.” 

Mr. Hawley probably represents the 
prevailing view of members of Con- 
gress. Most of them consider that the 
surest route to political extinction 
would be to urge cancellation of the 
debts. 

Some of those who firmly oppose 
cancellation take a grim satisfaction in 





Indianapolis 
Power & Light Corp. 


1st Coll. 6s Due May 1, 1936 


The bonds are outstanding to 
the amount of $10,000,000 and 
are secured by pledge of stock 
of Indianapolis Light & Heat 
Co. representing property val- 
ued at about $16,000,000. In- 
terest earned last year 2 2/3 
times. 

Price to yield 6.15% 


Des Moines 
Electric Co. 


lst 5s Due November, 1938 


Secured by a first mortgage on 
property which supplies electric 
light and power to Des Moines, 
Iowa, serving about 130,000 
people. Earnings over 3 times 
interest charges. 


Price to yield 4.78% 


Details on request 


Blodget & Co. 
120 Broadway 


New York 
Boston Chicago Hartford 























International 


Securities Trust 
OF AMERICA 
A MASSACHUSETTS TRUST 


First among American 
Investment Trusts 


Resources over $18 006,000 


Built to Endure 


Three fundamental factors of safety 
are built into the offerings of this 
pioneer American investment trust:— 


Selection: Every investment owned 
by the International Securities Trust 
of America involves comprehensive 
research fortified by experienced 
judgment, 

Diversification: |The most thorough- 
going distribution of risk offered by 
any investment trust, American, Con- 
tinental, or British. 

Supervision: The vigilance of re- 
gional experts and active investment 
committees, backed by independent 
monthly appraisals. 


Shares in this Trust thus constitute 
an investment which even the most 
cautious may 


“PUT AWAY AND FORGET” 


Send for Booklet 5-M.W.-26 


American Founders Trust 
A MASSACHUSETTS TRUST 
FISCAL AGENT 


First National Bldg. 50 Pine Street 
Boston New York 
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Scheduled Tours and Cruises 


Round the World Cruise 


ae CARINTHIA 
EMPRESS OF SCOTLAND 
: : D 


Ss. 
S48 
5.S. RESOLUTE 
+ % NCO? 
S.S. CALIFORNIA 
There are also many conducted cruises and independent trips. 


Information on these will gladly be sent if you will tell us where 
you want to go. 


Great African Cruise 
S.S. ASTURIAS 


West Indies Cruise 
es PR ov Pe een Ais 0ecdaeassxbebweane Dec. 22, 1926 


Jan. 20, 1927 


S.S. CALEDONIA 
S.S. CALEDONIA 


Mediterranean Cruise 


.S. TRANSYLVANIA Jan. 29, 1927 
S.S. SAMARIA Feb. 9, 1927 
-S. EMPRESS OF FRANCE.......... » 1927 
.S. MAURETANIA Feb. 21, 1927 


Tere are also regular sailings which include North African Tours. 


South American Cruise 


Jan: 29, 1927 
5, 1927 


Scenic Rail Routes and Resorts 


New York Central Lines 
Operates through service between New York, Boston, 
Montreal, Toronto, Chicago and St. Louis. 


Canadian Pacific Railway 


Canadian National Railways 
Quebec to Montreal, across prairies and Rockies to Prince 
Rupert and Vancouver. 

Union Pacific 
Central Route between Chicago and California over over- 


Trans-Canadian Nova_ Scotia 
Rockies and National Parks. 


Northern Pacific Railway 


Yellowstone Park and Scenic Northwest. 


Southern Pacific 
New 
nections. 


Scenic Southwest all California Coast and Valley Points. 


California Tours 
The Redwoods, 
Lakes, etc. 


Pennsylvania Railroad 


Yosemite, 


New York, Philadelphia, Atlantaic City, Washington to 


Chicago and St. Louis. 


to Vancouver 


York to New Orleans by steamship or rail con- 


National 


through land trail. 


Sante Fe 


Hawaii 


Old Santa Fe trail to Southwest. 
Canyon and other National Parks. 


The Paradise of the Pacific. 

Smiles and Flowers. 
Yellowstone National Park 

America’s playground in the Rocky Mountains. 


Petrified Forest, grand 


The land of Sunshine, 


Seattle—The Pacific Northwest 


Park, Mountains, The 


sports. 


gateway to Alaska. 


Fishing, Hunting, and other 


Bungalow Camps in Canadian Rockies 


sports. 


Ideal way te enjoy a vacation. 


Beautiful scenery with all 


(Address the Travel Department of this publication for all travel information) 





concluding that if we insist on collec- 
tio we shall have to revise our inter- 
national trade policy and abandon high 
protective tariff duties. Among these 
is Senator Furnival M. Simmons, of 
North Carolina, a consistent opponent 
of high tariffs. He indorses the debts 
and rejoices that the mechanics of pay- 
ment will require a changed tariff 
Policy. Says Senator Simmons (who 
is the ranking Democratic member of 
the Senate Finance Committee), in a 
statement prepared for THE MAGAZINE 
OF WALL STREET: 

“I am opposed to further cancella- 
tin of the war loans to our allies. 
With the exception of the British debt, 
the funding settlements have already 
cancelled the principal of each loan; all 
We are getting is about the equivalent 
of the original interest at the rate of 
Sper cent. In all this discussion about 
cancellation too little stress is put upon 
he measure of cancellation already 
granted, The lack of appreciation of 
our generosity in virtually forgiving 
the principal of the debts indicates how 
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little we would gain in international 
friendliness by forgiving the interest 
as well. 

“No one can say that we have not 
adjusted the burdens of these war 
debts to the capacity of our debtors 
to pay. 

“How they may establish the me- 
chanical means of payment is another 
proposition. Under a different attitude 
en our part toward international trade 
there would be no difficulty in that re- 
spect. The effectuation of such an atti- 
tude is, however, a matter of domestic 
politics pure and simple. It is our own 
business and our own fault if we so 
conduct our national economic affairs 
that the debtor with wealth in hand 
can find no way to get cash credit for 
its transfer to us. Practical cancella- 
tion of the debts may, therefore, re- 
sult, as when an individual goes into 
bankruptcy with a surplus of property 
but a shortage of cash. 

“It is entirely within our power to 
make the debts collectible and a source 
of international amity instead of dis- 


cord. With a lowering of artificial 
trade barriers there would be such an 
increase in the international exchange 
of commodities as would make it easy 
and even pleasurable for our debtors to 
pay us—and at the same time it would 
widen our markets. If for no other 
reason than the pressure their existence 
exerts for an improvement of politico- 
economic relations I would oppose the 
cancellation of the remainder of the 
allied debts. 

“These reflections should cause in- 
vestors to consider that private foreign 
loans are in the same category as pub- 
lic loans when it comes to the me- 
chanics of payment. The international 
private loans now exceed the public 
loans. If the latter are uncollectible 
because of the actualities of interna- 
tional trade so are the former. It 
would be foolish to forgive public debts 
in the interests of international good 
will and workable relations when priv- 
ate creditors are building up an equally 
troublesome international obligation— 
as we now manage our foreign trade.” 
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Do you 
need dependable 
information? 


Dependable, industrial trade 
and credit information on any 
part of the world, furnished by 
The Equitable, is available to 
local banks who wish toampli- 
fy their own services for the 
benefit of their customers. Send 
for our booklet, Equitable 


are 
Service. 


HE EQUITABLE 
TRUST COMPANY 


OF NEW YORK 
37 WALL STREET 


Madison Ave. at45th St.—247 Broadway 
Madison Ave. at 28th St. 
District Representatives 
PHILADELPHIA: Packard Building 

BALTIMORE: Keyser Bidg., 
Calvert & Redwood Sts, 
CHICAGO: 105 South La Salle St. 
SAN FRANCISCO: 485 California St. 
LONDON + PARIS + MEXICOCITY 


Total resources more than $450,000, 000 




















Guaranteed 
8% Bonds 


We endorse each bond guarantee- 
ing interest and principal, which we 
collect and pay promptly. Bonds 
are secured by first mortgages on 
centrally located office buildings, 
commercial property, hotels and 
apartments in Florida worth twice 
amount of loan, as determined by 
independent appraisals. We sell in- 
dividual 8% mortgage loans known 
as‘‘standard lifeinsurancecompany 
loans.’’ Many insurance and trust 
companies purchase our securities. 
Our company, established seven 
years ago, specializes in first mort- 

. gage loans. Interest payable New 
York City if desired; titles insured 
by New York Title and Mortgage 
Company. Booklet MW gives full 
particulars. 


Palm Beach 
Guaranty 
Company 


Net Assets Over $1,300,000 


Guaranty Building 
West Palm Beach, Florida 








Bank and Insurance Stocks 








Quotations as of Recent Date 


NATIONAL BANKS: 
Asked 
American Ex-Pacific (18A) 446 
Chase (20A) 
Chatham & Phenix aed 
Chemical (24) 
City a 
Commerce 
First (N. sy 
Hanover (27 


Ik (24) 
Seaboard (16) 


TRUST COMPANIES: 


Bankers (20) 
Bank of N. Y 
Brooklyn (30) 


2 
Irving-Columbia (14) .. 
Manufacturers (20) . 
New York (20) 

United States (60) 


STATE BANKS (NEW YORK): 
Emerica (28) (V. TF. ©.)...000000. 


INSURANCE COMPANIES: 
Aetna Fire (24) 
Aetna Life (12) 
§ *Fidelity-Phenix (6) 
1 *Continental (6) 


Glens Falls (1.60) 
Globe & Rutgers (28) 
Great American (16) 
Hanover (5) 

Hartford a eS 


Milwaukee Mech. 
National Fire (20) 
Niagara (10) 

§*North River ( 

1 *United States (4.80) 
Stuyvesant < 
Travelers 


SURETY AND MORTGAGE COMPANIES: 


American Surety (8) 
National Surety (9) 
Lawyers Mortgage (14) 
Mortgage Bond (8) 


JOINT STOCK LAND BANKS: 


Bankers of Milwaukee 
Chicago (6) 
Dallas (10) 
Denver (8) 

Des Moines 

First Carolina (8) 
Kansas City (6) 
Lincoln (9) 

New York (10) 
St. Louis (9) 
Southern Minnesota 
Virginia (.50B) 


(A) Includes dividends from Securities Com- 
pany. (B) Par $5. (C) Par $50. *Members 
same group. 





ANK and insurance stocks have 
displayed either static or reac- 
tionary tendencies, with only a 
few exceptions. In no case, however, 
was the recession marked, except in 
Bank of America. Selling on the basis 
of recent voting trust decision is a 
probable explanation. 
The latest important merger is that 
of Irving Bank-Columbia Trust Co., 
with National Butchers and Drovers 


Bank. This bank had passed to new 


controlling interests in 1925. It is, 
despite its historic name, principally 
interested in the textile, garment and 
other needle _ trades. Irving-Bank 
Columbia Trust capital stock is to be 
augmented by 45,000 shares, to be paid 
for at $200. Of this increase 10,000 
shares is to be given to National 
Butchers’ and Drovers Bank share- 


holders. This $2,000,000 capital is to 
come out of National Butchers and 
Drovers’ surplus assets. 

Ratio of exchange is one Irving Bank- 
Columbia Trust share for two of 
National Butchers and Drovers. 

Additionally, the shareholders of the 
absorbed bank would receive certificates 
of beneficial interest in such surplus 
assets as remain after payment of lia- 
bilities. Butchers and Drovers’ surplus 
so available would appear to be $65 per 
share. For these shareholders, whose 
stock a month ago was at 175-185 when 
Irving was 315-325, the exchange ap- 
pears advantageous. Irving has fur- 
thermore moved to increase its capital 
stock by 35,000 shares, to be purchased 
by its stockholders at $200. Subscrip- 
tion basis is one share of new stock for 
five of old. Share capital will be raised 








We are interested in 


Members { 


49 Wall Street 
NEW YORK 








Etna Insurance Co. 
Bank of America 
First National Bank 
Globe & Rutgers Insurance Co. 
Importers & Exporters Ins. 
National Surety Co. 
Weekly Quotation Folder Sent on Request 


Curtis & Sanger 


New York Stock Exchange 
Boston Stock Exchange 


~ 33 Congress St. 
BOSTON 
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COINS 


RARE COIN BOOK, Séc. 

Send $2.00 for old United 
States coins, includin 
cent, 1 large cent, 
Copper, 3-cent Nickel and 3- 
cent Silver Half Dime; Early 
Dime, Early Quarter, Early 
Half Dollar. Guttag Bros., 
16 Exchange Place, New 
York. 


GUTTAG BROS. 
16 Exchange Place 
New York City 











The electric light and power 
company bonds which we 
recommend aresound because 
the companies show marked 
stability of earnings; they 
enjoy steady growth; their 
tates (fixed by law) are rea- 
scnable; their sales are for 
cash; inventories are small 
and the companies operate in 
their respective communities 
without competition. 

You will profit by reading our free booklet, 


“Public Utility Securities as Investments.” 
Gladly sent upon request. 


Ask for AT-2453 


AC. ALLYN*>COMPANY 
INCORPORATED 
67 West Monroe Street, Chicago 


New York Philadelphia Milwaukee 
Boston San Francisco Minneapolis 
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to 22 millions, and surplus to 19 mil- 
lions. Total of 41 millions will greatly 


. increase Irving’s prestige among New 


York banking: institutions. 

Amid a welter of smaller new or- 
ganizations it is gratifying to note the 
opening for business of the Guardian 
Trust Co. of Newark, New Jersey, to 
rank second in the state. 

Among insurance stocks, a good ex- 
ample of an undervalued stock is U. S. 
Merchants and Shippers. It has an in- 
come from investments alone of $20.85 
of which it disburses only $8 in divi- 
dends. At prevailing prices of $250, it 
earns more than 8% on market price. 
It is one of the few companies whose 
stock is less than liquidating value, 
which is $292 per share. A large cash 
dividend, or stock dividend, would seem 
to be in order. The principal reason 
for the low price of the stock is, of 
course, the small return while awaiting 
such steps by the board of directors. 


SHOULD MY BROTHER BUY 
INSURANCE? 


(Continued from page 778) 








would be about the same, if the father 
is under age 35. The annual premium 
for a 20 Year Endowment Policy on the 
non-participating form is about $40 per 
$1,000. On a participating basis, the 
rate is about 20% or 25% higher, re- 
ducible after the first year by dividend 
reduction. 


Anticipating a Loan 


Insurance Editor: 

Kindly advise me what to suggest to several 
lads I am interested in, whose ages range — 12 
to 16 years, and who want to know when and 

to obtain insurance so that they will be 
able to offer some security against loans for 
educational expenses in coming years. I am, 
gratefully yours—Rev. A. C. D. 

We have your letter of the 13th inst. 
in regard to placing life insurance on 
lads in whom you are interested, be- 
tween the ages of 12 and 16, with the 
thought of their using such policies for 
their loan values at college entrance 
age. 

The beneficiary under a child’s policy 
would of necessity have to show a defi- 
nite insurable interest—as, for instance, 


that of parent of the child or near ~ 


relation. If this relationship does not 
exist between the child and the person 
paying premiums on the policy, there 
would doubtless be some difficulty in 
obtaining the coverage. 

The loan, or surrender value, on such 
insurance after the short interval be- 
tween the time it was issued and age 
18 (the usual age when college entrance 
is planned to commence) would be neg- 
ligible for that purpose. If the loan 
were sought from some _ interested 
friend of the boy at that time and the 
policy offered as collateral, its value as 
collateral would be largely dependent 
upon the integrity and good faith of 
the student to personally repay his 
debt through money earned. 


Loans Average 
Less Than 


42%, 


Secured by completed propertiesonly and une 
conditionally guaranteed by Maryland Cas- 
ualty Company’s resources of $37,000,000. 


much recently about 100%, loans, 90% 

loans, 80% loans and 60% loans. The loans 
made by the Security Bond & Mortgage Com- 
pany average less than 42% of the value of 
Sully completed properties. Three authoritative 
appraisals are made on each property. 


] ets: have heard much and read 


The valuation also is approved by the Mary- 
land Casualty Company, which certifies on 
each SECURITY BOND that it uncondition- 
ally and irrevocably guarantees payment of 
principal and interest on the mortgages. 


New I..ustraTeD Book et shows properties 
behind first mortgages for SECURITY 
BONDS. Illustrations are actual photographs; 
exact figures are given on each loan. Mail 
coupon to any of the following Investment 
Bankers. Address the office nearest to you. 


J. A. W. Iglehart & Company 
102 St. Paul Street, Baltimore, Md. 
719 Fifteenth Street, N.W., Washington, D.C. 
Wilkes-Barre, Pa. Clarksburg, W.Va. 


Bodell & Company 
120 Broadway, New York City 
35 Congress Street, Boston, Mass. 
10 Weybosset Street, Providence, R.I. 


Harrison, Smith & Company 
1515 Locust Street, Philadelphia, Pa. 
27 Pine Street, New York City 


Palmer Bond & Mortgage Company 
Walker Bank Building, Salt Lake City, Utah 


% SECURITY 
BONDS 


$1,000, $500 and $100 Denominations; 
I to $-year Maturities 
Tax Refund: Up to § mills in any State 





[ Mail to any of above Investment Bankers} 


Please send me, without obligation, a copy of 
your booklet, ‘Security Bonds.” H 














Full Lots 
Odd Lots 


Bonds and Stocks bought and 
sold in all markets for cash or 


carried on conservative margin. 


Harde & Ellis 


Members New York Stock Exchange 


60 Broadway, New York City 
Phone Whitehall 7660 














Our 


tains exhaustive analy- 
sis of 


Three Preferred Stocks 


yielding from 814 to 12% 


Two So. American Oils 


Excellently sponsored and in 
line for further development 


We 


exceptional high yields com- 
mensurate with safety of prin- 
cipal, as well as the opportuni- 
ties for profit, available in this 


group. 


Write for Current Issue M-19 


Steelman & Birkins 


“Over-the-Counter Securities” 


20 Broad St. 





Over-the-Counter 
Opportunities 


current issue con- 


stress attention to the 


New York 
Tel. Hanover 7500 























Listed on New York 


Booklet on request 


Kay Copper Corp. 


25 Broadway, New York 


Telephone Whitehall 2161 





KAY 
COPPER 


Curb Exchange 


























Manley-Andrew Co. 


Incorporated 
“Preferred Investments” 
1451 Broadway New York City 
Phones Wisconsin 7874-7875 















IMPORTANT ISSUES 
Quotations as of Recent Date* 


1926 Price Range 


fom Recent 

Name and Dividend High Low Price 

Albert Pick Barth wi........ 13 10 12% 

Amer. Gas & Elec, (1)...... 99% 64 96% 
Amer. Super Power A (1.5).. 87% 19% 31 


Amer. Super Power B (1.5).. 39 21 32 
Gomtrtl, Pine (2) ...2..20005. 27 








Cities Service New (1.2).... 42% 37% 

Cities Service Pfd. (6)...... 86% 82% 86% 
Continental Baking B........ 30% 8% 9% 
Continental Bak. Pfd. (8).... 101 86% 92% 
LETT Oe ee 23% 18% 18 
Curtiss Aero Pfd. (5)........ 89%, 75% 86 
Durant Motors ........ oon 50% 38% 10% 
Elect. Bond & Share (1 86 56% 16% 
Electric Investors ........... 744% 30% 44% 
Ford Motor of Canada (20).. 655 440 508 
General Baking A (5)....... 97% 4% 58% 
General Baking B........... 17% 5 6 
Gillette Safety Razor (3).... 114 89 94% 
Glen Alden Coal (7)........- 171 1884, 166% 
Goodyear Tire & Rubber..... 40 28 35 
Gull O02 13-5) ..0:5..02205000-. 938% 8 85%, 
Happiness Candy Store (50c). 8% 5% 6 
Hecla Mining (2).........++ 19% 15% 11% 
Horn & Hardart (1.50)...... 62% 41 
International Utilities B..... 9% 4% 4%, 
Land Co. of Florida......... 47% 21 

Lion Oil & Refining (2)...... 25% 20% $=$.2 
Metro Chain Stores.......... 50%, 25% 32% 
Mountain Producers (2.40)... 26 23 25 


1926 Price Range 


ro—_ 

Name and Dividend —_ ie ae 

New Mex. & Arizona Land.. 17 9% 18% 
Nipissing Mining (60c)...... 


% 5 5% 
Northern Ohio Power........ 26% 11 14 





Pacifio Steel Boiler ......... 16% 11 12% 
Puget Sound P. & L......... 664%, 28 28Y, 
BOO TOGO (E00) oo oc. sccceee 25% 19% 2 
Rickenbacker Motor ........ 9% 3 4y 
Salt Creek Producers (2).... 86 28% 30% 
Servel Corporation A........ 30% 15% 22 
Southeast Pwr. & Lt. new... 46% 20 29 
So’east Pwr, & Lt. Pfd. (4). 66% 59 65%, 
Stutz Motors .......... STH 19 gay 
Loe Hh ee cos 26 6% gy, 
Tobacco Products Export..... 4% 3% 3, 
Tubize Artif. Silk........... 240 161 180 
Victor Talking Machine...... 97% 68 83 


STANDARD OIL STOCKS 


Continental Oil (1).......... 
memes WOH {25R) gy... sss: 995% 52 


International Pet. (50c)...... 85% 28% 33% 
cece dies Ce Sr 67% 5534, 60 
Prairie Oil & Gas (50c)...... 60% 48 51% 
Standard Oil of Ind, (2.5)... 70% 61% 64% 
Standard Oil of N. ¥. (1.4).. 47% 30% 34% 
Vacuum Oil (2) ............ 109% 94% 104% 





*Dividends quoted dollars per share, Aug. 4. 








NCOURAGED by rapid advances 
E among certain “key stocks” on 
the Stock Exchange, traders on 
the Curb have come into the market to 
participate in the advance of the lead- 
ing Curb issues. The public utility 
shares and oil stocks were well bought 
and with few exceptions registered 
gains. In the recent sessions, a heavy 
buying movement materialized in Elec- 
tric Bond & Share which carried the 
stock up six points over its previous 
level. The rest of the utilities fell in 
line; American Super Power establish- 
ing a gain of five points in both classes 
of stock and American Gas & Electric 
advancing more than three points. 
The name of William C. Durant has 
been coupled so frequently with the 
rise of General Motors that even the 
most sophisticated traders were unable 
to exercise their customary restraint 
when thé rumor came around that the 
“third Durant fortune” was going to 
be used to build up the motor company 
bearing this now famous name. In one 
especially active session, a three point 
advance was registered which carried 
Durant Motors over $10 a share which 
is five points over its previous level 
and a gain of over 300% over the low 
of the year. Rickenbacker Motors was 
also active and gained a point or two 
but the rest of the motor shares on the 
Curb failed to respond. In fact, Stutz 
Motors which so far has held its steady 
upward trend settled back for a loss 
of several points with comparatively 
dull trading. 
Aside from the leaders among the 
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public utility and oil stocks, the gen- 
eral list showed somewhat of a mixed 
trend and the buying noted in recent 
sessions is of a discriminating nature, 
suggesting that the rise has not broad- 
ened sufficiently to indicate an upward 
trend for the entire list. As a matter 
of fact, some industrials sold off in the 
face of advances by the Curb leaders 
and the largest number of shares have 
failed to give way to either higher or 
lower levels. This tendency is keeping 
some of the traders out of the market 
until a more general movement de- 
develops. 

The oil shares, more than any other 
group, appeared to have found a definite 
trend following an extended resting 
spell in the previous weeks. Gains 
were shown by all the Standard issues 
and the most important independents. 
Humble Oil, characterized as the “larg- 
est ‘per share earner in the Standard 
Oil family,” was very strong and quite 
active for so closely a held stock. It 
is known that 70% of the shares are 
owned by Standard Oil of New Jersey 
and it is generally believed that a large 
portion of the balance of the outstand- 
ing stock lies in the strong boxes of 
officials of that company. Consequently 
Humble is peculiarly well situated both 
as far as its prospects in the industry 
and in the market are concerned. 
Standard Oil of New York also occu- 
pied a prominent place in recent ses 
sions and is regaining some of the 
ground lost during the earlier part of 
the year, but is still well below the 
high for this year. 
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A Drastic 
Reduction 


mrrigidaire 
Prices |i 


Today, we announce a sweeping 


reduction in the prices of Frigidaire i 


Electric Refrigerators. 


The tremendous volume of Frigidaire 
sales (greater than all other electric 
refrigerators combined), and a vastly 
increased production capacity, have re- 
sulted in economies that now put electric 
refrigeration within the reach of every 
home and store. 


No other electric refrigerator could 
offer such value. No other offers you 
the guarantee of General Motors, the 
endorsement of 200,000 users, the proven 
dependability, long life and economical 
operation of Frigidaire, nor the easy 
payment plan of the General Motors 
Acceptance Corporation. 


Price reductions are as much as $90, 
including both the complete metal cabi- 
net Frigidaires and Frigidaire units for 
ordinary ice-boxes. Mail the coupon 
for complete information. 


PRODUCT 


These drastic price reductions affect both household and 
commercial models of Frigidaire. Whether you want 
Frigidaire for your home or place of business—whether 
you want one of the complete metal cabinet models or a 
mechanical unit for installation in your present ice-box 
—you can take advantage of new low prices that offer 
greater values than ever before. 


rigidaire 








FRIGIDAIRE, Dayton, Ohio. 


Please send me complete informa- 
tion about Frigidaire and the new 
low Frigidaire prices. 


a eeneenpeeneeeereeeeee re 
BE SURE IT IS A FRICIDAIRE~PRODUCT OF CENERAL MOTORS 
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of GENERAL MOTORS 








_ AVERAGE Pric& oF 40 BoNDS 


ee eee —7— 1926 —+ 


25 RAILROADS 

& INDUSTRIALS 

4 STREET RAILWAYS 
2 PUBLIC UTILITIES 

| MUNICIPAL 


Sy: U.S.GOVERNMENT BOND AVERAGE 
willaccomplish |~ |" r +—— 1924 ——r me 
| results like this 





These firm, durable, expansi- 
ble filing containers are so 
constructed that they hold TAXABLE 
three, thirty or three hundred 90 
letters with equal facility and 
always stand erect with their 
index tabs in plain view, never 85 
slumping down in the file : 
drawer. They will improve 
instantly the efficiency and MARKET STAT IST ICS 
appearance of the drawer— N. Y. Times 
are easy to remove and re- . ges 
place in the file, saving time N.Y.Times Dow, Jones Avgs. -” Stocks—— 
daily in filing and finding. 40 Bonds 20 Indus. 20 Rails High Low Sales 
Small papers as well as large Thursday, July 22.. 87.17 155.58 113.90 128.91 126.45 1,841,809 
are kept with never a chance _—- Friday, July 23.... 87.21 155.43 112.79 127.71 126.20 1,176,198 
that they will become lost or Saturday, July 24.. 87.27 154.59 112.89 126.93 126.15 438,700 
isfiled Monday, July 26... 87.27 155.71 113.81 127.82 126.46 796,242 
a Tuesday, July 27.. 87.27 156.73 113.90 128.82 127.80 1,085,992 
Wednesday, July 28 87.34 159.33 114.45 130.03 128.58 1,642,742 
Bushnell’s Thursday, July 29.. 87.38 160.58 114.20 130.84 129.09 2,327,238 
° Friday, July 30... 87.36 160.18 114.99 131.95 129.42 2,384,216 
Vertex File Pockets = Saturday, July 31.. 8743 16047 11652 181.67 180.43 954,360 
Monday, Aug. 2,... 87.42 161.84 116.66 132.75 180.94 2,003,823 
can be used in any vertical Tuesday, Aug. 8... 87.49 163.40 116.31 133.84 131.84 2,829,021 
filing system. We will gladly Wednesday, Aug. 4. 87.54 163.23 115.60 184.08 182.06 2,562,800 


send you a single sample 
without expense or obligation STocK MARKET AVERAGES 
on your part and suggest that . 
you give it a trial in the place 
of the bulkiest of your pres- 
ent folders. 

















0 25 RAILROADS 
: B 25 INDUSTRIALS 
Send the coupon below for COMBINED AVERAGES 


a free trial Vertex Pocket. OF 25 R.R.& 25 INDLS 


Please send for examination and trial a 
sample of Bushnell’s Paperoid VERTEX” 
File Pocket, as described in July 31 Maga- 
zine of Wall St. 





To ALVAH BUSHNELL CO., Dept. K 
925 Filbert St. Philadelphia, Pa. 
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without loss 


Hard-earned dollars should have 


the protection of guaranteed bonds 


backed by every dollar of the issuing house. 
Shrewd investors select from among guaranteed bonds 
those giving complete peace of mind. They insist upon: 
(1) A long record of high achievement. 
(2) The highest income obtainable with safety, now 8%. 
(3) The highest ratio of resources to outstanding guar- 
antees, 
(4) They insist that the guaranteeing house itself have 
large resources; 
(5) And an open and above board policy as to furnish. 
ing its financial statement. 
Hard-earned dollars are protected by bonds offered by 
this firm whose present officers in advising the plac- 
ing of many millions of dollars in Miami, ‘have recom- 
mended first mortgages yielding 8% for 
20 years without loss, 


Write for Our New Book W.S. 


INCORPORATED 


214 TO 218 NE. SECOND AVENUE 
MIAMI, FLORIDA 














Federal Home Mortgage Co. 


First Mortgage Collateral 
542% Gold Bonds 


A Universal pastel ions, 





S < ———B = 
Empire Trust Co., New York City 
Trustee 


Guaranteed by the 
National Surety Company 


These Bonds afford 
safety and assured 
income. 


Coupon form; denomina- 
tions $500 and $1,000; 
maturities 5, 10 and 15 
years. Price 100 to yield 
S¥o%. 


Descriptive folder upon request. 


R. H. ARNOLD CO. 
Established 1895 
120 Broadway New York City 
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OUTLOOK FOR THIRTEEN LOW- 
PRICED OIL SHARES 


(Continued from page 767) 








York Stock Exchange emphasizing 


their comparative importance in the 
producing and refining divisions. Lago 
Oil and Transport is the outstanding 
example of a producing company with 
virtually no refining or marketing in- 
vestment. The major part of its un- 
derground reserves has been proved to 
a sufficient degree to insure a growing 
profit from the sale or its crude over 
a reasonably long period. The present 
stock market valuation of its shares 
reflects, however, the fact that the vast 
potential oil reserves of the company 
have been only partially proven. In 
the same category is Maracaibo Oil 
Exploration which has no refinery and 
marketing equipment and in addition 
avoids drilling risks by subleasing its 
acreage. to large companies that are 
financially prepared to assume the 
risk. Both shares have good pros- 
pects for the long range. 

Superior Oil. is also exclusively a 
producer, its entire output being taken 
under contract by Atlantic Refining 
company—an arrangement now under 
litigation. The company has long 
since passed its heyday, however, and 
continues to exist because of its small 
settled production of high grade Ken- 
tucky crude. Atlantic Refining con- 
trol lends little encouragement from 
stockholders’ viewpoint and the shares 
are not recommended. Simms Petrol- 
eum is primarly a producer although 
it has some refinery equipment. Much 
of its production, however, is heavy 
Smackover oil (about half of the en- 
tire output in 1925) of poor quality 
and obtained from a declining district. 
The refinery and limited marketing 
facilities in Texas territory adjacent 
to the plant is no bull argument under 
present conditions and future depends 
on success of development of domestic 
and South American non-productive 
acreage. Texas Pacific Coal & Oil 
is the same type of company, except 
for its production of natural gasoline 
to blend with the low volitable straight 
run product. Recent acquisition of a 
marketing organization to sell this 
output expands scope of company but 
in long run may not prove to be good 
investment value in the face of exist- 
ing conditions. 

A small company with virtually no 
production and depending upon pur- 
chased crude entirely to supply its re- 
finery is the Indian Refining Company. 
Even with the low cost of crude dur- 
ing past years the company has shown 
deficits since 1920. However, with a 
better market for lubricants (its prin- 


cipal refined product) and concentra-- 


tion of marketing activities to the local- 
ity immediately surrounding its refinery 
at Lawrenceville, Illinois, a net profit 
is being currently earned on the 
shares. Speculative possibilities are 
decidedly. limited in this issue. 
Among the group of low priced 


For the 
Study Corner 


—a home desk 


that IS a desk 


uccess, for many 

workers, students 
and professional men 
depends upon “making 
hay” now and then 
under the glow of an 
evening lamp. 


This large drawer 
is fitted with a G- 
W vertical file with 
visible Rainbow in- 
dex tabs. Use it for 
filing and finding 
quickly household 
and. personal bills 
and receipts, and 
other business papers 
and documents of 
every kind. 


No wobbly, rickety 
writing table can com- 
pare with the  firm- 
footed Globe-Wernicke 
Home Desk. Contrast 
its unobstructed table top of genuine 
mahogany or walnut. Examine its 
commodious, easy-sliding drawers. 

The lady of the house, herself, finds a 


score of uses for this home desk that com- 
bines beauty with real utility. 


Comes in two sizes, making it easy to 
establish an inviting. and attractive study 
corner in any room. The 48-inch model 
with its two tiers of drawers is supported 
by eight legs, while the single pedestal size 
is 36 inches long and has six feet. 


Best of all, either one costs about half 
as much as old style home desks. Write 


for free illustrated folder and name of our 
nearest dealer. 


THE GLOBE-WERNICKE CO. 
Cincinnati, Ohio 


- ataean 





Globe-Wernicke Sectional Cab- 
inets serve a hundred needs’ in 
the office, home and retail 
store. The ideal cabinet for 
books, trophies, sample display 
cases, treasured art objects, for 
protecting flocks of smal) 
articles, etc. Easy sliding glass 
doors keep out all dust. 














THIS COUPON 


THE GLOBE-WERNICKE CoO. 
Box 75 Cincinnati, Ohio 
Please send me _ the descriptive 
pamphlet, “The New Home Desk.” 
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rBooklet 7 
No Obligation 
A Copy on Request 


DUNHAM @&CO| 


Hanover Sq., New York, N.Y. 











PUTS & CALLS 


If stock market traders under- 
stood the advantage derived from 
the use of PUTS & CALLS, 
they would familiarize themselves 
with their operation. 

PUTS & CALLS place a 
buyer of them in position to take 
advantage of unforeseen happen- 
ings. 

The risk is limited to the cost 
of the Put or Call. 


Esplanatory booklet 14 sent upon 
request. Correspondence invited. 


GEO. W. BUTLER & CO. 
Specialists in 
Puts and Calls 


Guaranteed by Members of 
New York Stock Exchange 


20 BROAD ST. NEW YORK 


3860 
3861 
3862 
3863 


Phones, Hanover: 








stocamme: consideration;-there are 
six @r-in-a general way,may ‘be 
classified as the small independent 
“complete unit” in the oil industry in 
that they all control sufficient refinery 
equipment to treat a large part of 
their own. crude oil supply—some buy- 
ing crude—and all controlling their 
own retail gasoline sales within a lim- 
ited territory and selling the balance 
ef gasoline and other refined products 
through jobbers on a wholesale basis. 

The shares of this type of company 
are not suitable for a “permanent in- 
vestment” although with favorable 
stock market and oil market conditions, 
some nearby enhancement in value 
might possibly be witnessed. 

In this special group, Barnsdall 
Corporation seems favored, having 
made an opportune acquisition of 
Waite Phillips on borrowed capital 
that appears to have prospects of “pay- 
ing out” as an investment. Indepen- 
dent Oil & Gas, in spite of its good 
showing currently, has a spotty earn- 
ings record and it still remains to be 
seen whether or not the addition of 
25,000 barrels refinery capacity is a 
wise step under present conditions of 
the refined market. Louisiana Oil 
with a steadier earnings record is 
entering the higher priced Eastern 
gasoline market through its interest in 
Beacon Oil, an expedient which may 
eventually expand earnings but may 
also prove to be beyond the natural 
and profitable range of operations of 
a small company. Pierce Petroleum 
has a 12,000 barrel refinery at seaboard 
(at Tampico, Mexico) but Mexican 011 
situation is none too favorable and two 
out of four domestic refining plants 
are not being operated. 

Two of the companies in this group 
have important natural gasoline plants 
that should stand in their favor with 
the present marketing opportunities 
for blended gasoline products. Pro- 
ducers and Refiners controls its output 
for this product through its own serv- 
ice stations in the Middle West and 
will probably continue to do well in 
this field. Transcontinental Oil, the 
largest natural gasoline producer 
among the small companies, has with- 
drawn from the retail market in the 
East where the higher prices are ob- 
tained but has a good wholesale mar- 
ket for its product. 

Sinclair Consolidated is in a class 
by itself and falls within the “low 
priced oil share” group through a 
heavy capitalization plus the after 
effects of too aggressive expansion in 
past years that were lean with oppor- 
tunities for the oil companies. In 
importance and scope it is comparable 
with the large companies whose shares 
occupy a higher price level. As a specu- 
lative commitment for the long range, 
its shares have considerable attraction. 


Dividends 
GUANTANAMO SUGAR COMPANY 

The Board of Directors has this day de- 
clared a Dividend of two dollars ($2.00) per 
share on the Preferred Stock, for the quar- 
ter ending Sept. 30, 1926, payable Sept. 30, 
1926, to stockholders of record at the close 
of business Sept. 15, 1926. The Transfer 

Books will not be closed. 
JOHN WOLLPERT, Treasurer. 

New York, August 3, 1926 
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International : Petroleum 
Company, Limited 
Notice of Dividend: No. 11 


NOTICE is hereby given that a dividend 
of 25c. United States Currency per sha 
has been declared,.and that the same 
be payable on or after the 16th day 
August, 1926, in respect to the shares speci. © 
fied in any Bearer Share Warrants of the © 
Company upon presentation and delivery © 
of coupons No. 11 at the following banks; — 
The Royal Bank of Canada, 
60 Church Street, Toronte 2, Canada. 
The Farmers’ Loan and Trust Company, 
22 William Street, New York, N. Y. 
The Farmers’ Loan and_ Trust Company, — 
15_Cockspur Street, London, S.W. 1, — 
England, OR 


The Offices of the International Petroleum 

Company, Limited, 

56 Church Street, Toronto 2, Canada. 

The payments to Shareholders of record 
at the close of business on the 10th day of 
August, 1926, and whose shares are repre- © 
sented by registered Certificates will be — 
made by cheque, mailed from the offices ~ 
a Company on the 1éth day of August, ~ 


The transfer books will be closed from ~ 
the 11th day of August to the 16th day of © 
August, 1926, inclusive, and no Bea 4 
Share Warrants will be “‘split’’ during that ~ 
period. a 

By Order of the Board, 

J. R. CLARKE, 
Secretary, 
66 Church Street, Toronto 2, Canada. 
5th August, 1926. ‘ 


UNITED STATES REALTY AND 
IMPROVEMENT COMPANY 
111 BROADWAY, NEW YORK CITY. 


The directors of this company today de- 
clared a quarterly dividend of one dollar 
($1.00) on each share of its stock without 
nominal or par value. issued and outstand- 
ing, payable on September 15, 1926, to 
holders of record of such stock at the close 
of business on August 27, 1926. 

For the purposes of such dividend, holders 
of record at the close of business on August 
27, 1926, of certificates for shares of com- 
mon stock of the par value of one hundre¢ 
dollars, which will not have been exchanged 
for certificates of stock without nominal 
or par value, will be deemed the holders 0 
record of 2% shares of stock without 
nominal or par value for each share of 
common stock of the par value of one 
hundred dollars held on said date, as if such 
exchange had been made, and will be 
entitled to said dividend. 

Dated New York, August 5, 1926. 
ALBERT E. HADLOCK, Treasurer 


Fairbanks, Morse & Co. 
Preferred Dividend 


Notice is hereby given that the regular ~ 
quarterly dividend of One and Three-quar- 
ters per cent (1%%) has been declared on ~ 
the outstanding 7% preferred stock of this 
company, payable on September Ist, 1926, ~ 
to stockholders of record at the close of ~ 
business on August 14th, 1926. 

The transfer books will not close. a 

F. M. BOUGHEY, Secretary. = 
Chicago, Illinois, ee 
August 3rd, 1926 


Tennessee Copper & Chemical Corporation © 
61 Broadway, New York — 
August 4, 1926, | 
The Board of Directors of the Tennesseé 
Copper & Chemical Corporation has_ this 
day declared a sens dividend 
twenty-five cents (25c) per share on ? 
issued and outstanding capital stock of the 
company, payable September 15, 1926, 
stockholders of record at the close of bust 
ness on August 31, 1926. The books 


not close. ; 
E. H. WESTLAKE, Treasurer. 


INTERNATIONAL PAPER COMPANY 
New York, June 30th, 1926. 
The Board of Directors have declared & j 
quarterly dividend of Fifty Cents (50c) <e 
share on on en eg Mn Com= 4 

any, payable Augus th, Com: 
mon agg pos nny) sf ga at the close of { 
business August 4th, 3 14 
Checks will be mailed. Transfer books” 

will not close. 
OWEN SHEPHERD, Treasurer. 
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